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The Very Latest in 
Convertible Bracelet Watches 


You will always find that Fahys Bristol Bracelet Watches provide 
styles a little in advance of others. Your customers naturally look to 
you for the very latest designs and : 


ty gail 











BRISTOL 
Convertible Bracelet Watches 


enable you to satisfy their desires not only on style but also on quality of case and 
movement. Cases are of high quality and the movements very reliable. They are 
timed in the cases in two positions. These watches are made in 14 kt. solid gold 
and Bristol 25-year gold filled. 


Have you illustrations of the newest designs and the prices? 


Joseph Fahys & Co. 


Established 1857 
BOSTON NEW YORK CHICAGO 
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Unique Turquoise Ornaments of the Ancient South- 
west People 











NE of the most astonishing and in- 
teresting revelations as to the lavish 

and skillful use of the mystic gem tur- 
quoise by a pre-historic people has been 
brought about by recent excavations in 
New Mexico. Many unique and beautiful 
examples of these mysterious aboriginal 


craftmen in mosaic and inlaid work have 


THE JEWELERS’ CIRCULAR’ reproduces 
some of the strange and quite remark- 
able turquoise ornaments fashioned by 
the primitive skill and unfailing patience 
of the sturdy Pueblos who dreamed, 
achieved and went their way generations 
before Columbus first set foot on West- 
ern shores. The turquoise ornaments re- 





EXAMPLES OF ANCIENT TURQUOISE ORNAMENTS FASHIONED BY 


been uncovered by the spade from the 
wreck of the great crumbling communal 
structures. These turquoise objects were 
found in most instances in what were un- 
doubtedly burial or ceremonial rooms lo- 
cated in these immense ancient buildings. 

They constituted what was a great 
house and a village. That is to say, it 
was something like a large modern three- 
or four-stery American apartment house 
in size, but different from it that its in- 
habitants constituted a closely organized 
community. How the Indian came to 
adopt this co-operative plan we cannot 
precisely tell. It may be that it grew 
out of economic necessity. Again, the 
Pueblos may have been hard pressed by 
encroaching nomads, and in that way 


compelled to group together for mutual 
protection and to build villages that were 
in reality great fortresses of no mean 
order. 





PUEBLO INDIANS. 


flect great credit upon the artistic ability 
of these early workers. That these an- 
cient artisans of the southwest took great 
pains to preserve and safeguard their 
extraordinary wealth of turquoise jewelry 
and inlaid ceremonial objects is demon- 
strated by their method of building con- 
struction. Even if an enemy succeeded 
in reaching the court of the village, his 
victory was less than half assured, be- 
cause there were no entrances leading 
directly from the court to the houses. 
The separate levels of rooms were 
reached not by interior stairways but 
by outside ladders which could always 
be drawn up, thus placing the att>cking 
foe at a succession of disadvantages. Of 
particular importance was the fact that, 
while each of the upper tiers of rooms 
was entered by a door through the front 
wall in the normal way, the ground floor 
rooms were entered only through trap- 





doors in the roof. The enemy, to get 
into the building at all to loot it, was 
therefore obliged first to scale the lower 
story. To do this he would have to bring 


his own ladders and expose himself in a 
more or less weaponless condition. 
From these brief details it will be ap- 
parent that as a military contrivance this 
type of village could scarcely be im- 
proved upon. One of these large fortress- 
like pueblos 


would have over five hun- 





BONE SCRAPER INLAID WITH TURQUOISE. 


dred rooms with many ceremonial and 
burial apartments. The amount of labor 
involved in erecting a huge four-story 
fortress structure and_a: village seems 
great when we consider that these people 
possessed no burden-bearing animals and 
no tools except such as were made of 
stone, bone and wood. 

In most instances, the building stone 
of the main pueblo was quarried in the 
hills some four or five miles away. Like- 
wise the great timbers employed; some 
of them measuring 12 inches or more in 
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The Rhinoceros is thick skinned 


and the average buyer, like the rhinoceros, is too thick skinned to be 
easily convinced. None the less an argument of heavy calibre will 


penetrate his hide. 


The strongest argument we can offer in favor of Larter made rings is 


embodied in the goods themselves. 


Pattern—quality—construction—finish and price. These five points 
are essential reasons why Larter made rings should commend them- 
selves to your consideration and to test these points of merit, every ring 
bears our United States Registered Trade-Mark. 


Taetsti. LARTER & SONS LARTER 


Jewelers Bldg. 


Post. St., . 
San Francisco, Cal. 21-23 Maiden Lane, New York eecisTERE OM ese MARK 
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diameter, were felled on the mountain- 
sides, probably far up the valley, and 
transported at least in part by sheer 
human strength. A great many small 
ruin houses exist 1n the neighborhood of 
the main or large buildings, built, as a 
rule, of easily procured cobblestones or 
river boulders, laid in mud. Some are 
built entirely of mud or adobe. Occa- 
sional ruins, however, were constructed 
more or less completely of dressed sand- 
stone blocks, as is the main pueblo itself. 
It is thought probable that these are the 
remains of a long-lived community, the 
members of which at first lived in scat- 
tered houses, but gradually united into 
larger and larger groups until finally, per- 
haps, they were all gathered within the 
walls of the fortress-like pueblo. 

It was a peculiar custom of the Pueblos 
to bury certain individuals, probably the 

















CARVED JET FROG WITH EYES AND BAND OF 
TURQUOISE. 


more important persons, beneath the floors 
of living rooms, or in rooms set aside for 
mortuary purposes. One’ of such rooms in 
the great Pueblo Bonito in the Chaco can- 
yon, northwestern Mexico, when excavated 
and cleared of the accumulating debris of 
centuries was found to be a_ veritable 
treasure house of turquoise ornaments, 
large and small pendants and fine inlaid 
ceremonial and personal objects. One of 
the most remarkable is that of a carved 
frog in jet shown in an accompanying 
photograph. The body of the animal is 
beautifully rounded, and the legs, which 
stand out in relief, their bend faithfully 
portrayed, and the toes, represented by 
means of deep grooves, are very well 
formed. The mouth has the full rounded 
Shape seen also in frox-shaped pottery ves- 
sels from the Chaco; and the eyes, consist- 
ing of two large pieces of turquoise, firmly 
set and highly polished, stand boldly out 
inamanner characteristic of the frog even 
in conventionalized Indian art. Across the 
neck there is a broad inlaid band of tur- 
quoise, consisting of seven tesserae that 
conform to the general level of the jet. One 
of the triangular sets that formed the ends 
of the band is missing. The balls of tur- 
quoise that form the eyes are 8.5 millimeters 
in diameter and 3 millimeters in height. The 
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object was drilled for suspension, the holes 
being on the under part directly beneath 
the inlaid band. The incision made to re- 
ceive the turquoise pieces forming the band 
was cut just deep enough to allow them to 
sink to the level of the surface, save at the 
ends where it was cut through to the oppo- 
site side. At these points the openings 
were triangular, and in cutting them 
through a separation was formed between 
the feet and the body, the parts being 
joined again at the point where the head 
and the toes meet. 

The frog or the toad is a symbol of 
water among the Pueblo people of today, 
and there are numerous evidences tending 
to show that the same water symbol was 
employed by the ancient inhabitants to as 
great an extent as by their descendants. 

Among the other curious and unique ob- 
jects found inlaid with turquoise were some 
peculiar bone scrapers. These are thought 
to have formed part of the altar parapher- 
nalia of some religious society and were 
used for some ceremonial purposes. They 
were generally made from the humeri of 

















MODERN PUEBLO WOMAN WEARING TURQUOISE 
ORNAMENTS. 


deer, elk or antelope, and are found of all 
sizes. The average is about six inches, but 
they range from two to eight inches in 
length, and of relative width. In the 
scraper shown in the photograph on page 43, 
fifty-six pieces were used; of these, 20 were 
elongated pieces of jet; there were 16 pieces 
of turquoise of the same shape, 10 pyra- 
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midal pieces of turquoise, and-10 pieces of 
red gum, pointed, as were the turquoise 
pieces last named, and made to match these 
inlays, thereby forming a flat finish at the 
end of the band. When the inlaying was 
completed, the surface of the mosaic, as 
well as that of the bone, was polished. 

In examining the design and execution 
of this implement one cannot fail to observe 
that its maker had an excellent apprecia- 
tion of decorative art. The jet and tur- 
quoise bands are placed systematically, 
while the colors are alternated either for 
ceremonial symbolism or for artistic effect. 
These inlaid bands are composed of care- 
fully shaped pieces, being not only rect- 
angulated but concavo-convexed in order 
that they may conform to the rounded sur- 
face of the bone. There are five such bands, 
three of jet and two of turquoise, and 
these are bordered by a serrated line of 
turquoise composed of a series of pyra- 
midal pieces, each so accurately pointed by 
grinding that it gives a beautiful finish 
to the highly decorated band. The corre- 
sponding inlays of red gum are in strong 
contrast to the pointed pieces of turquoise, 
and impart a richness in finish that is al- 
most unique in aboriginal American handi- 
work. The care with which the inlays 
were adjusted is worthy of note. 

Another of the unique turquoise orna- 
ments found were series in the shape of 
birds, the color a pale bluish green. These 
were used as pendants or necklaces. The 
head, tail, and wings of the birds are indi- 
cated in each instance. The variety repre- 
sented is doubtless a water fowl, probably 
the duck, the poise of the head and the gen- 
eral angle of the body suggesting the ap- 
pearance of a duck when resting on water. 
This form of bird seems to have been a 
favorite one with the sedentary people of 
the southwest. The tails and wings are 
carved in relief, and all the specimens have 
lateral perforations below the front or 
shoulder portion of the wings. The position 
of the holes causes a top-heaviness when 
the birds hang free, but against the body 
they maintain the proper angle, hanging 
with the head upward. 

From the dawn of civilization down to 
the present day the turquoise has played an 
important role and found a variety of orna- 
mental and religious uses. Not only was 
it always held in high esteem, but it was 
frequently invested with marvelous virtues. 
Although at the present day this stone is 
outranked by the diamond, ruby, sapphire 
and other gems among the civilized peoples, 
with semi-civilized people it takes foremost 
rank, its value depending not only upon its 
intrinsic worth, but also upon the mystic 
properties and religious significance it is 
supposed to possess. It is the most highly 
prized possession of the Navajo Indian of 
the deserts of Arizona. The turquoise or- 
naments and photos as here described are 
from explorations from the American Mu- 
seum of Natural History, New York. 








One night recently burglars smashed a 
show window in the store of Frederick J. 
Walker, 1510-14th St., N. W., Washington, 
D. C., and stole about $200 worth of 
jewelry. The police are now searching for 
the men, through finger prints, which they 
succeeded in obtaining at the jewelry store. 
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Operating America’s 
Largest Diamond Cut- 
ting Establishment 





Offer Exceptionally 
Attractive Values to 
Important Dealers. 





Offices: 68 Nassau St., New York 
31 N. State St., Chicago 
10 Tulp Straat, Amsterdam 


Factory: Most Modern and Complete 
| 36-146. West 52nd Street, N. Y. 
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PROVIDENCE TAX REPORT 





Jewelry and Allied Concerns and Corpora- 
tions Included in Annual Report of 
Tax Assessors 


Proyiwence, R. I., Sept. 8—Among the 
individuals, concerns and corporations that 
are included in the annual report of the tax 
assesors of this city, filed with the city 
treasurer the first of this week, are a num- 
ber identified directly or indirectly with the 
manufacturing jewelry industry that are as- 
sessed upon $50,000 or more. 

According to this report, property valua- 
tions increased more than $25,000,000 dur- 
ing the past year, now totaling $388,715,600. 
The increase is the largest ever recorded in 
a single year in this city. Even more re- 
markable is the advance in the tax yield, 
which jumped from $635,064.72 to $5,854,- 
413.13. No increase in tax receipts ever ap- 
proaching this mark has ever been recorded 
before. The advance a year ago was slight- 
ly under $150,000, and was considered a 
normal increase. The year’s unusual show- 
ing is due to a great jump in property valu- 
ations and to the advance of the tax rate 
from $1.75 per $100 to $1.85. 

The greatest increase in property valua- 
tions this year has been in land, which is 
assessed now at $106,187,500 or $8,560,000 
more than last year. It is the first: time 
that land valuation in Providence has ex- 
ceeded the $100,000,000 mark. 

Another big increase was shown in in- 
tangible personal property, which advanced 
to $92,194,860, a jump of a little more than 
$8,000,000 from last year’s figure. Tangible 
personalty recorded a satisfactory gain of 
$5,475,100, and now totals $64,651,900. 
Buildings and improvements show a valua- 
tion of $125,681,340, practically $3,500,000 
above 1916. 

One of the features of the list is the 
great increase in the valuation placed upon 
plants that have added munition work to 
their regular production, notable the Brown 
& Sharpe Mfg. Co. and the Gorham Mfg. 
Co. An increase of. exactly 50 per cent. 
was made in the valuation of the former 
corporation plant, which this year is placed 
at $6,304,700, against $4,686,800 in 1916. 
The Gorham Mfg. Co.’s valuation is dou- 
bled, and is set at $3,654,460 this year as 
against $1,836,160 last year. 

Following is the list of manufacturing 
jewelry interests taxed on $50,000 or more: 

A & Z Chain Co., $150,000; American 
Emery Wheel Works, $156,880; American 
Enamel Co., $61,180; Arnold & Steere, $75,- 
000; H. J. Astle, $61,560. 

Baird-North Co., $209,020; George M. 
Baker, $105,960; B. A. Ballou & Co., Inc., 
$100,200; Barton A. Ballou, $129,420; Bar- 
stow Realty Co., $365,920; Leander C-. 
Belcher, $59,980; Belcher & Loomis Co., 
$343,880; Blanchard, Young & Co., $158,- 
200; Blanding & Blanding, Inc., $91,000; 
William O. Blanding, $114,080; Boston 
Store Land Co., $851,080; Charles Briggs, 
$74,260; George Briggs, $158,960; George 
Briggs, Jr., $55,500; Edward N. Brown, 
$71,480; Brown & Sharpe Mfg. Co., $6,304,- 
700; Browning, King Co., $60,000. 

George H. Cahoone & Co., $50,000; Cal- 
lender, McAuslan & Troup Co., $1,068,740; 
Walter Callender, $346,500; Howard L. 
Carpenter, trustee, $50,000; George B. 
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Champlin, $81,520; George B. and Waity 
A. Champlin, $96,100; S. B. Champlin Co., 
$50,000; Waity A. Champlin, $109,560; 
Florence M. Chapin, $90,300; Arthur W. 
Claflin, $65,900; George L. Claflin Co., $100,- 
100; Clark & Coombs Co., $50,000; W. H. 
Coe Mig. Co., $50,000; Joseph P. Cory, 
$884,660; Howard P. Cornell, $304,220. 

Charles C. Darling, $98,800; George C. 
Darling, trustee, $257,800; E. M. Dart Mfg. 
Co., $60,000; Edward M. Dart, $81,000; 
Dimond Co., $103,100; James C. Doran & 
Son, $183,860; William H. Draper, $193,- 
000; Dyer Street Land Co., $112,180. 

Jacob Ernstoff, $97,140. 

W. J. Feeley Co., $50,400; Jerome M. 
Fitz Gerald, $94,280; Dutee W. Flint, $116,- 
920; J. A. Foster Co., $215,000; James A. 
Foster, $247,340; Theodore W. Foster & 
Bro. Co., $204,760; Theodore W. Foster, 
trustee, $60,800. 

Gorham Mfg. Co., $3,654,460. 

Hamilton & Hamilton, Jr., $100,000; 
Ralph S. Hamilton, $60,440; William H. 
Herrick and Helen M. Usbeck, $122,200; 
Henry A. Hidden estate, $655,660; Walter 
Hidden, $203,400; John S. Holbrook, $82,- 
140: Holbrook Rawhide Co., $78,100; Ed- 
ward B. Hough, $113,500; Michael J. Houli- 
han, $80,200; George R. Hussey, $77,680. 

Improved Seamless Wire Co., $85,700; 
Charles F. Irons, $90,860; Irons & Russell 
Co., $217,220. | 

Jencks Paper Box Co., $66,240. 

Izri W. Lederer, $78,780; Izri W. and 
Walter S. Lederer, trustees, $173,000; Le- 
derer Realty Corp., $1,267,260; S. & B. 
Lederer Co., $53,400; Walter S. Lederer, 
trustee, $228,080; Livermore & Knight Co., 
$62,000; Lyons Mfg. Co., $60,000. 

Manufacturers’ Building Co., $358,340; 
Martin-Copeland Co., $75,000; Frank W. 
Matteson, $442,280; William L. Mauran, 
$67,300: Metal Products Corp., $180,520; 
Marion L. Misch, $403,040. 

Nicholson File Co., $814,380; Samuel M. 
Nicholson, $275,000. 

Catherine (wife of Thomas A.) O’Gor- 
man, $58,040; Ostby & Barton Co., $435,- 
360; Erling C. Ostby, $52,500. 

John S. Palmer, 2nd, $68,560; Julius 
Palmer, $376,180; Potter & Buffinton, $50,- 
000; Josephine E. Potter (widow of Isaac 
M. Potter), $106,580. 

John T. Quayle, $59,080. 

Horace Remington, $57,000; Remington 
Realty Co., $116,780; Rhode Island Tool 
Co., $370,040; J. W. Richardson & Co., $71,- 
000; Charles A. Russell, $61,340. 

J. Samuels & Bro., Inc., $528,000; Joseph 
and Leon Samuels, $142,000; Samuels Land 
Co., $1,293,320; Rachael (widow of Jacob) 
Schwarzkopf estate, $85,700; Screw Ma- 
chine Products Corp., $75,000; John C. L. 
Shabeck, $70,850; Ellen D. Sharpe, $145,- 
680; Lucian Sharpe, $395,120; The Shepard 
Co., $640,540; John Shepard, Jr., $70,900; 
John Shepard, Jr., Real Estate Co., $1,166,- 
620; Shepard Land Co., $548,600; Archibald 
and Charles Silverman, $68,320; Edwin A. 
Smith, $169,660; Edwin A. Smith Real 
Estate Co., $837,000; F. Speidel Co., $165,- 
100: Stevens & Co., Inc., $90,000; Rush 
Sturges, $209,100. 

Tilden-Thurber Corp., $202,640. 

United Wire & Supply Co., $139,820. 

Charles D. Waite, $82,520; Isabella H. 
(wife of Charles D.) Waite, $185,520; 
Waite-Thresher Co., $237,360; William H. 
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Waite, $425,040; A. T. Wall Co., $181,960; 
Ashbel T. Wall, $189,840; D. M. Watkins 
Co., $55,000; Velena Watkins, executrix, 
$92,900; D. Wilcox & Co., $71,400; Dutee 
Wilcox, $358,780. 





JOHN F. HUNTER KILLED 





Seattle Jeweler Dead as Result of an Auto- 
mobile Accident 


SEATTLE, Wash., Sept. 5—John F. Hun- 
ter, 67, a jeweler, residing at 330 Twenty- 
ninth Ave., died a short time ago at Provi- 
dence Hospital as the result of injuries 
sustained when he was struck by a runaway 
automobile on Columbia St., between First 
and Second Aves. Basal fracture of the 
skull and internal injuries caused his de- 
mise. A. D. Alexander, 59, a retired busi- 
ness man residing at 5647 Fourteenth Ave. 
N. E., who was also struck, is in the city 
hospital with severe cuts and bruises. Hos- 
pital authorities stated that he was pro- 
gressing nicely and on the road to re- 
covery. : 

Mr. Hunter was formerly a resident of 
Northfield, Minn., where several relatives 
still reside. His widow is the only surviv- 
ing relative in the city. He came to Seat- 
tle in 1889 and six months later went to 
work for W. W. Houghton, a _ jeweler. 
Later he became a partner in the business, 
under the firm name of Houghton & 
Hunter. 

According to Harry Houghton, son of 
Mr. Hunter’s partner, Hunter’s place of 
business in Northfield was riddled with 
bullets during one of the raids of Jesse 
James and his famous band of outlaws 
upon the town. His absence was all that 
saved him from death. 





DEATH OF FRANK J. BARRETT 





Former Lenox, Mass., Jeweler Dies After 
Long and Active Career 


Lenox, Mass., Sept. 5.—Frank J. Bar- 
rett, formerly in the jewelry business in 
this city, died at his residence on Cliff- 
wood St. here recently. Mr. Barrett had 
been in poor health for several months, 
and shortly before his death was taken to 
a hospital in Pittsfield, Mass., for treat- 
ment. The day before he died he returned 
to his home and the end came about 24 
hours later. 

Mr. Barrett was born in North Lenox 
in 1851. While still a young man he was 
apprenticed to the jewelry trade, and some 
years later established himself in the 
jewelry business on Main St., where he 
continued for many years. 

He was active in politics in Berkshire 
county, and was one of the best known 
men in his locality. At the time of his 
death he was treasurer of the Berkshire 
County RepubNcan committee, and was 
also a prominent member of the Masonic 
fraternity. 

Deceased is survived by a widow. 








E. A. Ambrose, formerly with J. S. 
Ober, Coatesville, Pa., has opened a store 
in the Post Office Arcade. Mr. Ambrose 
has had many years experience as a watch- 
maker, jeweler and engraver. 
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DEATH OF JOHN P. BONNETT 





North Attleboro Electro-Plater Passes Away 
After a Long Period of Poor Health 


NortH ATTLEBORO, Mass., Sept. 6.—John 
P. Bonnett, one of North Attleboro’s most 
highly respected citizens, passed away early 
Monday morning at his home on Elm St. 
Mr. Bonnett had been in poor health for 
several years and had been obliged to 
undergo many operations, all of which he 
hore with such courage and patience as to 
win the admiration of all. 

Mr. Bonnett, who was the head of J. P. 

















P. BONNETT. 


THE LATE JOHN 


Bonnett & Co., was one of the best known 
electro-platers in the country and his life 
is a story of what can be accomplished by 
one who strives. He was born in Water- 
bury, Conn., in July, 1843. When a lad of 
nine years he was thrown upon his own 
resources and was obliged to go out and 
work. He worked as a helper on presses 
and when 17 years old he began learning 
the electro-plating business and subsequent 
to that for five years was foreman of the 
plating department for the Ames Mfg. Co. 
at Chicopee, Mass. He later went to 
Newark and from there came to North 
Attleboro to take charge of the electro- 
plating department of F. G. Whitney & 
Co. He remained with that firm for eight 
years and then associated himself with 
George W. Cheever, now senior member of 
Cheever, Tweedy & Co., under the firm 
name of Cheever & Bonnett, as electro- 
platers. They manufactured a few goods, 
but later that branch was continued by Mr. 
Cheever, and Mr. Bonnett engaged in the 
electro-plating business for himself. 

At this time the firm only used a small 
amount of gold each month, where now 
thousands of dollars worth are used every 
month. The first plant was in a small build- 
ing on Elm St. Owing to the growth of 


his business he was obliged to seek larger 
quarters which he obtained in the company 
shops where for 30 years the firm has been 
located. 

Mr. Bonnett during his career as an 
electro-plater became a first class chemist 
and a large number of new ideas brought 
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out in the past 20 years originated with 
him. An instance of this is the rose and 
green colors which were used by Mr. Bon- 
nett on picture frames more than five years 
before the jewelers began using them. 

He was a member of the Bristol lodge 
of Masons, Sumner lodge, Knights of 
Pythias; Aurora lodge of Odd Fellows; 
Bristol Commandery and of the Palestine 
Temple. For many years he was a trustee 
of the North Attleboro public library. 

He is survived by a widow and two 
children: Frank, of this town, who is as- 
sociated with the business and Mrs. Charles 

tanley, Newark, N. J. 

The funeral services were held Tuesday 
afternoon at 2 o’clock. Rev. W. A. Farren 
and Rev. A. J. Hutchins officiated. Inter- 
ment was at the Mount Hope Cemetery. 








DEATH OF SAMUEL C. TAPPIN 





Prominent Troy, N. Y., Jeweler Passes to the 
Great Beyond 


Troy, N. Y., Sept. 6—Samuel C. Tap- 
pin, who passed away at his home, 208 
Pawling Ave., recently, was for 50 years 
engaged in the jewelry business in this 
city. A week prior to his death Mr. Tap- 
pin suffered a hemorrhage of the brain, and 
from that time he was in a state of coma. 
It was only because of his wonderful vi- 
tality that he survived that long. 

Mr. Tappin was a native of Troy, N. Y., 
where he was born on Nov. 30, 1844. He 
was educated in the public schools and the 
Rev. Dr. Tucker’s private institution. 
When about 14 years ‘of age he entered 
the jewelry store of Emanuel Marks, this 
city, where he remained for about five 
years. After gaining a thorough knowl- 
edge of the business and becoming an ex- 
pert in appraising jewelry, he went into 
business on his own account in 1877. His 
first establishment was located at 286 
River St., but in 1891 he removed to a 
store in the Keenan building on Broadway. 
He remained there until this Summer, and 
about three weeks ago moved to one of 
the most handsome and up-to-date estab- 
lishments in Troy. 

In Troy Mr. Tappin was known as one 
of the city’s most successful merchants. 
He was well known not only in this city, 
but all through northern New York, where 
his place became known as “Tappin’s Dia- 
mond Palace.” 

In 1863 Mr. Tappin married Miss Mary 
Louise Toole, a resident of what was then 
the village of Sandy Hill, Washington 
county, which place is now known as Hud- 
son Falls. 

He was a member of the Masonic order, 
belonging to Mount Zion Lodge, F. and 
A. M.: Apollo Chapter, R. A. M.; Bloss 


Council, R. and S. M.; Apollo Com- 
mandery, Knights Templar and Oriental 
Temple, Nobles of the Mystic Shrine. 


Mr. Tappin had been a member of the 
Tonic Club of this city. He was a mem- 
ber of Christ Episcopal Church, having 
held the office of warden at the time of 
his death, and was also a member of the 
Troy Chamber of Commerce. 

Deceased is survived by two daughters, 
Mrs. Joseph McQuide and Mrs. Charles 
E. Birch. 
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DEATH OF OSCAR M. COOMBS 





Veteran Providence Jewelry Manufacturer 
Dies at the Home of His Son 


Provipence, R. IL, Sept. 8—Oscar M. 
Coombs, for many years identified with the 
manufacturing jewelry industry of this 
city, died at the home of his son, Oscar M. 
Coombs, Jr., in Nashua, N. H., on Aug. 
31, where he had been living for the past 
four years. He was in his 75th year, and 
had been in failing health for several 
months. 

Mr. Coombs was born in New Bedford, 
Mass., Jan. 13, 1843, the son of Joseph B- 
Coombs, a ship carpenter, and Lavini (Nor- 
ton) Coombs. Shortly after his birth his 
parents removed to Warren, R. I., and 
Mr. Coombs was educated in the schools: 
of that town. His father was one of the 
“Forty-niners,’ and died in California,. 
where he went when gold was discovered- 

In 1859, when 16 years of age, Mr- 
Coombs came to Providence and entered 
the employ of the old Providence Tool Ce. 
to learn the machinists’ trade. He ad- 
vanced rapidly and during the Civil War 
was an inspector of gun parts manufac- 
tured by that concern. When the Provi- 
dence Tool Co. failed, Mr. Coombs accept- 
ed a position with the Brown & Sharpe 
Mfg. Co., where he remained about six 
years, when he started in the lapidary 
business with his brother Edgar I. Coombs, 
under the firm name of E. I. & O. M. 
Coombs. This was in 1872, the entire busi- 
ness consisting of work undertaken for 
trade houses, from whom,the stone was 
received in the rough, and cut, polished 
and otherwise prepared for setting. This 
business continued and grew until 1884 
when Frank H. Gladding was admitted to 
the concern, the firm name changed to 
Gladding & Coombs and an extensive line 
of fine rolled-plate jewelry added. This 
business continued for several years with 
satisfactory success. It was finally dis- 
solved about a dozen years ago, the de- 
ceased directing his attention in other 
affairs. 

In 1877 Mr. Coombs took up his resi- 
dence in East Providence where he be- 
came actively identified with political and 
civic affairs. He was a member of the ad- 
ministrative board of the Watchemoket 
Fire District.and for a number of years 
was the treasurer and superintendent. He 
leaves a brother and one son. 





John H. Shrope, for 35 years employed 
as a traveling representative for several 
jewelry importing concerns in the east, 
died recently at his home in Flemington, 
N. J. Mr. Shrope had been confined to 
his home since November, 1915. For 
years previous he had been a sufferer of 
an ailment which finally caused his death. 
After retiring from active business, owing 
to defective hearing, Mr. Shrope became 
actively interested in affairs in Fleming- 
ton. For a number of years he held the 
office of borough clerk and at the time 
of his death was superintendent of sewers 
and streets and deputy borough clerk. 
The funeral was held from his late resi- 
dence in Flemington, after which the 
body was interred in Prospect Hills 
Cemetery. 
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September 12, 1917. 
__ LICENSES FOR EXPORTS 





President's Proclamation Puts Metals, Abra- 
sives and Other Articles Used by 
Taéwelers on Restricted 
List 

WasHincTon, D. C., Sept. 4.—President 
Wilson’s latest export restriction proclama- 
tion has placed on the licensed list many 
articles of importance to the jewelry trade. 
To enemy countries and to the neutral 
countries of Europe practically every article 
of commerce 1S restricted and export 
licenses must be obtained therefor. The list 
includes : 

“Coin, bullion, currency, evidences of 
debt, and metal, materials, dies, plates, 
machinery and other articles necessary or 
convenient for their manufacture. 

“All metals, minerals, mineral oils, ores, 
and all derivatives and manufactures 
thereof.” 

The restrictions on exports to other 
parts of the world are not nearly so com- 
prehensive. This second list, however, 
contains some important articles, among 
which are: 

“Crucibles; emery, emery wheels, car- 
borundum and all arfificial abrasives; cop- 
per, including copper ingots, bars, rods, 
plates, sheets, tubes, wire, and _ scraps 
thereof; lead and white lead; tin, tin plate, 
tin cans and all articles containing tin; 
nickel, aluminum, zinc, plumbago and 
platinum.” 

The inclusion of precious metals, es- 
pecially gold, is in anticipation of the en- 
actment of the Trading with the Enemy 
bill, which is now pending in Congress. 
That bill gives to the Treasury authority 
to regulate such exports due to their bear- 
ing upon the money stock of the United 
States. The effect will no doubt be ma- 
terial in the use of gold in the arts as well. 
In issuing the new export license proclama- 
tion, President Wilson, howover, ex- 
plained: 

“No licenses will be necessary for the 
exportation of coin, bullion, currency, and 
evidences of indebtedness until required by 
regulations to be promulgated by the 
Secretary of the Treasury in his discre- 
tion.” 

In view of the broadened scope of the 
export restrictions now being practiced by 
the Federal Government the following 
official explanation of the method to be 
followed in applying for export licenses is 
of special interest to the jewelry trade: 

“Beginning with Monday, Aug. 27, ap- 
plications for export licenses should be 
made to the Exports Administrative Board, 
1435 K St., Washington, D. C., or to the 
branch office at 11 Broadway, New York, 
or they may be filed at any of the branch 
‘ offices of the Bureau of Foreign and 
Domestic Commerce, Department of Com- 
merce, at Boston, Chicago, St. Louis, New 
Orleans, San Francisco and Seattle, where 
blank applications to be forwarded to the 
office of the Exports Administrative Board 
in Washington. 

“Licenses will ordinarily be good for 60 
days, unless revoked prior thereto, and at 
the expiration of that time must be renewed 
to be valid. In sending applications to 
Washington, they should be addressed to 
the Director of the Bureau of Export 
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Licenses, which is located at 1435 K St., 


N. W. 

“In case of necessity, exporters may 
telegraph their applications to Washington, 
but in this event they must be careful to 
see that all the information required by 
the proper form is contained in the tele- 
gram. In order to avoid unnecessary de- 
lays, exporters should endeavor to arrange 
to send in their applications at least two 
weeks in advance of the proposed date of 
shipment. 

“Hereafter specific licerises will be re- 
quired for all raw materials entering into 
the manufacture of explosives, and shippers 
are requested to use Form A3 for this 
purpose, so that the administrative board 
may be assured that the goods, if exported, 
will be used strictly for war purposes or 
purposes which will directly contribute to 
the war.” 








TRADE “ACCEPTANCES” 





Report of Federal Reserve Board Urges 
Adoption by All Trades of This System, 
Which Has Been So Generally 
Used in Europe 


WasuincoTon, D. C., Sept. 11—As im- 
porters, jewelers have been more or less 
well informed of the advantages of ac- 
ceptances in meeting their payments for 
goods from abroad. Now, it develops, the 
Federal Reserve Board is urging each 
American industry to extend that method 
of meeting credits to their domestic trade. 
The acceptance business is permitted under 
the revision of the National Bank Act, and 
now these banks are permitted to lend their 
credits to their clients in meeting obliga- 
tions against them. It affords a most liquid 
way of handling credits, and the Board, 
in its recent promulgation issued this week, 
insists that it is much better than the “open 
account” or “cash discount.” 

A survey made of the acceptance busi- 
ness done, the results of which have just 
been published, shows that this method of 
meeting credits in the different trades is 
slowly increasing in importance. During 
the period between March 5 and June 20, 
1917, the liabilities of National banks, ac- 
cording to reports to the comptroller of 
currency, on account of acceptances in- 
creased from $101,485,000 to $144,414,000, 
or $42,929,000, the greater portion of the 
increase, or $33,865,000, occurring between 
May 1 and June 20. 

It is understood that no little part of 
this is due to the prosperity of the jewelry 
trade. The Federal Reserve Board has re- 
ceived a report from its agent in Chicago, 
stating: 

“Watches and jewelry have experienced 
an excellent year up to date and expect a 
continuance of this condition through the 
Fall.” 

The Board issued its appeal to the trades 
this week for the adoption of the accept- 
ance, saying: 

“The Board has been making a general 
inquiry into the use of acceptances by busi- 
ness houses throughout the country. The 
results now available show that the intro- 
duction of the trade acceptance is proceed- 
ing slowly. Under existing commercial 
practice most trades have become habitu- 
ated to the use of the so-called cash dis- 
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count system. In accordance with that sys- 
tem, buyers very generally draw upon pre- 
viously accumulated bank balance or else 
furnish themselves with the necessary funds 
by givimg their local bankers their own 
notes, either with or without collateral. 
Immediate payment made by the use of 
such funds is rewarded by the allowance 
of a substantial discount for this ‘cash’ re- 
mittance. The ‘cash’ has, however, as just 
noted, been provided in many instances by 
local borrowing. With few exceptions the 
business houses of the country show them- 
selves inclined to maintain this system, 
sometimes adopting in conjunction with it 
the plan of requiring acceptances from those 
buyers who are not able, or for some rea- 
son do not choose, to take advantage of 
the cash discount, liquidating their indebt- 
edness at maturing without discount. 
Trade acceptances are thus, in many cases, 
assuming a position as representatives of 
obligations incurred by concerns which find 
it easier or preferable to be carried during 
the necessary credit period by their mer- 
cantile creditors rather than by banks. The 
problem of improving the commercial paper 
of the country cannot be solved in this way, 
but requires the adoption of methods which 
will result in the substitution of discounta- 
ble two-name paper for the main body of 
the ‘straight notes’ which now represent the 
bulk of the commercial obligations of the 
nation. 

“The problem must be solved by the busi- 
nes§’ man rather than the banker. What is 
required is that each trade find a solution 
which will be suited to its own require- 
ments. It appears to the Board that be- 
tween the cash discount and the open ac- 
count sale there should be room for a spe- 
cial discount for sales against trade accept- 
ances and that this discount should ap- 
proach very nearly the discount granted for 
cash sales. If business men will attack the 
problem from this angle and the banks will 
lend their aid by granting preferential rates 
for trade acceptances the problem can be 
worked out. A solution will be a gain for 
the United States inasmuch as it will con- 
tribute to the healthy development and 
greater strength of our banking structure. 
Acceptances, in order to fulfill their most 
important mission, must be representative 
of the best of mercantile credit; otherwise 
they will necessarily come to occupy a sec- 
ondary position as the embodiment of the 
less fluid elements of the country’s business. 
There appears to be a mistaken supposi- 
tion in some quarters that the mere conver- 
sion of the ‘open account’ into a trade ac- 
ceptance renders the underlying credit bet- 
ter than, or preferable to, the unsecured 
account. The Board has never contended 
that the use of the trade acceptance, as 
such, could alter the character of the credit 
underlying it, but only that the acceptance 
method, involving, as it did, the creation 
of paper protected by two names, rendered 
the paper more secure and more readily 
salable than it otherwise would be. The 
essential question is, however, in all cases 
the character of the underlying credit it- 
self, a question which the local banker is 
in the best position to answer.” 


Owing to the death of L. F. Baugh, 
South Haven, Kans., the business has been 
discontinued. 
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Just at the “Peak” of the 











The Touch Supreme 
to Feminine Costume 


You see the pearl necklace at the 
opera, at the afternoon reception or 
tea, on the street, it is at home 
everywhere. 

The. school miss wears a necklace 
with her filmy dance frock and you 
exclaim, “how lovely!” Her grand- 
mama appears with a pearl necKilace 
adoring her sedate gown and you 
say, “how appropriate!” 

And you, yourself, though you pos- 
secs the jewels of a royal princess 
will choose most frequently as the 
becoming thing to wear, your nech- 
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ugkghonrcne er tmedmee +. 





























Reproduction (Reduced Size) of Full Page Art Gravure Advertisement to Appear in 


the December Number of Cosmopolitan. 

























Wholesaler 
AT ONCE 


Place your orders. 


Take no chances of 
having to worry 
about merchandise 
later when your 
whole time and en- 
ergy will be focussed 
on sales. 





ei Years Business 





—emphasizing the popularity of La Tausca Pearl Neck- 
laces we present this strong publicity to millions of 
customers of jewelers. 

‘The touch supreme to feminine costume” is more than 
an advertising phrase,— 

it is a living fact in the mind of every woman. 


THIS IS YOUR ADVERTISING. 


Set it to work for you by displaying La Tausca pearl 
necklaces in your windows and show cases. ‘‘Cosmo- 
politan,”” with its millions of readers; “System,”’ with 
its appeal to the business men of your community; 
“Harper's Bazar” and “Vogue,” with their large, 
fashionable clientele, all will advertise your stock of 


La Tausca Pearl Necklaces. 
Trade follows the trade mark “‘La Tausca.”’ 
Don’t lose a single sale—this line includes a quality for 


every purchaser, priced from $3.50 to $300.00 a 


necklace. 


THE LOW-TAUSSIG-KARPELES CoO. 


PROVIDENCE PARIS NEW YORK 


Address All Communications to Providence 
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Reproduction (Reduced Size) of —_ 
Advertisement to Appear in DECEMBER 
Ist Issue:of VOGUE. 
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Reproduction (Reduced Size) of Full 
Page Advertisement to Appear in DE- 
CEMBER Issue of HARPER’S BAZAR. 


















Reproduction (Reduced Size) of Page Ad- 
vertisement to Appear in DECEMBER 
Issue of SYSTEM. 
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oN EXGELLENT EXHIBIT 


% ae 
Fifteenth Annual Event by Powers & Mayer,” 
Inc. New), York, Attracts Many Local 
= and Out of Town Jewelers 


x 






The most remarkable exhibition of dia- 
mond and platinum jewelry ever staged by 
Powers & Mayer, Inc., 10 E. 39th St., New 
York, came to a close on Monday evening, 
after being viewed by trade representatives 
from all over the country. It was planned 
this year to close the exhibit on Saturday, 
but owing to the numerous telegraphic re- 
quests from the west, the firm decided to 
keep the display open a day longer. 

This was the 15th annual exhibit held by 
the Powers & Mayer concern. The firm 
showed a more beautiful and costly line 
than ever before. The products of the 
Powers & Mayer Mig. Co., Providence, R. 
L, consisting of platinum mountings, were 
also included in the display. The exhibition 
was opened for public inspection on Tues- 
day morning, Sept. 4. This annual display 
has gained such prominence in the trade, 
for its beauty and costliness, that it has 
come to be looked upon as one of the 
notable Summer events in the industry. 
During the time that Powers & Mayer hold 
the exhibition, New York is visited by many 
out-of-town jewelers. 

As in fofmer years, the exhibition was 
held-in private rooms, and the lighting sys- 
tem was so arranged as to show the mer- 
chandise off to wonderful advantage. With 
the exception of a few pieces, the display 
included all platinum jewelry mounted with 
various kinds of precious stones. In keep- 
ing with the times, some new and beautiful 
patriotic jewelry was introduced. Although 
the variety was not large, this jewelry took 
a prominent place in the display. 

The first display the visitor saw as he 
walked into the exhibit rooms, was a model 
of the head and bust of a woman. On 
the head of the figure rested an ornament, 
mounted with many pearls and diamonds 
and worth $10,000. From the center of the 
piece hung a large pear shaped diamond. 
About the neck of the figure was arranged 
a handsome necklace, studded with oblong 
and square diamonds. This piece is worth 
$20,000, and is probably the most elaborate 
article in the entire display. Another beau- 
tiful piece on the figure was a diamond 
pendant, worth $4,000. Near the figure were 
a number of other pearl and diamond col- 
lars worth from $6,000 to $10,000 each. 

The numerous brooches, set with marquis 
and square shaped diamonds attracted con- 
siderable attention, because of their beauty 
and workmanship. Another handsome piece 
in this display was an expansible pearl and 
diamond collar. This collar may be so ad- 
justed as to fit almost any neck, and is only 
one of the many original articles produced 
by this concern. 

On display in this same room, in another 
case, were many beautiful ladies’ rings, set 
with diamonds, pearls and sapphires. 

Another innovation displayed by the con- 
cern was a new pendant. In shape, it re- 
sembles a diamond and was so made 
as to expand at different points. The entire 
piece was surrounded by pearls and was 
set with a number of diamonds. This.arti- 


cle was completed the day the exhibition 
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was opened and the visitors who saw sit, 
became enthuSéd° over its beauty. 


The firm displayed its usual line of bow 
knot brooches, all originally designed and 
made of platinum. All ofthese pieces were 
set with diamonds and pearls. In the same 
case were also displayed the “Pam” neck- 
lace, a creation of Powers & Mayer. This 
necklace consists of a single strand of plat- 
inum, mounted with diamonds, graduated 
according to their size. 


A great variety of earrings, mounted with 
pear shaped diamonds, and with pearls and 
diamonds were also included in the exhibit. 
A large assortment of platinum brooches, 
all mounted with diamonds, attracted con- 
siderable attention. One unusually beau- 
tiful la Valliere, shown in the same case 
with the brooches, was set with a brown 
pear shaped drop. Another handsome la 
Valliere was set with a marquis diamond, 
while the chain to which it was attached 
was mounted with calibre sapphires and dia- 
monds. 

Another comparatively new creation. dis- 
played at the exhibit was the “Dansant” 
pin. This resembles a “V” in shape and is 
intended to be worn at the neck of the 
gown. This was made of platinum and 
studded with diamonds. 

Some -beautiful ribbon guards, studded 
with cabochons, sapphires, rubies and emer- 
alds, were displayed to wonderful advan- 
tage. Nearby were also a large variety of 
diamond and pear! ribbon sautoirs. Genuine 
tortoise shell hair ornaments, mounted with 
platinum and diamonds, constituted another 
part of the display. 


The firm also showed a great many other 
brooches, laVallieres and pendants of dif- 
ferent designs, all executed in platinum 
and mounted with marquis, pear shaped 
and square diamonds. These were shown 
in several of the exhibit rooms, and in 
connection with a variety of other arti- 
cles. An unusually fine display of ladies’ 
fancy rings of beautiful design and excel- 
lent workmanship was also made. Princess 
rings occupied another prominent part of 
the display. In another case were shown 
platinum, diamond mountings, ribbon and 
wrist watches. A large variety of 
brooches, set with diamonds, opals, black 
opals, star sapphires and amethysts, all 
arranged in beautiful combinations were 
also shown. Several beautiful brooches 
in this case were mounted with engraved 
moonstones, pearls and diamonds. 

On a large table in the same room the 
company displayed an assortment of men’s 
rings, set with various kinds of precious 
stones. It was in this display that the 
new “National” ring, in platinum, another 
of the firm’s creations, was shown. This 
ring was mounted with a square ruby, 
diamond and sapphire, and on each side 
of the shank was engraved the American 
Eagle. 

Other articles shown in the same room 
included ladies’ fancy, square and mar- 
quis, diamond mounted rings, pearl and 
diamond, and all diamond sautoirs and 
chains, diamond and velvet collars, dia- 
mond laVallieres and necklaces, bar pins 
set with sapphires‘ and diamonds and cir- 
cular and horse shoe shaped brooches. 

In other rooms were shown many other 
fancy rings, set with diamonds, pearls, 
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and black pearls, as wel. exquisite 
bracelets and Jlorgnettes,  odyine a 
hidden spring. In additiom were also 
Shown interchangeable enameled lockets, 


~ which ane” so arranged that the jewels 


may be worn with any fabric and s6 har- 
monize with any costume. Other articles 
shown were scarf pins, some mounted 
with diamonds, others with pearls and 
diamonds, while others were set with com- 
binations of stones. 

The concern has also produced a patri- 
otic scarf pin. It is set with three square 
cut stones, a ruby, diamond and sapphire. 

Another odd scarf pin, somewhat on 
the order of the interchangeable enameled 
locket, was also shown by the firm. In 
the scarf pin, however, the jewels are 
not removed, but are turned about. on 
pivots and can be so arranged as to pro- 
duce innumerable combinations, all of 
which are striking in effect and unusually 
attractive. 

In conjunction with the display were 
also shown products of the Powers & 
Mayer Mfg. Co., Providence, R. I. This 
display consisted of an assortment of fancy 
ring, brooch and laValliere mountings. 
Some of the mountings were set with 
small calibre emeralds, sapphires and onyx, 
but the places for the larger stones were 
left vacant. 








THIEF GETS JEWELRY 


Sample Case Belonging te Kansas City Con- 
cern Looted of Articles Valued at $2,300 
Kansas City, Mo., Sept. 7.—Herman 

Jehle, a traveler for the Woodstock-Hoefer 

Watch & Jewelry Co., had the misfortune 

to have articles valued at $2,300 stolen from 

his sample case, while on a recent trip 
through Kansas. 

Mr. Jehle was calling on Charles Ard, a 
jeweler of Towanda, Kan. Having arrived 
in the town late in the evening he did not 
have an opportunity to go over the entire 
line with Mr. Ard and decided to stay over 
until the next day. He left his case in the 
store over night. On arriving at the store 
the next morning Mr. Jehle discovered that 
his trunk had been tampered with, and on 
investigation found that the thief had taken 
the diamond tray, all the cameo brooches 
and rings, pearl beads and a sample line 
of set rings. <A significant fact that the 
thief knew his business was that only the 
valuable things were taken and the watches 
and cheaper rings were not disturbed in 
any way. : 

The burglar had broken in the panel of 
a rear door and entered the jewelry store 
through the post-office which occupies the 
rear of the room. 

The loss was fully covered by insurance. 
Detectives are now working on the case. 











Mr. and Mrs. W. T. Vogler, the former 
of W. T. Vogler & Son, jewelers and op- 
ticians, Winston-Salem, N. C., celebrated 
their golden wedding recently. The cele- 
bration took the form of a reception at 
which time Mr.. and Mrs. Vogler received 
the congratulations of their family ant 
many friends. The home of the couple 
was beautifully decorated for the event. 
They received. a number of appropriate 
gifts. 
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Yesterday 


and 


Tomorrow 


You can no more recall today 
the profits lost yesterday than 
you can secure power from the 
water that has already passed 
through the millrace. 








Profits depend upon customers 
and merchandise. 


You can’t sell a customer with- 
out the merchandise. And the 
customer is more apt to stay 
sold if the merchandise is of 
such a self-evident quality that 
it needs no bolstering up with 
a strong personality of the man 
behind the counter. 


Should the customer leave your 
store without purchasing, you 
will not only have lost your 
profit, but, the chances are, a 
customer as well. 


The moral is that when you 
have Wheeler merchandise, 
you have thé right kind at 
prices no higher than you pay 
for the ordinary kind. 


The next best thing to having 
the merchandise is the new 
1917-1918 catalog — several 
pages of which are herewith re- 
produced. 





BP oR PT Moe 


ee ee 
rae ? tas » 2 a @ 
Tama Pg Sh, ; hah Be. nde aS oa? ft 
ek. ay a a See ag vee 
Me oe 


































These catalogs will be mailed 
during the month. If you do 
not receive yours, please noti- 
fy us. 

But why wait for the catalog? 
Climb aboard now with a re- 
quest for either a stock piece or 
a special design. You will’make 
money right from the day you 
get acquainted. 


Hayden W. Wheeler 
& Co., lc. 


Manufacturers—Importers 





2 Maiden Lane | New York 





Factory: Brooklyn 

















September 12, 1917. 
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THE JEWELERS’ 


Maryland and Delaware Jewelers Meet 


Annual Convention Held at Ocean City, Sept. 6—Officers Reelected for 
Ensuing Year—Trade Topics Discussed 


Ocean City, Md., Sept. 7—The Sum- 
mer convention of the Maryland and 
Delaware Retail Jewelers’ Association was 
held at the Atlantic Hotel, here yesterday. 
President Ernest D. Sturmer, Easton, Md., 








E. D. STURMER, RE-ELECTED PRESIDENT. 


was in the chair, and opened the meeting 
with an address of welcome, in which he 
spoke of the good fellowship and better 
feeling, which the meetings of the associ- 
ation had cultivated. He urged those who 





GROUP SHOWING SOME OF THE OFFICERS AND OTHER JEWELERS 


had not become members to join at once, 
and help make the association a more help- 
ful organization, where each jeweler could 
come with his own ideas and discuss them 
in open meeting. | 

After Mr. Sturmer’s address, reading of 
the minutes of the last annual meeting 
and reports were read by Secretary Leon 
EK. Tschantre. 

President Sturmer gave an _ interesting 
talk on repair work and uniform price 
list, in which he urged the members to 
stick to uniformity in prices. 

A resolution was then adopted, that the 
association accept and use as its guide the 
uniform price list as published in pamphlet 
already distributed. It was also resolved 
to endorse the American Fair Trade 
League and the Stephens-Ashurst Bill. 

A short address was then made by Mr. 
Tschantre on “The Material Situation,” in 
which he spoke of the shortage of crystals 
and other necessities in the watch busi- 
ness, urging the retailers to buy their stock 
in advance. 

John A. McKenna, Philadelphia, - then 
spoke on the shortage of materials. He 
said the shortage was caused by the scar- 
city of labor. 

H. G. Graff, of Philadelphia, spoke on 
prices of sterling silver, plate, white metal 
and cut glass, urging advance buying in 
order to be ahead of advancing prices. 

P. A. Clark, of Bridgeport, Conn., spoke 
on the “Labor Situation,” telling how one 
firm had solved the problem by offering 
a bonus system to each and every work- 
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man who reported six days pér week on 
time. 

Leon E. Tschantre, the secretary, was 
given a rising vote of thanks, and ore- 
sented with a crisp $10 bill, as an apy eci- 
ation from the association for the pro- 
gram which he had gotten up for the bene- 
fit of the meeting. The program consisted 
of 30 pages, which contained many attrac- 
tive advertisements and other interesting 
matter. Besides being a credit to the as- 








L. E. TSCHANTRE, RE-ELECTED SECRETARY. 


sociation the program will net about $75 
for the treasury. 

By unanimous vote the present officers 
were re-elected to serve another year. 
They are: Ernest D. Sturmer, president; 


WHO ATTENDED THE CONVENTION AT - OCEAN CITY, MD. 
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G. M. Fisher, vice-president; L. E. 
Tschantre, secretary, and O. G. Otwell, 
treasurer. 


The association was invited by G. M. 
Fisher to hold its next meeting in Salis- 


bu ry, Md. 


The invitation was accepted 





G. M. FISHER, VICE-PRESIDENT. 


and the meeting will be held the first 
Thursday in Aug., 1918. 
In his closing remarks the president, Mr. 


Sturmer, urged enthusiasm on the part of 

















0. G. OTWELL, TREASURER. 


the members and asked them to seek new 
members for the association. 

; A dinner followed in the capacious din- 
ing room of the hotel. 








Imports of gold in July, 1917, were $27,- 
000,000, and $505,000,000 in the seven 


months ending July, 1917. Exports of gold 
in July were $69,000,000, and $272,000,000 
in the seven months ending, July, 1917. Im- 
ports of gold were $942,000,000, and ex- 
ports $352,000,000 in the 12 months ending 
July, 1917, an excess of $590,000,000 in 


imports. 
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Hub Jewelers Hold Outing 








Members and Guests of Boston Jewelers’ Club, Journey to Pemberton Inn 
and Enjoy Dinner at the Seashore 

















Boston, Mass., Sept. 6.—Perfect weather 
prevailing, the annual outing of the Bos- 
ton Jewelers’ Club, at Pemberton Inn, yes- 
terday, proved to be one of the best this 
Hourishing club has ever held. Great credit 
is due Albert R. Kerr, the secretary, who 
was in charge of arrangements, assisted by 
red Hollister, Edward Cole and Frank S. 
Sherry. 

(guests came from New York and from 





H. L. BROWN, PRESIDENT. 


many parts of New England. Most of the 
gathering went down by steamboat from 
Boston the middle of the afternoon, but 
others made the trip by automobile. 

From 2 to 6 o’clock was spent in recrea- 
tion, and many of the visiting jewelers 
went swimming in the Atlantic. 

The dinner, the big event of the day, 
came at 6.30. When President Harry L. 
Brown made a brief address of welcome, 
there were 106 seated about the attractively 
decorated tables of the inn, a few yards 
from the water’s edge. Good fellowship 
reigned during the evening. 

Among the jewelers taking prominent part 
in the outing’ were: R. C. Stevens, C. D. 
Morris, H. W. Patterson, E. E. Hardy, 
J. W. Armstresster, Mr. Asche, Louis 
Newton, N. B. Eltinge, Conover Fitch, 
Frederick H. Follett, F. A. Howard, 
Mr. Franklin, W. L. Stone, Mr. Rus- 
sell, Mr. Coleman, Mr. Ensign, Frank 
H. Elliott, J. Charles Stever, J. J. Jalbert, 
H. S. Tanner, W. J. Harber, George V. 
Tacker, Henry L. Coburn, Charles H. 
Church, A. W. Benton, Lewis Cass, Mr. 
Housman, Frank T. Cram, Peter Ratzkoff, 
W. C. Harris, Edwin D. Cole, George Lux, 
R. A. Lohnes, T. Arthur Clem, Mr. Arnold, 
E. H. Colby, who established a record in 
hospitality by entertaining nine guests; E. 
Cornell Martin, Edgar W. Martin, Charles 
G. Beckwith, Arthur S. Kelley, Herbert E. 





Slater, S..W. Higgins, ©. H. Buxton, J. A. 
Macfarland, H. K. Ingraham, M. Gattle, 
Frank J. Ryder, Charles C. Wilmarth, 
Charles H. Singleton, Frank S. Sherry, C. 
P. Fenno, I. M. McLeod, Frank B. Howard, 
A. M. Swop, Charles L. Power, Carl Law- 
ton, Henry E. Alsterlund, Charles W. 
Alsterlund, Lloyd D. Holton, Vincent F. 
Crowley, Raymond Muir, Edward Plant, 
Fred Gowdy, George F. Alsterlund, Ed- 
ward A. Bigelow, E. J. Qvarnstrom, Al- 
bert R. Kerr, James S. Blake, W. J. Mar- 
shall, Mr. Bogert, W. G. Franklin, Roswell 
Blackinton, Col. Harry L. Brown, Ives L. 
Lake, F. D. Day, L. J. Stracker, W. .L. 
Washbourne, W. E. Taylor, Webster 
Draper, Carl Craig, Alpine Chisholm, Percy 
H. Savory, Andrew Morris, Benjamin F. 





A, 


KERR, WHO HAD CHARGE OF THE 


ARRANGEMENTS. 


Griscom, S. H. MacPherson, A. H. Holton, 
Samuel Priest, J. M. Kipp, David Nemser, 
William L. Wolf, S. Robinson, L. S. Tain- 
ter, A. S. Blackinton, Harold Page, Ben 
Wyman, M. L. Sawyer, Robert S. Stuart, 
F. R. Holliston, S. W. Sharmat, H. Frei- 
man, Max M. Alberts. 








The jewelry business for many years 
conducted by Hubert Zimmer. at 274 
Main St., Poughkeepsie, N. Y., has been 
taken over ‘by Mr. Zimmer’s nephews, 
Hubert G. and Peter Kuhn. Both 
nephews have been associated with Mr. 
Zimmer for many years. The business 
will hereafter be conducted under the 
style of the Hubert Zimmer Co. This 
business was established in 1864. It was 
formerly located on Market St., but in 
1874 Mr. Zimmer moved, locating at his 
present address. Hubert Kuhn has been 
connected with the business for 32-years, 
while Peter has been affiliated with his 
uncle for 26 years. 
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Roster of the Great Convention 





List of the Retailers, Manufacturers, Representatives and Wives of Members 
Who Attended the Annual Gathering of the A. N. R. J. A. at 
St. Louis, Aug. 28-31 
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OQ many requests have been received for 
S the names of those who attended the 
A. N. R. J. A’s. great convention at St. 
Louis, that we publish herewith the names 
of those who signed the official register at 
the Planter’s Hotel. There were many 
others who attended who failed to register, 
but the following is the complete list com- 
piled by the secretary up to Aug. 3. 


Retail Jewelers 
A. H. Hastings, Arcadia, Nebr. 
Richard Wieting and wife, Peoria, II. 
H. R. Cox, E. Moline, III. 
W. J. Krug, Staunton, III. 
Fd. B. Fanske, Pierce, Nebr. 
C. L. Goulding, Alton, IIl. 
H. J. Heinrichs, Jefferson City, Mo. 
A. E. Anderson, Broken Bow, Nebr. 
K. Falkenberg, Walla Walla, Wash. 
E. R. Kennedy, La Crosse, Kans 
Miss M. L. Addis, Topeka, Kans. 
Charles F. Manahan, Chicago. 
O. C. Stegmaier, Jefferson City, Mo. 
Louis Hansen, Devil’s Lake, N. D. 
Edwin F. Lilly, Milford, Mass. 
B. J. Hagamann, Chicago. 
Henry Swain, Mgr. of L. C. 
Waxahachie, Texas. 
R. C. Bernau, Greenboro, N. C. 
H. Kunath, Spencer, Ia. 
E. T. Ozment, Tuscaloosa, Ala. 
Charles F. Hatfield, St. Louis 
Bureau, St. Louis, Mo. 
Edward H. Hufnagel, Mt. Vernon, N. Y. 
Alfred O. Bald, Buffalo, N. Y. 
Anderson Blanton, Paris, Mo. 
Cc. A. Wolf, Topeka, Kans. 
C. J. Keil, Clinton, Mo. 
E. L. Thurber, Warrensburg, Mo. 
R. M. McRill, Bristow, Okla. 
Albert Samuels, San Franciso, Cal. 
H. Rich, Walnut Ridge, Ark. 
L. H. Bainbridge, Marion, Ill. 
J. H. Booth, Alton, III. 
Charles E Tieman, California, Mo. 
W. L. Salmon, Tarkio, Mo. 
George N. Kelly, Carrollton, Mo. 
Charles Hartman, Vinita, Okla. 
J, Fikuart, Frankford, Mo. 
C. F. Gardner, Christopher, III. 
R. T. Fox, Macon, Mo. 
E. R. Abrahamsen, Cleveland, O. 
Charles A. Mauch, Marshall, Mo. 
Carl J. Ricker, Emporia, Kans. 
Fred A. Klein, Klein & Hardway, Ft. Smith, Ark. 
Mack Hurlbut, Fort Dodge, Ia. 
R. D. Worrell, Mexico, Mo. 
A. M. Zerweek, St. Louis, Mo. 
S. R. Johnson, Louisiana, Mo. 

Adam A. Hafner, Hafner Jewelry Co., Desota, Mo. 
Walter N. Nose. rep. of Von J. & O. Co., St. 
Louis, Mo. 

J. L. Wanner, 
Paducah, Ky. 
Adolph E. Braun Jewelry Co., La Crosse, Wis. 

L. S, Britton, Hope, Ark. 

J. F. Mills, Ashdown, Ark. 

A. G. Kleinlein, Evansville, Ind. 

C. B. Pittman, Ennis, Tex. 

A. M. Mason, Cambridge, Ia. 

Oscar E. Lentz, Clintonville, Wis. 

A. L. Nelson, Hutchinson, Kans. 

Henry Birkenbusch, Pekin, IIl. 

Arthur A, Everts, Dallas, Tex. 

A. T,. Westlake, representing Bradley Institute, 
Peoria, II. 

T. L. Comptess,, Omaha, II. 

Wm. P. Wrider, Evanston, III. 

J. G. Bauer, Bertrie, Mo. 

Frank S. Crebs, Frankfort, Ind. 

J. Porter Mayo, Battle Creek, Mich. 

M. Rosenburg, Duquoin, II. 

W. F. Haley, J. Haley & Son, Arcola, Ill. 

Oscar Worlitzer, Chicago. 

L. W. Otto, Crawfordsville, Ind. 


Curlin Jewelry Co., 


Com. & Pub. 


J. L. Wanner Jewelry Co., 


Chester F. Scott, Boise, Idaho. 

Fred J. Heintz, Lexington, Ky. 

C. L. Glines & Co., Harrison, Ark. 

Gustav Keller, Appleton, Wis. 

Jean R. Tack, Newark, N, J. 

Will E. Broer, Toledo, O. 

M. W. J. Holt, Stillwater, Okla. 

H. L. Pappmeier, Beardstown, III. 

J. H. Keadle, Warrenton, Mo. 

Otto Rink, Carlisle, III. 

C. W. Traxil, Maysville, Ky. 

I’, F. Stearns, Keene, N. H. 

Fred H. Meyers, Warren, O. 

R. G. Putnam, Eldorado, Il. 

Will Tschumy, Galveston, Tex. 

Geo. A. Heintz, Cinto, O. 

John S. Henrickson, Omaha, Nebr. 

N. E. Wather, Jos. P. Wather Co., Chicago. 

G. A. Brock, Los Angeles, Cal. 

J. R. Chapman, Oshkosh, Wis. 

Conrad J. Brotherly, Newark, N. J. 

C. D. Davis, Perry, Mo. 

C. W. Bowman, Somerville, N. J. 

Charles T. Evans, Utica, N. Y. 

H. F. Lindley, the Lindley-Rivarde Jewelry Co., 
sJeaumont, Tex. 

C. R. Damuth, Redfield, S. D. 

Phil A. Dallmeyer, Jefferson City, Mo. 

Jos. M. Ebeling, St. Louis, Mo. 

Kk. C. Everts, Weatherford, Okla. 

John Schmidt, Parsons, Kans. 

Gerry Mohlman, LaFayette, Ind. 

. P. WKiep, Joliet, Ill. 

Kk. Miller, Burlington Junction, Mo. 

N. Hanny, Hampton, Ia. 

. L. McDowell, Arkansas City, Ark. 

1, E. Combs, Villa Grove, Ill. 

Otto G. Falk, Bowling Green, Mo. 

R. F. Goodholm, Lindsborg, Kans. 

Orlin J. Davis, McLeansboro, III. 

H. A. Tibbals, Emporia, Kans. 

Carl Oesterle, Joliet, Il. 

Emile F. Renaud, Keokuk, Ia. 

George L. Palmer, T. T. Palmer’s Sons, Newport 
News, Va. 

E. O. Little, Auburn, Ind, 

IF’, L. Davis, Philadelphia, Pa. 

G. A. Leffler, lola, Kans. 

Charles E. Sunderlin, Rochester, N. Y. 

L. F. Chadband, Bloomington, III. 

Frank Ehrenfried, Buffalo, N. Y. 

George F. Beach, Valparaiso, Ind. 

M. F. Kohler, Parsons, Kans. 

A. F. Hoffman, St. Louis, Mo. 

Elmer A. Collins, Sullivan, III. 

L. L. Enteneuer, J. Enteneuer & Son, Havana, III. 

Mr. Greer, Atlanta, Ga. 

J. A. Johnson, Independence, Kans. 

C, Cullman, Cullman Tool Co., Maplewood, Mo. 

Clarence G, Fearl, Hutchinson, Kans. 

Wm. Vokal & Sons, Chicago. 

Ben S. Polskee, Memphis, Tex. 

M. Schwenke, New Richland, Minn. 

B. Hall, Springfield, Mo. 

J. Huber, Boonville, Mo. 

H. Gross, Canton, Mo. 

S. Baxter, Trenton, Tenn. 

. Hendler, Hendler Jewelry Co., St. Louis, Mo. 

K. Shortess, Traer, Ia. 
H. Kortkamp, Kortkamp Jewelry Co., St. 

Louis, Mo. 

R. H. Winter, R. G. Winter Jewelry Co., Minne- 
apolis, Minn. 

Hogan Jewelry Co., Granite City, Il. 

R. A. Welrle, Belleville, Il. 

Henry F. Stecher, Aug. H. Stecher 
waukee, Wis. 

E. H. Ashbrook, Jamesport, Mo. 

Louis A. Bunch, Herrin, III. 

T. E. McLean, Fairfield, Ia. 

A. L. Thoma, Piqua, Ia. 

C. R. Coon, Monticello, Ia. 

G. A. Kickick, Geneseo, II]. 

W. P. Reichert, Canton, III. 

Gust Carlson, Lindsborg, Kans. 

George H. Chapman, Galesburg, III. 

G. M. Blakeslee, Lewistown, IIl. 

Leon A. Smith, Farmington, II. 

E. B. Wade, Greensburg, III. 


CONRAN 


Co., Mil- 
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Reamer S. Shoup, St. Joseph, Mo. 

E. J. Peck, Aurora, IIl. 

C. E. Willis, Edwardsville, Il. 

C. J. Duncan and wife, Duncan, O. 

H. H. Truckenbrod, Mendota, III. 

W. A. Hayward, Rochester, Ind. 
German Scherzinger, Fond Du Lac, Wis. 
J. A. Miner and wife, Macomb, Iil. 

W. L. Jennings, Watertown, Tenn. 


._ J. A. Young, Abington, Il. 


J. Schmelzer, Centralia, Il. 

Wm. R. Henon, Mattoon, III. 

B. E. Kruckemeyer, Kruckemeyer & Cohn, Evans- 
ville, Ind. 

Gus Tucker, Chicago. 

A. L. Laport, Newkirk, Okla. 

Harry E. Gewe, Nashville, III. 

Oscar S. Haserodt, Elyria, O. 

C. A. Davis and wife, York, Nebr. 

J. A. Miner and wife, Macomb, III. 

G. O. Moreland, Norris City, Il. 

Oscar S. Taserodt, Elipea, Mo. 

Olive J. Jutich, St. Louis, Mo. 

J. Schmitzer, Centralia, III. 

J. Lawley, Greenville, Ill. 

R. Baum, Argenta, Ark. 

John Fink, Fort Smith, Ark. 

Miss Mildred Lawyer, Iola, Kans. 

George A. Tetley, Farmington, Mo. 

Fred W. Pilcher, Mexics, Mo. 

Leslie G. Burkund, Moberly, Mo. 

W. J. Sidwell, Charleston, Mo. 

W.’ J. Drosten, St. Louis, Mo. 

Ernest Bowden, Mayfield, Ky. 

F. Courvoisier, St. Louis, Mo. 

R. L. Swift, Osmond, Nebr. 

Victor Roderick, La Harpe, III. 

J. Roy Staiger, Harrisburg, III. 

Harry Ryan, Ryan Jewelry Co., Omaha, Neb. 

A. W. Anderson, Neenah, Wis. 

H. E. Duncan, Waltham, Mass. 

H. A. Junehorst, Jerseyville, Il. 


List of Ladies Attending the Convention 

Mrs, A. W. Graham, Louisville, Ky. 

Miss M. E. Stevens, Louisville, Ky. 

Mrs. G. H. Miller, Chicago. 

Mrs. E. S. Baker, Chicago. 

Mrs. H. F,. Stecher, Milwaukee, Wis. 

Mrs. Wm. Hendler, St. Louis. 

Mrs. E, B. Hall, Springfield, Mo. 

Mrs. E. D. McDowell, Arkansas City. Kans. 

Mrs. Mack Irwin, Bowling Green, Mo. 

Mrs. H. A. Tibbals, Emporia, Kans. 

Mrs. Lotta, Murray, Ky. 

Mrs. Emilie F. Renard and daughter, Keokuk. 
Iowa. 

Mrs. Geo. L. Palmer, Newport News, Va. 

Mrs. E. O. Little, Auburn, Ind. 

Mrs, Alfred O. Bald, Buffalo, N. Y. 

Mrs. Elmer A. Collins, Sullivan, Il. 

Miss Lulu J. Bauer, Bethie, Mo. 

Miss Myrtle Schremer and Miss 
Bethie, Mo. 

Mrs. A. T. Westlake, Peoria, III. 

Miss Miller, Peoria, Il. 

Mrs. Arthur A. Everts, Dallas, Tex. 

Mrs. J. J. Hart, Dallas, Tex. 

Mrs. Henry Birkenbusch and daughter, Pekin, Il. 

Mrs. H. C. Whitfield, Pekin, III. 

Mrs. C. B, Pittman, Ennis, Tex. 

Mrs. Jean R. Tack, Newark, N, J. 

Mrs. S. L. Spero, Chicago. 

Mrs. Otto Ranch, Chicago. 

Mrs. Will E. Broer, Toledo, O. 

Mrs, J. H. Keadle, Warrenton, Mo. 

Mrs. Fred H. Myers, Warren, O. 

Miss M. L. Addis, Topeka, Kans. 

Mrs. Ajard, Topeka, Kans. 

Mrs. E. B. Fanske, Pierce, -Nebr. 

Mrs. C. L. Goulding, Alton, III. 

Mrs. B. J. Hagamann, Chicago. 

Mrs. Geo. F. Beach, Valparaiso, Ind. 

Mrs. L. F. Chadband, Bloomington, III. 

Mrs. Richard Wieling, Peoria, Il. 

Mrs. A. H. Hastings, Arcadia, Nebr. 

Mrs. O. C, Stegman, Jefferson City, Mo. 

Mrs. Walter Burns and Mrs. Erisman, Frankfort, 
Ind. 

Mrs, C. J. Kiel, Clinton, Mo. 

Mrs. Albert S. Samuels, San Francisco, Cal. 

Mrs. L. H. Bainbridge, Marion, IIl. 

Mrs. J. H. Booth, Alton, III. 

Mrs. Weatherty, California, Mo. 

Miss Luella Nash, Des Moines, lowa. 

Mrs. Chas. Hartman, Vinta, Okla. 

Mrs. C. F. Gardner, Christopher, 111. 

Mrs. R, T. Fox, Macon, Mo. 

Mrs. Chas. A. Mauch and Miss Mauch, Marshall, 
Mo. 


Mary Pepper, 


(Roster continued on page 63.) 
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| Scientific | , Scienti 
Rubies Rubies 
= « 2s fee * s 
L LJ 
Scientific Rubies- 
and scientific stones of all popular kinds, sizes, weights and shapes only await YOUR 
ORDER to move forward to yu PROMPTLY. 
! PREPAREDNESS 
applies just as much to YOUR business as to the NAT/JON’S business. If YOUR 
stock is not right up to par, MAKE IT SO NOW, or you're liable to be crimped on a 
big order just when you can least afford to lose it. 
9 
H. NORDLINGER’S SONS 
a New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Providence, 63 Washington St. = 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Pearls, Diamonds and other Precious Stones 


treeenaetees 


We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 


orders you may send us. 
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PO IL ULLAL LCE RRR CURR 


Lapidaries Importers 


Espositer, Varni Co. 
45 John Street 
New York 


A beautiful Instructive Booklet 
““A Guide to Gem Buyers” 


' Free on Request 





Special Cuttings on Distinctive Stones 


Precious and for 
Semi-Precious Stones Individual Requirements 


STULUUNUAANNNHAANUEANDNANUUUNEGALGNUULAANADOEOOLASOAIUNOULONGNUEONOUENOOUUNONUUONNUEONNL EON ONNGNUONUENUNUUAN 











Phone Gramercy 5265 Established 1879 


Samuel Brand & Sons 


INCORPORATED 


MANUFACTURERS OF 


Diamond Mountings 


18 East 23rd Street New York City 








TO THE RETAIL JEWELER 
Promote local trade and send for our new 

Sample Pins for the 
—— and Schools in Your Vicinity 


. M. SHEPARD & CO., Inc. 
Manufacturing Jewelers 
102-104 Fulton St. New York City 

















PLN Accvncde antarctic 


Mn mT 









CAMEOS—CORAL BEADS 
Black Gayx, Coral and Moarsing lewely 
Repairing Done on Coral, Jet and 

Onyx. Memo Orders 
DOUBRAVA &CO. 
61 Maiden Lane, N. Y. 
AMBER BEADS 


Se 














CASTINGS 


in bronze, silver and gold for silversmiths, 
iewelers and sculptors. 

Modern French foundry. Inspection invited. 
Special hard bronzes for automobiles, ete. 





ERNEST VATIER 
Fine Art Caster, Chasing and Mould Makiag 
545-549 W. 22d Street, New York City 
Tel. Chelsea 952 

















AMBRECHT & CO. 


EXPERT 
Die Cutters for Fine Jewelry and Medals and 
Platinum Dies at Low Prices. Quick Service 
Tel | 517 John 60 NASSAU STREET, N, Y. 
















MUSIC BOXES REPAIRED 


Also Ly = Machines, Clocks, Mohanta 
Singing Birds Figures, 
a, for the Trade 


L. G. JACCARD 


26 years with Jacet Music Box Co.) 
310 WEST 3%h STREET - NEW YO 
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Ricker and daughter, Emporia, Kans, 
-  o Worrell, Mexico, Mo. 
Mrs. O. R. Johnson, Louisiana, Mo. 
Mrs. J. R. Chapman, Oshkosh, Wis. 
Miss Anna Mohlman, LaFayette, Ind, 
Mrs. Kari E. Holderle, Parsons, Kans. 
Mrs. L. L. Enteneuer, Havana, Ill. 
Mrs. K. Falkenberg, Walla Walla, Wash. 
Mrs. Wm. Vokal, Chicago. 
Mrs. Joseph Mazer, New York. 
C. K. Shortess, Traer, Iowa. 
Mrs. R. A. Wehrle, Belleville, Ill. 
Mrs. C. W. Traxel, Maryville, Ky. 
Mrs. G. E. Austin, Delta Grove, Ill, 
Mrs. A. L. LaPort, Newkirk, Okla. 


Representatives of Manufacturers and 
W holesalers 


W. R. Acree, Chicago (Tallman, Robbins & Co.). 

E. D. Irwine, Chicago, (The National Jeweler). 

L. Adeledorf, Chicago (Goldsmith Bros. Smelting 
& Refining Co.). 

C. F. Haber, Chicago (Towle Mfg. Co.). 

Mrs. A. W. Graham, Louisville, Ky. 


Roll Co.). a : 
Miss M. E. Stevens, Louisville Ky. (Graham Roll 


(Graham 


.). 

— J. Meyer, F. J. Archer and Miss Rae 
Levine (Jos. H. Meyer Bros., New York). 

P. A. McCourt, Chicago (W. A. Pickard). 

Claude Wheeler, New York (JEWELERS’ CiRcULAR). 

Joseph Green, Philadelphia (Keystone Pub. Co.). 

T. Edgar Willson, New York (JEWELERs’ Crircu- 
LAR). 

J. H. Stouffer, Chicago (J. H. Stouffer Co.). 

F. M. Drummond, Chicago (J. H. Stouffer Co.). 

A. D. Wittgren, Chicago (Goldsmith Bros. Smelt- 
ing & Refining Co.). 

Tere T. Shea, New York (Dominick & Haff). 

W. L. Wigmore and R. F. Wigmore, Waltham, 
Mass. (Waltham Watch Co.). 

L. B. Hall, Chicago (International Silver Co.). 

A. Weidman, Albany, N. Y. (Hamilton Watch 
Co.). 

Jake Wolf, Providence, R. I. (La Tausca Pearls). 

C. E. Engeland and H. J. Schuerman, St. Louis 
(Geneva Optical Co.). 

Samuel Loebner, St. Louis (.\. R. Brooks Co.). 

M. A. Kanstaner, St. Louis (Eisenstadt Mfg. Co.). 

R. P. Healy, St. Louis (Oneida Community, Ltd.). 

Albert A. Ruff, St. Louis (Bauman-Massa Jewelry 


Co.). 
Geo. W. Chatterton, Springfield, Ill. (Illinois 
Watch Co.). 


F, H. Leeds, New York (Rockford Silver Plate 
Co.). 
R. W. Amidon, Hartford, Wis. (Rockford Silver 
Plate Co.). 
W, E. Ruthhart, Chicago (Norris-Allister-Ball Co.). 
Mrs. G. H. Miller and Herman R. Kilkn, Chicago 
(Hallmark). 
Mrs, Fred M. Kline and Mrs. E. S. Baker, Chi- 
cago (Juergens & Andersen Co.). 
R. Wallace & Sons Mfg. Co., Chicago. 
wr Fordyce, Pittsburgh, Pa. (Radium Chemical 
0.). 
H. C. Sparkler, St. Louis (Eber Compton). 
W. C. Knox, St. Louis (Community Silver). 
F. A. Hoyt, St. Louis (Hoyt Jewelry Co.). 
F. A. Behmyer, St. Louis (Jewerers’ Crrcurar). 
— Flareshein, St. Louis (Eisenstadt Mfg. 
0.). 
Joe Goldstein, New York (Stein & Goldstein). 
Bureau of Jewelry Fashions, New York. 
ree; King, Providence, R. I. (Ostby & Barton 
0.). 
A. W. Curtis, Chicago (Swartchild & Co.). 
mart Burnett, Springfield, Ill. (Illinois Watch 
0.). 
ines White and W. S. Tillis, Chicago (Gorham 
0.). 
Chas. W. Lauer, Indianapolis, Ind. (Chas. W. 
Lauer & Co.). 
O. H. Kitson, Chicago (Ben Allen Co.). 
Marie Crowder, Winton E. Barker and C. M. 
Fairly, St. Louis (Hoyt Jewelry Co.). 
Hugh E. King Sales Co., Chicago (Queen City Sil- 
ver Co.). 
Walter C. Ghisling, Chicago (The Gorham Co.). 
Dorothy Wagner Merrill, New York (Kepler’s 
Krafty Kracker). 
J. Delbert Johnson, Vincennes, Ind. (Hammon 
Optical Mfg. Co.). 
ee Lemley, St. Louis (Weidlich "Bros. Mfg. 
0.). 


J EWELERW’ 


Theo. J. Tracy, F. M. Kline and E, S. Baker, 
Ghicago (J. & A. Co.). 
J. Goldman, New York (J. Goldman Co.). 

M. Kelly, Chicago (Rogers, Lunt & Bowlen Co.). 
B. H. Adams, Oneida, N. Y., and G. Raymond 
Noyles, St. Louis (Oneida Community, Ltd.). 

Brande & McDonnell, New York. 

Robert W. Drummond, Oneida, N. Y. 
Community, Ltd.). 

W. A. Sheaffer, Ft. Madison, Ia. (W. A. Sheaffer 
Pen Co.). 

Fred J. Longden and H. J. Bouchard, Chicago 
(Bouchard, Longden & Geier Co.). 

Howard H, Hetherington, Chicago (The Keystone 
Pub. Co.). 

W. F. Geier, Chicago (Bouchard, Longden & Geier 
Co.). 

Harry C, Larter, New York (Larter & Son). 

James J. O’Grady, Chicago (Waltham Watch Co.). 

A. L. Fulle, Chicago (Towle Mfg. Co.). 

Wm. Hersey (Robt, H. Ingersoll & Co., Chicago). 

C. E. Roy, Chicago (Bouchard, Longden & Geier 
Co.). 

G. R. Noyes, St. Louis (Oneida Community, ‘Ltd.). 

wy Kearney, Pittsburgh, Pa. (Radium Chemical 

0.). 

David Kirsch, St. Louis (Shryock Todd Notion 
Co.). 

F, E. Epsteign (Symphony Talking Machine Co.). 

R. S. Atwood, Chicago (Gorham Co.). 

Harry Scheefers (Hammon Optical Co., Vincennes, 
Ind.). 

J. P. Scofield, Newark, N. J. (J. P. Scofield & 
Co.). 

Oscar Loebner, St. Louis (Eisenstadt Mfg. Co.). 

John W. Sherwood, New York (Solidarity Watch 
Case Co.). 

Joseph Mazer, New York (Arnstein Bros. & Co., 
diamond importers), 

Col. John L. Shepherd, New York. 


(Oneida 








FRAUD ORDER ISSUED 





Post Office Puts Ban on Mail of Number of 
Canadian Concerns Which Send 
Jewelry and Kindred Lines 
to Solvers of Puzzles 


WaAsHINGTON, D. C., Sept. 8—A fraud 
order has been issued by the Post Office 
Department against the participants in a 
so-called “clearing house” for the names 
of puzzle solvers, with headquarters at 
Montreal, Canada, and including the Ster- 
ling Watch & Premium Co., the United 
Premium Co., Continental Watch & Silver 
Co., Consolidated Premium Co. and the 
Montreal Watch & Premium Co. 

It has been the practice of these concerns 
to secure the names from other concerns 
of persons solving solutions to puzzles 
which have been published in various pub- 
lications, but who had not been awarded 
premiums. To the persons whose names 
they had thus obtained a letter was sent 
informing them that because their solutions 
were found to have been correct they had 
been awarded a set of silverware, a watch, 
or some other premium, which would be 
sent to them upon receipt of a small sum 
of money which it was pretended was 
necessary to cover the cost of packing and 
shipping. Persons in the United States 
have been induced to forward the money 
thus solicited. As a matter of fact, the 
sum of money called for has been the pur- 
chase price of the so-called premium and, 
according to the post office officials, cov- 
ered not only the cost of packing and ship- 
ping, but included a large profit to the pro- 
moters of the scheme. 








Several Hartford, Conn., retail jewelry 
stores, which have been closed at noon 
Saturdays .during the Summer months, 
will remain open on that day from now 


on. 
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FILES BANKRUPTCY SCHEDULES 





Harry Rosenberg, Rochester, Has Liabilities 
of $119,759, and Assets of $114,969 


BurFrato, N. Y., Sept. 7.—In the bank- 
ruptcy petition filed recently by Harry 
Rosenberg, a Rochester, N. Y., jeweler, 
which was filed in the United States Dis- 
trict Court here, the liabilities total $119,- 
759 and the assets $114,969. 

Among his unsecured creditors are: 
Adler & Heine, $144; L. J. Anshen Co., 
$185; A. & Z. Chain Co., $110; H. C. 
Arnold, $272; Benedict Mfg. Co., $206; 
Joseph Berland, $111; The J. D. Bergen 
Co., $98; Diamond & Singer, $471; Den- 
nison Mfg. Co., $40; J. C. Dowd & Co, 
$71; Dowd-Rodgers Co., $106; R. & J. 
Dreyfus, $1,031; Fishel, Nessler Co., $173; 
D. & J. Friedlander, $100; Wm. L. Gilbert 
Clock Co., $155; Marcus Goldsmid, $1,010; 
J. L. Herzog & Co., $65; Holsman & Co., 
$101; Hold-On Clutch Co., $63; Inter- 
national Silver Co., $2,408; King, Raichle 
& King, $214; Kraus Co., $273; Charles M. 
Levy, $149; Laubheim Bros., $820; Michael 
Levy, $111; Joseph Leudan Co., $451; 
McKenna Cut Glass Co., $105; Bertram 
Moll, $277; Julius H. Moss & Co., $299; 
New Haven Clock Co., $201; National 
Jewelry Case Co., $88; I. Ollendorff Co., 
$322; Omega Watch Co., $64; Peckham 
Seamless Ring Mfg. Co., $111; Poole Sil- 
ver Co., $94; Rochester Cut Glass Co., $46; 
Levi W. Rubenstein, $663; Royal Jewelry 
Co., $98;; Sagman & Epstein, $610; Ar- 
thur Silberfeld, $281; Simons Bros. Co., 
$151; South Bend Watch Co., $422; L. 
Stern & Co. (New York), $291; E. C. 
Sykes, $247; Van Allen & Ceo., $111; Veith, 
Hirsch & Co., $600; Waltham Watch Co., 
$276; Warner Jewelry Case Co., $182; 
Wolfsheim & Sachs, $379; Fred B. Weis 
Co., $102; White, Wile & Warner, $1,584; 
Yankauer, Newitter & Platt, $688; Morris 
Rosenbloom & Co., $4,300; Philip Present, 
$9,500; Naigles & Wolfson, claim for note 
transferred by Friedlander Diamond 
Jewelry Co., repudiated by bankrupt, $268; 
Davidson Diamond Jewelry Co., claim on 
notes transferred by Friedlander Diamond 
Jewelry Co., repudiated by bankrupt, $279. 

The assets specified in Mr. Rosenberg’s 
petition include these: Stock of jewelry 
store at 29 Main St., E. Rochester, $24,- 
210; store fixtures at same address, $10,- 
940; one automobile, $500; diamond rings 
and bar pin pledged to J. C. Wilson and 
Jacob Harris, $1,000; diamond rings 
pledged to Acme Sales Co., $350; owing 
by various parties for merchandise in sim- 
ple open accounts, $2,648; jewelry held in 
pawn to secure advancement thereon of 

58. After this last item appeared the 
ollowing explanation: “Value of prop- 
erty about double amount advanced, and 
property owned by various persons, who 
held tickets therefor.” The assets in- 
cluded various insurance policies, etc. 





John Hayes, for a number of years em- 
ployed by New Haven Clock Co., New 
Haven, Conn., died recently at St. Ra- 
phael’s Hospital. Death was said to be due 
to the intense heat. Mr. Hayes was. past 
master of Monauguin Lodge, No. I, A. O. 
U. W. Deceased is survived by three sons, 
one daughter and two sisters. 
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CORAL .w CAM EOS) 


Always Leaders of Fashion 





Buyers, are invited to inspect our extensive display of latest novelties in 


CORAL 
CAMEOS 
ORIENTAL BEADS 
REAL JET 
REAL AMBER 


FILIGREE JEWELRY 
New Patterns—Dainty Designs—Attractive Values 




















Call, phone or write and our representative will call to see you immediately 





SBSORRELLI & VITELLI 


401 Broadway New York 


Telephone Franklin 5412 
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Established 1884 


PHILIP PRESENT & SON 


Importers of 


DIAMONDS 


A well selected stock of all grades constantly at your command for memorandum calls. 








Represented by 
pee Same, Sow Sask LE ROY PRESENT, West & Southwest 
207 Chamber of Commerce Bldg., Rochester, N. Y. M. L. LOWENTHAL, Middle West 





MORTIMER S. ABELSON, New York and Penna. 
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THE JEWELRY.REPAIRER’S HANDBOO 


By JOHN G. KEPLINGER ! 
Bound in cloth, 75c. The Jewelers’ Circular Publishing Co., 11 John St., New York 
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Head of Pittsburgh Jewelry House Discusses 
Lack of Gratitude Shown by Thought- 
less Wage Eerners 


PirrspurGH, Pa., Sept. 9—Do employes 
of business houses have the regard for their 
employers they should, and is the kindness 
of some towards their help merited or 
appreciated ° There are those who are frank 
to say that it is not. The question is 
being discussed seriously, particularly in 
these times, when help is scarce and very 
independent. 

“T wish you would publish what:I am 
going to, say,’ said a merchant to the 
JEWELERS’ (CIRCULAR correspondent, “for 
perhaps it will be read by those who ought 
to stap and think. We had an employe on 
our payroll who was laid up at home for 
nearly three months and the pay went out 
just the same as if that employe was work- 
ing. While away, there was an advance 
made in salaries and the salary of this 
person was advanced. 

“It was not long until the employe was 
back, although nearly three months had 
elapsed. Within a short time after report- 
ing back for duty this same employe came 
to me and said, ‘I am leaving your employ 
tonight,’ and I immediately wanted to know 
why. I was told that an advance of $2 a 
week in wages had been made by another 
house and that the offer had been accepted. 

“Then I did a little questioning. I asked 
if it occured to the employe that during 
11 weeks of sickness the weekly envelope 
with full salary had been paid. My ques- 
tion was affirmed and then I said: ‘Suppose 
we had told you when you took sick, that 
it was no concern of ours and that you 
could take care of yourself; that if you got 
well you could come back if we had a job 
open for you, what would you have thought 
of us?’ Well, it sort of stumped the in- 
dividual, who replied, ‘Well, I think you 
would have been mighty mean, to which I 
replied, ‘Well you can judge then what we 
think of you,’ and after a nine months 
employment, with nearly three months 
wages paid while off sick, this employe for 
$2 a week, forsakes us without an hour’s 
notice. J certainly call that ingratitude. 

“But that is not all. We had another 
employe, a young chap who had been sub- 
ject to an ailment that kept him off duty 
for several months. I think it was for a 
longer period than the time I named as 
to the other employe. We gave him full 
pay for a long time and when we saw that 
he was not getting along, not desiring to 
cut him off entirely, we put him. on half 
pay, and after another long wait for him 
to come back, we finally called in a doctor 
ourselves and had the physician take hold 
of the case at our own expense, for we 
wanted his services. In about two weeks 
time, he had the chap on his feet and he 

came back to work. 

“Several months later he walked into the 
office late one Saturday afternoon and said 
that he was going to quit that night; that 
he had been offered more money. You are 


fred right now, we told him—you are dis- 
charged. We told him that a thief could 
not act any worse or show less gratitude; 
that we had kept him for months and that 
to do as he was doing now was only the 
work of a man of a criminal mind. 


The 
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young fellow of course was dumbfounded. 

“It was not Tong after he left the office 
until he came back and asked for a re- 
hearing. He said that he had been thinking 
the matter over and that he had come to 
the conclusion that he was not doing right 
and that if all would be forgotten he would 
like to stay in our employ. Well, we told 
him we would give him a chance. Our 
anger at the time, had brought him to his 
senses and it was just what he needed. We 
had been so imposed upon in the first men- 
tioned case, that we absolutely could not 
stand for this one, and in face of the fact 
that when times were bad, we kept em- 
ployes that should have been let go, but 
they did not think of that. 

“So I say that employes have a duty too, 
to their employers and should think before 
they act. We have always tried to do the 
right thing by our help and we hope that 
they will do the right thing by us. All 
persons cannot be judged by the sins of 
a few, but employers are to be considered, 
and those who consider their rights, will 
win out in the long run and I am confident 
that all employers will be agreed on that 
point.” 








OFFERS FIFTY PER CENT 


East Pittsburgh Jeweler Called to the Colors 
and Must Leave His Business 

PITTSBURGH, Pa., Sept 9 —Alexander 
Friedman of East Pittsburgh, Pa., this 
county, is offering his creditors 50 cents on 
the dollar, on account of the fact that he 
has been drafted into the National Army 
and is unable to get a discharge from ser- 
vice. He has been given a temporary ex- 
emption until Jan. 1, as no exemptions are 
being given here for a longer period. Mr. 
Friedman has offered to pay 25 per cent. 
cash at once and the balance in four months, 
payable monthly. 

The question has arisen in Mr. Friedman’s 
case, as to what is going to happen with all 
young jewelry business men, who cannot 
claim exemption on the ground of depend- 
ents. Some jewelers are very doubtful, if 
it is the policy or the desire of the govern- 
ment to destroy a man’s business, even if it 
is war times. Under the law however, the 
local draft boards and the appellate or dis- 
trict boards have no power to discharge a 
man unless he comes within certain pre- 
scribed rules and it appears that there is 
nothing that saves a business man, unless 
he has a government contract. 

Quite a number of jewelers throughout 
this section of the middle west have been 
drafted and have been refused exemptions 
and of course must go and permit business 
to take care of itself. 











William H. Keach, for several years en- 
gaged in the manufacture of jewelry in 
Providence, R. I., died at the Hartford 
(Conn.) hospital last week of heart trou- 
ble. Mr. Keach had been ill for several 
months, but his condition did not become 
serious until recently. Deceased was born 
in Thompsonville, Conn., 68 years ago. 
Since July he had lived with his brother, 
Hosea B. Keach, 18 Bodwell St. The 
funeral was held Tuesday afternoon, Sept. 
4, burial being in the King St. cemetery, 
Entield, Conn. 
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MANY JEWELRY EXHIBITS 





Silver, Watch, Jewelry and Optical Houses 
Display Wares at Canadian National 
Exhibition at Toronto 


Toronto, Can., Sept. 10—The Canadian 
National Exhibition, which opened here on 
Aug. 27, continued for two weeks. The 
opening address was delivered in presence 
of a large attendance by the Duke of Dev- 
onshire, Governor-General of Canada. The 
exhibition was favored by fine weather and 
surpassed its predecessors, with an attend- 
ance from all parts of Canada and many 
American points numbering nearly one 
million. 

The Waltham Watch Co. showed a com- 
plete line of watches, several handsome 
grandfather’s clocks in mahogany casings, 
an assortment of mantel and mirror clocks 
and some novelties. _ 

The Canadian house of W. A. Rogers, 
Ltd., at Toronto, made a fine display of 
silverware, the most noteworthy feature of 
which was a Greek key tea set of tasteful 
design. The exhibit included a _ vertex 
Sanitary system ice cream service. - 

The Standard Silver Co., Toronto, was 
represented by a well arranged exhibit 
comprising the latest designs, special at- 
tention being attracted to the Standard tea 
ball pot, and assortments of the De Sancy 
table cutlery and Pyrex oven ware. 

Ambrose Kent & Sons, Ltd., Toronto, 
showed a full line of fraternal society re- 
galia, jewels and medals, and college class 
pins. Some finely embroidered banners 
formed part of the display. 

Gowans, Kent & Co., Toronto, and the 
Gundy-Clapperton Co., Toronto, showed 
comprehensive assortments of cut glass, in- 
cluding some elaborate work in chandeliers | 
and bowls. 

The Consolidated Optical Co., Toronto, 
was in evidence with a line of their goods. 

Among the jewelers who visited Toronto 
for the exhibitions and called on the trade 
were John Scott, Fenelon Falls; E. Fox, 
Kincardine; E. W. Ross, North Bay; E. 
Wurster, Preston; Charles Wendt, Mild- 
way; J. R. Wendt, Wroxeter; G. A. Ray- 
mond, Sydenham; A. W. Cox, Paris; Henry 
Wendt, Clifford; R. T. Russell, Bolton; 
John F. Maynard, Campbellford; J. R. 
Bentley, Port Perry; P. E. Byrne, Beaver- 
ton; J. House, Niagara Falls; C. H. Hepin- 
stall, St. Thomas; R. H. Young. and C. 
Buller, Brantford; F. Clark and C. S. 
McClelland, Peterborough; R. L. McGill, 
Galt; F. Hadley, Frankford;; L. Atkinson, 
Newmarket; W. E. Irvine, Orangeville; 
I. H. Little, Parry Sound; A. C. Darling, 
Petrolia; W. D. Paxton, Woodstock; F. W. 
Coates, Kingston; W. M. Saucier, Chester- 
ville; E. J. Lankworthy, Mitchell; E. L. 
Anderson, Trenton; M. J. Roche, Coch- 
rane; J. A. Vandewater, Napanee; D. J. 
Brown, Ashawa: Boehmer Bros., Kitche- 
ner; A. D. Dunning, Pottsbury; R. F. Dale, 
Harriston; R. J. Dale, Mount Forest; W. A. 
Dixon, Sutton; W. H. Smith, Oakville; 
J. G. Fair, Ayr; W. A. Cousins, Ellwood, 
and FE. D. Wilcox, Uxbridge, all Ontario, 
and C. R. Diller, Thedford, Que. 








Robertson, Sutherland & Co., Inc., Law- 
rence, Mass., have been succeeded by the 
A. B. Sutherland Co. 

















THE JEWELERS’ CIRCULAR-WEEKLY September 12, 197, 








#7 





Pg , 


| ii 
BUY FROM THE CUTTER 








1 ] * 
a. 
a 
4 


1614/2 


SEALS enemas ate 


Correctly Cut 
Extremely Brilliant 
Reasonable in Price 


Shes Soa ask ascoehicc ahi, DUO ain rea 
AO Ae ee oe Te a 


nares: didnt K aha Aina contd, Bete oe 





1614/B 1614/1 


American Gem and Pearl Co. 


14-16 Church St., New York 


LONDON PARIS 
16 Holborn Viaduct 39, Rue de Chateaudun 
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SIMONS BROS. 


Our complete 1917 collection is now on exhibition. | | COMPANY 
You are cordially invited to inspect the display. : : PHILADELPHIA 
11 NEW YORK CHICAGO 
3g. C.F. RUMPP & SONS =“ || i 
Philadelphia — : 
New York Salesroom: 411-413 Fifth Avenue iE: 
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45 John St., New York 
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WINDOW SMASHER BUSY 





Brick-thrower Escapes with Ring Valued at 
About $300 

Hartrorp, Cona., Sept. 8—While a fire 
was in progress a half a block away early 
this morning, an unidentified man threw 
a brick through the display window of the 
retail jewelry store of George E. Woerz, 
26 Aslyum St., and succeeded in getting 
away with a diamond ring valued at be- 
tween $275 and $300. The brick landed in- 
side the store, but nobody in the building 
heard the crash. 

The break was discovered by a milkman, 
who notified Officer Flynn. Mr. Woerz was 
called to his store and he found that the 
valuable ring had been stolen. It had been 
overlooked the night before when other 
valuables had been placed in a safe. 

Chief of Detectives, Santoro, detailed De- 
tective Brazel to investigate the theft, but 
no arrests have been made. The ring was 
18k and the diamond weighs .87 carat. The 
setting was Tiffany style and in the form 
of an orange blossom, with a platinum head. 
The ring had not been pawned in this city 
last night and it is thought that the thief 
came from out-of-town. 

The case was the first of window smash- 
ing in this city in over a year. Previous to 
that time the stores of the Merton W. 
Bassett Co., 1005-9 Main St., and John E. 
Griffith, retail jeweler and silversmith, 87 
Pratt St., were the victims of a window 
smasher, bricks being used in both breaks. 








JEWELRY AUCTION FIGHT 


Members of Albany, N. Y., Jewelers’ Asso- 
ciation Seek to Prevent David H. Kahn 


from Continuing Auction Sales 


ALBANY, N. Y., Sept. 8.—Argument in 
the case of the Albany Jewelers’ Associa- 
tion to prevent David H. Kahn, of Utica, 
from conducting an auction sale of jewelry 
in the store at Broadway and Maiden 
Lane, under the name of the Crown Jewelry 
Co., was heard by Justice Alden Chester 
today in the Albany special term, who re- 
served decision. 

The case involves the constitutionality of 
the ordinance of the city of Albany re- 
quiring non-residents, who desire to con- 
duct auction sales of any goods to pay a 
license fee of $50 a week. Kahn opened his 
place of business in Albany, Aug. 20, at 
which time he obtained a State austioneer’s 
license from the State Comptroller and de- 
posited a bond of $5,000. Complaint was 
made by officers of the Albany Jewelers’ 
Association that the ordinance was being 
violated, and the police were given orders 
to stop the sale. Lester W. Bloch, acting as 
attorney for Kahn, obtained an injunction 
order from Recorder Easton, requiring the 
commissioner of public safety to show cause 
why the police should not be prevented 
from interfering with the sale. 

Kahn made affidavits to the effect that 
he had taken up his residence in Albany 
with his family, and had leased the store 
until May 1, 1918, the longest lease he 
could obtain, and that it was his intention 
to conduct a permanent business, 

In 1909, the common council adopted an 
ordinance requiring a license fee of $100 
a month for a non-resident to conduct 
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auction sales of goods, and two years later 
it was amended making the fee $50 a week 
and prohibiting any sales by auction after 
sunset. The amendment. was backed by 
the Chamber of Commerce for the purpose 
of preventing non-residents from entering 
into competition with resident merchants 
for short periods of time. Mr. Bloch filed 
a brief in court today attacking the con- 
stitutionality of the ordinance as unreason- 
able and discriminatory, and that it pre- 
vented Kahn from exercising his rights 
under the auctioneer’s license issued by 
the State. John J. McManus, assistant cor- 
poration counsel, filed a brief in support of 
the legality of the ordinance. Meanwhile 
Kahn will continue his auction sales until 
the question is decided. 








ALLEGED SWINDLER HELD 


East Orange, N. J., Police Officer Has Excit- 
ing Encounter While Attempting 
Arrest 


NewakkK, N. J., Sept. 8.—Ernest Montague, 
said to be a resident of Rochester, N. Y., is 
held in default of $10,000 bail for the action 
of the Special Sessions Court, charged with 
attempting to secure diamond rings with 
alleged bogus checks. He is also charged 
with pulling a gun on Detective Christian 
Dell, of East Orange, who attempted to 
arrest him. When arraigned before Record- 
er Nott, Montague claimed he was not re- 
sponsible for his actions at the time he 
was arrested, but when he was held in 
$10,000 bail for the grand jury, he pleaded 
guilty and waived examination for the 
Special Sessions. He was arrested on the 
complaints of three East Orange jewelers. 
Besides the charge preferred against him 
by them, the technical charge in connection 
with his attempt to pull a gun on the East 
Orange police detective was atrocious as- 
sault and battery. 

Detective Dell found Montague drinking 
soda in a store in Main St. When he 
approached Montague, the latter became 
indignant and showed a masonic emblem 
and a secret service badge. Dell, who is 
a Mason, told him he would have to see the 
chief. A delivery auto driven by Fred 
Kraemer, of 600 Grove St., Irvington, was 
commandeered by Detective Dell, who had 
Kraemer start for police headquarters. 
Dell faced Montague, who was seated on 
the rear seat. When near Grove St., Mon- 
tague pulled the gun, which, according to 
Dell, failed to go off when the trigger was 
pulled, because the shell was empty. The 
two men grappled, the car in the meantime 
speeding toward the police headquarters. 
Montague was finally thrown out of the 
auto by Dell, and though somewhat in- 
jured, at once jumped up and ran away. 
Dell made after him as soon as the machine 
could be stopped, and other police officers 
joined in the chase, which continued for 
about a mile. 

Montague tried to conceal his identity by 
tearing a leaf out of a note book and swal- 
lowing it. His identity was discovered, 
when a registration card, which he had 
thrown away while attempting to escape, 
was found by Patrolman William Wiley. 

Montague admitted that he was not a 
Mason, and said that he used the emblem 
to avoid any difficulty which he might en- 
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counter during the course. of his travels. 
His father, who is a suit and cloak 
dealer, and who is reported to be wealthy, 
was notified, and notified Chief of Police 
William’H:i O’Neill, of East Orange, that 
he would come to East Orange. His son 
was recently treated for the cocaine habit, 
he said. According to Chief O’Neill, 
Montague’s father said that his son re- 
cently went to New York with his wife 
and her mother, but that he sent them back 
home while he remained in the city. 





DEATH OF JOSEPH S. TARDY 





Lowville, N. Y., Jeweler Succumbs to Attack 
of Heart Disease 


Utica, N. Y., Sept. 8—Joseph S. Tardy, 
long a jeweler at Lowville, died recently, 
after returning home from his store. Heart 
drsease was the cause of death. 

Mr. Tardy learned the jeweler’s trade in 
Switzerland, whither he went when he 
was 21 years of age and studied for three 
years. After spending a few years in Troy, 
Sodus and Port Leyden, he located in 
Lowville in 1884 and conducted the store 
for 33 years, up to the time of his death. 

Mr. Tardy was born at Belfort, April 
17, 1857 and Oct. 8, 1879 he married Miss 
Fannie Mitchell, of Lowyille. He was a 
member of Lowville Lodge; F. & A, M., 
and Lowville Lodge, I. O. O. F. 

Besides his widow he leaves a daughter, 
Mrs. John Miller; a son, Charles M., of 
Lowville; two brothers, Emile Tardy of 
New York, Julius Tardy of California; 
two sisters, Mrs. Mary Baron of Ruther- 
ford, Mrs. Ardella Gimbernat of Bath 
Beach. 


THIEVES ESCAPE OFFICER 











Three Men Detected in Trying to Break Into 
Waterford, N. Y., Jewelry Store 
Get Away 


WatTERFORD, N. Y., Sept. 8—Three men 
were discovered in an attempt to break 
into the jewelry store of Harold J. Sam- 
uels at the corner of 2nd and Broad 
Sts. last evening. Police Officer Nealer 
noticed the three men loitering in the 
vicinity of the store. They walked away 
as he passed. 

He was suspicious of them and came 
back shortly and found them endeavoring 
to gain entrance to the store by a back 
door on 2d St. They ran at his approach. 
The officer chased them and fired three 
times into the air, but they dodged 
around a corner and into an alley and 
got away. 

A search of all the streets was made, 
but the men evidently escaped across 
the river to Troy. 








It was announced last week that R. Wallace 
& Sons Mfg. Co., Wallingford, Conn., made a 
shipment of 144 boxes of spoons, knives and 
forks to the training camps which are being 
erected for the new national army and other 
units which are training for foreign serv- 
ice. The fire brigade of the Wallace con- 
cern held a competitive fire drill at the fac- 
tory recently. After the drill the members 
of the brigade journeyed to Paden’s Grove 
where they enjoyed a clam bake. 
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The South American Jewelry Market 





Ss. W. Rosenthal, Special Government Agent, Tells New York Jewelers of 
Trade Conditions in Southern Republics 








—eEE 


Manufacturers and jobbers in New York 
‘nterested in the project of the Department 
of Commerce, to send a representative to 
South America to investigate the jewelry, 
silverware and kindred markets, held a 
conference last Wednesday afternoon in 
the rooms of the National Jewelers Board 
of Trade, 15 Maiden Lane. S. W. Rosen- 
thal, special.agent of the Government, was 
on hand to tell the gathering of his visits 
to the various jewelry centers throughout 
the country, and of the general trade con- 
ditions in South America, 

The meeting was called to order about 
2:30 p. M., and the room was well filled be- 
fore the conference was closed. Mr. Rosen- 
thal stated that he expected to visit Cuba 
and practically all of South America with 
the exception of a few large cities. The in- 
formation which he will gather will be 
published by the Bureau of Foreign & Do- 
mestic Commerce, and may be obtained 
by jewelers through this source at a nominal 


cost. 

“This investigation was brought about 
through our interest in South America,” 
stated Mr. Rosenthal, who advanced the 
opinion that competition is becoming so 
keen, that this country needs a new outlet 
for its goods. He showed that prior to the 
war, only about three per cent. of the 
jewelry used in South America was fur- 
nished by the United States, while the re- 
mainder was furnished by Germany, Eng- 
land and-France in the order named. 

The lack of interest in South America, 
said Mr. Rosenthal, was probably due to 
the fact that to build up a trade and ship 
merchandise to that country demanded 
special requirements. In the past few years 
the jewelry trade has fast come to the 
front in South America, he declared. 

Continuing, Mr. Rosenthal said, “When 
the war first broke out, newspapers and 
other periodicals painted vivid pictures of 
how this country could take over all the 
South American trade. Of course, we did 
not know the requirements of how to do 
business with Latin Americans, consequent- 
ly the American dealers had a rude awak- 
ening when they really learned the facts.” 

In explaining how the American mer- 
chant must proceed to build up South 
American trade, Mr. Rosenthal stated, 
that dealers in this country must try to 
force South American merchants to adapt 
his business to the ways of doing business 
in this country. The other alternative is 
for the American merchant to adapt him- 
self to the Latin American ways. The 
first method, he said, has been tried with 
poor results. 


“To sell goods in foreign markets,” he 
continued, “we must have an organization 
especially adapted to handle export trade. 
Several difficulties arise in building up a 
South American trade, especially in regards 
to procuring the proper export manager or 
competent salesman. Judging from the ex- 
perience of other manufacturers, it is best 
to take an able young man from your own 


concern and train him in the export busi- 
ness. The man who wants to make money 
quickly, should stay out of South America, 
because at the end of the first or second 
years his ledger will not show great profits. 

“The advantage of building up an ex- 
port trade lies in the fact that it stabilizes 
your business. In the first place, if your 
business is bad in this country, it will un- 
doubtedly be good in foreign markets and 
for this reason one market will make up 
for the other market’s loss.” 

“Another important point in establishing 
an export trade is the matter of finance. In 
South America business should be done on 
a draft basis; that is, when goods are sent 
down there, the draft should be sent to the 
bank and before the merchant gets his mer- 
chandise he must accept the draft. In this 
way you have the merchant’s signature and 
this draft can at any time be discounted at 
the bank. 

“There are several ways in which business 
can be carried on in South America. One 
is through the commission house, while an- 
other is to send your own representative to 
that country. Another means is through 
correspondence or advertising, while an- 
other way is to establish resident agents.” 


In explaining the advantages and disad- - 


vantages of these methods, Mr. Rosenthal 
said: “The commission houses rarely have 
a man who specializes in jewelry. They 
usually handle all sorts of merchandise, but 
sometimes this is a good means of establish- 
ing a business. To send your own repre- 
sentative is a rather difficult problem unless 
the man is especially trained for the 
market. Many good results have been ob- 
tained with circulars and letter writing and 
through advertising.” 

The appointing of aggressive resident 
agents in particular territories has proven 
in many instances unsatisfactory as, like the 
commission house, the agent has no experi- 
ence in selling jewelry and consequently 
cannot secure orders, he said. 

He declared that there must be extreme 
care in packing and sending the merchan- 
dise by the route designated. The mer- 
chant in. this country must follow care- 
fully all instructions regarding these two 
important matters, and all goods should 
be insured when they are sent out of the 
country. 


Just before concluding, Mr. Rosenthal 
took up the question of credit. This mat- 
ter, he said, is one very difficult to handle, 
especially in these times, due to the war. 
In view of. this fact, all credit information 
must be kept up to date and any data a 
year old is practically useless. Mr. Rosen- 
thal believes, however, that the pian out- 
lined by the Good and Welfare Committee 
of the National Jewelers Board of Trade 
is certain to help largely in solving the 
credit question for the jeweler in South 
America. 

Mr. Rosenthal expects to leave shortly 
for his trip, and assured the jewelers that 
he would report to the Government all the 





CIRCULAR-WEEKLY 69 


information he received in regards to the 
jewelry business, 








CHECK SWINDLE FAILS 


Accident Brings to Oklahoma Jeweler Letter 
Containing Check on Which His 
Name Had Been Forged 


Tutsa, Okla. Sept. 8.—J. Wasserman, 
who conducts a diamond and jewelry store 
at 8 E. 3rd St. this city, had a peculiar 
experience recently which showed the dan- 
ger of jewelers permitting people not known 
to them to get in possession of their sta- 
tionery. As it happens, Mr. Wasserman 
suffered no loss or annoyance as the in- 
tended victim of a check forger’s trick but 
this was by mere accident. The jeweler 
does not yet know whether any other mer- 
chants or hotel keepers have suffered a loss 
by cashing checks to which his name may 
have been forged. 

A few days ago Mr. Wasserman received 
through the mails what was apparently a 
registered or special delivery letter in one 
of his own envelopes that had been ad- 
dressed to a man by the name of “D. Man- 
ning,” at the Lee-Huckins Hotel, Oklahoma 
City, Okla. The letter was sent to Mr. 
Wasserman because it bore his firm’s im- 
print on the envelope. On opening it, what 
was the jeweler’s surprise to find a type- 
written letter on his own stationery ad- 
dressed to Manning and signed “J. Wasser- 
man.” The letter told of enclosing a check 
for $35 and in it Mr. Wasserman found a 
check for this amount drawn on the Amer- 
ican National Bank, Tulsa, dated Aug. 23, 
payable to “D. Manning” and signed “J. 
Wasserman.” As Mr. Wasserman had 
never drawn any such check, as his signa- 
ture was a forgery and as he had never 
written any letter to “D. Manning” at the 
Lee-Huckins Hotel, he was decidedly per- 
plexed for a short time. 

Mr. Wasserman, on thinking the matter 
over, remembered that on the day that this 
letter was dated from Tulsa he had had 
an application for a position from a man 
in New York who called himself Manning 
and who, in the course of conversation, 
asked for some of the jeweler’s stationery. 
Mr. Wasserman’s theory is that the man 
immediately wrote a letter to himself at 
the Lee-Huckins Hotel, and enclosed the 
check signed with the jeweler’s name in the 
hope of getting it and having it cashed. 
either by the hotel or some merchant of 
Oklahoma City. 

Whether the man ever got to Oklahoma 
City, or whether the letter was returned 
by the hotel before he called for it is not 
known, nor is it known whether any other 
forgeries with the name of Mr. Wasserman 
has been issued besides the one which has 
come into his possession. It is believed, 
however, that if the man ‘who did this:is a 
professional crook he would not be con- 
tented with a single operation of this char- 
acter. 


J. Ralph Tobin has purchased the in- 
terest of L. C. Canham in the jewelry firm 
of Tobin & Canham, Springfield, Ill. Mr. 
Tobin will continue the present policy of 
the firm and will conduct the business along 
the same lines as it was formerly con- 
ducted. 
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Wewill stop everybody right in front of your Window! 


Do you realize how much this is worth to you? 








A. B. Warner’s Editorial 
on 


“HOW THE RETAIL JEWELER SHOULD 
FIGHT THE COMPETITION OF 
CHEAP JEWELRY” 


The best way to meet the competition of cheap 
jewelry in your locality is not to try to sell 
something cheap—but to try to push something 
better. 

The strongest competition inferior jewelry can 
get is in competing with itself; poor jewelry 
makes a continuous argument to the wearer in 
favor of good jewelry; and that means in favor 
of the jeweler who sells good jewelry. 

Your store ought to be the recognized head- 
quarters for all trade that wants good jewelry. 
It will be if you keep before your public con- 
stantly the fact that it is the home of the best 
quality jewelry. 

If you have plenty of good jewelry and don’t 
charge more than it is worth, you'll get your 
share of good trade. 

Every day you have an opportunity to sell 
some customer a better piece of jewelry than he 
or she expected to buy; and every time you do 
that you improve your business much more than 
the added profit you make. 

The improvement is in the different feeling 
which such a customer has for your store; he 
or she feels, when wearing the jewelry, that you 
have done something more than just sold them 
something in jewelry; you have done them a real 
service by persuading them to do a good thing 
for themselves. 

You can see where this leads; the better the 
goods you sell the greater the benefit to you. 
Before long you'll have all the people in town 
looking on your store as “their store.” After 
that you can take your pick of the trade. 














Wonderfully Magnetic. 





_ Remember, we are leaders and originators in mechanical window 
displays for the jeweler the same as we have led and originated in all 
that is-modern—in all that really benefits you. 


It is unusual to be able to devise something in a window attrac- 
tion that stops everybody right in front of your window. It is not 
necessary for us to tell you how valuable such an attraction is to the 
retail jeweler. 

Our display last year was remarkable in the fact that it attracted 
attention and sold thousands of rings. Hundreds of merchants have 
written us about the wonderful things that our previous displays 
have done. We admit that our previous efforts met with success. 
However, what we are offering this year is so far superior to any- 
thing we have ever devised or executed that it is only natural that 
te should feel that this display will be the marvel of the jewelry 

usiness. 


A Window Attraction Worth Hundreds— 
Absolutely Free 

















This window display is given away—it is not for sale. It goes 
to those jewelers who buy W.W.W. Rings. 
_ It not only attracts people to your window and store, but it sells 
rings. You appreciate, of course, the value of an attraction that 
makes people look in your window—an attraction that really per- 
suades people to buy goods. 
_ . This display that we offer does all these things, and mind you, 
it is given away free—it costs you nothing. 

It is a display that is refined in appearance; it is a display that is 
the result of a year’s study and preparation by a genius; it is a display 
that will make hundreds of sales for the jeweler who has it. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N. Y. 
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BUY BRADY JEWELS 





Stern Bros. & Co. New York, Pay $390,000 
for Famous Collection of “Dia- 
mond Jim” 


After receiving bids from gem dealers all 
over the country, the executors of the James 
Buchanan (“Diamond Jim”) Brady estate 
finally awarded the famous Brady collec- 
tion of jewels to Stern Bros. & Co. 68 
Nassau St., New York, for $390,000. The 
collection, which is regarded as one of the 
most beautiful and important in the coun- 
try, consists of 30 separate and distinct sets 
of gems and articles of adornment. The 
bid of Stern Bros. & Co. was the largest 
received from bidders in New York, Bos- 
ton, Philadelphia,, Chicago and other large 
cities. 

After the bids were closed, the ex- 
ecutors, Robert L. Gordon, Richard C-. 
Crowley and the Columbian Trust Co., 
asked the court’s permission to accept 
the Stern bid. Surrogate Fowler re- 
fused, saying that it was a matter for 
their sole decision. This simply meant that 
the executors should exercise their discre- 
tion and sell the jewels. The executors 
said in their petition that they believed it 
would be for the best interest of the estate 
to accept the Stern bid, since the residuary 
legatee, the New York Hospital, has con- 
sented to the sale and is the legatee most 
interested in the price to be obtained. The 
executors further stated that they had ad- 
vertised for claims against the estate, and 
while the period for filing the claims had 
not expired they “believed the estate would 
be sufficient to pay all claims and specific 
legacies and in addition provide a large sum 
for the residuary legatee, the “Society of 
New York Hospital.” 

Leopold Stern, of Stern Bros. & Co., 
regards the collection as one of the most 
important in the country and stated that 
the jewels were all very carefully selected 
by Mr. Brady, who had a passion for rare 
diamonds, rubies and emeralds. Mr. Stern 
further stated that the firm was well satis- 
fied with its purchase. 








ACCEPT 35 PER CENT 


Creditors of Sigmund Handler, New York, 
Reach Terms with Debtor 


Creditors of Sigmund Handler, wholesale 
and retail jeweler, 1612 Third Ave., New 
York, held a meeting last Friday afternoon, 
at the office of David G. Godwin, 47 W. 
34th St., Manhattan. Before the meeting 
adjourned creditors agreed to accept 35 
cents on the dollar from Handler, in set- 
tlement of their claims. At the meeting 
Mr. Handler stated that he found himself 
in financial difficulty, through poor busi- 
ness. Consequently he was forced to offer 
some settlement to his creditors. 

At the offstart the jeweler made a propo- 
sition to settle with his creditors at 25 cents 
on the dollar. Creditors were successful, 
however, in having this offer increased 
to 35 cents on the dollar. This settlement 
will be paid 25 cents in cash and the re- 
mainder in endorsed notes, due in four and 
six months, respectively. 

It developed at the meeting that Mr. 
Handler has assets amounting to about 





$1,400, which are divided as follows: Stock, 
$850; fixtures, $150, and the accounts re- 
ceivable, $400. The liabilities are approxi- 
mated at $4,200. This amount the jeweler 
owes, for merchandise, $3,500, and bor- 
rowed money, $700. As the creditors present 
believed that Mr. Handler was unfortunate 
in business, they readily agreed to accept 
the offer of 35 cents on the dollar. 

Sigmund Handler originally started in 
business as a retail jeweler on Pitt St. 
After being located at various addresses he 
finally engaged in the wholesale jewelry 
business at 37 Maiden Lane, New. York. In 
1916 he purchased the fixtures of J. 
Schwartz, 1612 Third Ave., Manhattan, 
where he continued as a wholesale and 
retail jeweler. 








A CORRECTION 





Mermod, Jaccard & King Co.’s Business Not 
Absorbed, But Only Stock Control 
of the Corporation Changed 


By an error the account from St. Louis 
in the issue of Aug. 29, telling of the fact 
that the control of the stock of the Mer- 
mod, Jaccard & King Jewelry Co. had 
passed to the financial interests control- 
ling the Scruggs-Vandervoort-Barney Dry 
Goods Co., gave the impression that this 
old jewelry concern had been absorbed and 
had practically passed out. This is in no 
sense the case. The facts generally stated 
in the article were correct, though the in- 


ferences drawn were not, as will be noted. 


from the following letter received from 
M. L. Wilkinson, president of the Mermod, 
Jaccard & King Jewelry Co.: 


St. Louis, Sept. 8, 1917. 
THE JEWELERS’ CirCULAR WEEKLY, 
New York City. 

GENTLEMEN :—In your article of Aug. 
29 relative to the Mermod, Jaccard & 
King business, I wish to assure you that 
there is no passing of an old house; 
that in our purchasing a majority of its 
stock does not mean, in any way what- 
soever that the store will be absorbed, 
but that it will be continued as it al- 
ways has been, as the largest, strongest 
and best jewelry house in the country. 

Its new location will place it in the 
center of the retail district of our city. 
Under its new management, every 
worthy tradition of the past will be 
maintained, and new energy, new de- 
termination and a new goal will make 
it larger and better than ever. In no 
respect will there be a passing of an old 
house, but renewed vigor and energy 
gives assurance of the continuance of a 
long and successful career. 

Yours sincerely, 
M. L. WILKINSON, 
President Mermod, Jaccard & King 
Jewelry Co. 


Mr. Wilkinson becomes the new president. 


Goodman King, the former president, re- 
mains a director of the concern and retains 
about a third stock interest. 
concern moves to the Scruggs- Vandervoort- 


While the 


Barney building, it has not become a part 
of the dry goods company’s store, but sim- 
ply takes the corner of the building on 
Locust St., where the old jewelry house 
will continue under the old name as a 
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separate corporation, the same as it has 
been in the past. 

THE JEWELERS’ CircuLar regrets the er- 
roneous impression produced as a result of 
the wording of the article Aug. 29 and is 
glad to have the opportunity to make clear 
that the Mermod, Jaccard & King Jewelry 
Co. will remain in business, increasing the 
prestige it has obtained through its long 
years as a leader in the jewelry trade of the 
middle west. 








GEM IMPORTS 





Official Figures for July Show Precious 
Stones Received at New York Aggre- 
gated Nearly $2,000,000 


The official figures giving the importa- 
tions of precious stones during June and 
July were made public last week by the 
Custom House, New York. These show 
that the importations reached the sum of 
nearly $2,000,000, or, to be exact, $1,974,862, 
and this despite the restrictions and incon- 
veniences put upon precious stone importers 
at the present time. 

In detail these figures show that the dia- 
monds cut but not set imported were 
valued at $1,140,676; uncut diamonds, $438,- 
362; pearls, $153,165; precious and semi- 
precious stones (cut), $92,894; precious 
stones (uncut), $4,969; imitation precious 
stones, $63,947; bort, $22,023, and miners 
and glaziers diamonds unset, duty free, 


$58,826. 








SILVER STILL RISES 


Selling Price of White Metal in New York 
Market Jumps Above a Dollar. 


The price of silver continued to break all 
records last week, silver beginning to sell 
in the New York market for over $1 on 
Sept. 5 when the London price reached 
484d. and the New York selling price 
$1.02. The selling price in the New York 
market increased Sept. 7 to $1.03 and again 
on Monday, Sept. 10, to $1.04. 

The following are the quotations of the 
London bullion market and the New York 
selling market for the week: 





New York 

Selling Price, 

Date, London. .999 Basis. 

NG Sik i ccticnveetunt 47% 99% 

NE pivcush 5 outa abe 48% 102 
Us cewededancdescun 48% 102 
Seret be acbeaevete 49 103 
SE Ses btn us ge emedd aul 49 103 
ONG ED cna (nin ccna 49% 104 








The retail jewelry store of George 
Greenwald, 98 Asylum St., Hartford, Conn., 
was entered Monday evening or early morn- 
ing, Sept. 4, articles valued at between 
$200 and $300 being stolen. The police 
were notified of the break and Detective 
Sergeant Lewis G. Melberger was assigned 
to investigate the robbery. He learned 
that entrance to the building was made 
by breaking open a cellar door and the 
thieves also cut through a partition into 
another store. Several watches, rings and 
la Vallieres were taken from the Green- 
wald store. The robbery may be the 
work of local talent, the Hartford police 
authorities believe. 
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$1,000.00 REWARD 


To Police Authorities, Pawnbrokers, Jewelers, Etc.: 





The following described articles of jewelry were stolen from a private residence in Pittsburgh, Pa., 
some time between July 2nd and July 21st, 1917. The owner agrees to pay a reward of $1,000.00 for 
information leading to the recovery of the jewelry intact, or a proportionate reward for the recovery of 
any portion thereof. 
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Three Bracelets 
of This Design. 


Pinkerton’s National Detective Agency 


221-225 Fourth Avenue 


This reward expires August Ist, 1918. 







Bracelet with Yellow and White Dlia- 
mond at Clasp. 


One Diamond, 
One Yellow Diamond, 


1.06 Carats. 
1.30 Carats. 


Fifty Diamonds, 6.15 Carats. 
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Lorgnette Guard. 


GENTS’ PLATINUM RING— 


One Gents’ Platinum Ring, pointed Sapphire in center, 
Diamond on each side. 


CUFF BUTTONS— 
One Pair Platinum Cuff Buttons, pointed Sapphires in 
center of each, Diamonds on either side. Cuff But- 
tons match the Ring. 


STICK PIN— 
One Platinum Stick Pin, large Diamond in center, 
Onyx around Diamond. 


WATCH CHAIN— 
One Platinum and Gold Link Watch Chain. 


RING— 
One Ladies’ Pearl Ring. 


LORGNETTE— 


Lorgnette, Black Onyx and Diamonds, 53 Diamonds 
around glass and handle; a Black Ribbon Guard at- 
tached several inches long and a half inch wide con- 
taining a Diamond ornament four inches long and 
half an inch wide. 


RINGS— 


One Ladies’ Ring, Platinum mounting, set with large 
round Pearl in center, Diamonds of equal size on 
either side, surrounded by Diamonds of smaller size. 
One Ladies’ Ring, Platinum mounting, set with large 
Canary Diamond in center, White Diamonds of equal 
size on either side, surrounded by smaller Diamonds. 


WATCH— 
Ladies’ Platinum Watch, oblong in shape, two small 
Chains and a Bow Knot of Diamonds attached; 
Watch surrounded by Diamonds. 


BRACELETS— 
Four Platinum and Gold Bracelets, flexible box pat- 
— three Bracelets contained about 30 Diamonds 
each. 
One Bracelet contained 50 small Diamonds and two 
large Diamonds at the Clasp, one White and the 
other Yellow. 


FLORAL CHAIN— 
Diamond Floral Chain about two feet long, with Dia- 
mond shaped flexible Placque attached, the Placque 
about 3 inches long and 24% inches wide, Platinum 
mounting, set with large Diamond in center and sur- 
rounded by smaller Diamonds 

PLACQUE— 
Large Diamond Placque Necklace about five inches 
long and three inches wide, beautiful design of all 
Diamonds set in Platinum; garland of Diamonds at 
bottom of Placque; tassel attached to center made of 
Diamonds, on ends of same, Diamond ornaments. 


MESH BAG— 
Gold Mesh Bag, Ribbon design, handle set in Dia- 
monds, small Gold Purse inside, one side of which has 
monogram C. D. M. engraved; Gold Card Case, 
studded with Diamonds and Sapphires on one side 
and monogram C. D. M. on other side. 

BAR PIN— 
Diamond and Emerald Bar Pin, about four inches 
long, Platinum mounting. 


Any information imparted will be discreetly investigated and treated with the strict- 


est confidence. 


The sole desire of the owner is to recover the jewelry. 


According to its rules, neither the Agency nor any of its employees can accept any por- 


tion of the above reward. 


Send all information to 





Pittsburgh, Pa. 





September 12, 1917 
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Mr. ve a William P. Ghenhe 3 and 

daughter have returned after spending a 

month at Waterbury, Vt. 

Mr. and Mrs. Eustace Crees were regis- 
tered at the Vernon Stiles Inn at Thomp- 
son, Conn., the past week. 

J. Arthur Clem, manager of the J. A. 
Foster Co., of this city, was a business visi- 
tor in Boston the past week. 

The Grant Mfg. Co. has removed from 
40 Clifford St. to more commodious quar- 
ters, rear of 287 Thurbers Ave. 

Mrs. Beatrice Ettlinger, wife of the late 
Joseph Ettlinger, died at her home, 71 
Wabun Ave., this city, on Tuesday last. 

Joseph W. Grant et ux has given a mort- 
gage on real estate at Pleasant Bluff to the 
Providence City Savings Bank for $1,000. 

The retail store of Nathan Salinger, 474 
S. Main St., was broken into a few nights 
ago and a number of cheap watches stolen. 

Mrs. James C. Doran has announced the 
engagement of her daughter, Miss Ruth 
Louise Doran, to Benjamin H. Jackson, of 
this city. 

In the Municipal Court, Tuesday, Sept. 
4, the will of the late Orin M. Otis was 
proved and Alice M. Otis was appointed 
executrix. 

Jared Keith, of this city, familiarly 
known as “Jed” Keith, has accepted a po- 
sition as salesman for the F. W. Weaver 
& Co., Attleboro. 

Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr., has been appointed major 
commanding the First Battalion, Field Ar- 
tillery, at Boxford, Mass. 

The Providence Enamel Co. is making 
extensive alterations and improvements at 
its plant, 456 Fountain St., including new 
water and plumbing systems. 

Mr. and Mrs. Archibald C. Matteson and 
their daughter, Miss Elizabeth Matteson, 
have returned from an automobile -trip 
through the White Mountains. 

Frederick C. Lawton, for several years 
superintendent of the Gorham Mfg. Co., 
has been visiting friends in this city during 
the past week, during his vacation. 

The office force of Blanchard-Young & 
Co., of this city, held an outing at Glen 
Briers, Narragansett. Terrace, Monday, 
Sept. 3. A clambake was a feature. 

Among the past week’s subscriptions to 
“Our Boys in France’ Tobacco Fund was 
$14 from the employes in two of the de- 
partments of the Ostby & Barton Co. 
Upon the petition of Rinaldo C. Castig- 
lioni, Judge Sweeney, in the Superior 
Court, on Tuesday entered a decree order- 
ing the dissolution of the Castiglioni Co. 

Claims aggregating nearly $10,000 have 
been filed with the Municipal Court against 
the estate of the late Willard Leland. The 
assets of the estate are inventoried at 
$8,364.29, 

Walter H. Wood, 143 Ivy St., this city, 
has filed notice at the office of the city 
clerk of Pawtucket that he is sole owner of 
the “Modern Jewelry Store,” 54 East Ave., 
Pawtucket. 

Barton P. Jenks, 
Gorham Mfg. Co.. 
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vice-president of the 
has been named as a 


member of the local committee which is to 
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handle the Library War Service campaign 
in Rhode Island. 

A slight fire in the lacquer room of the 
Fulford Mfg. Co., 14 Blount St., called the 
fire department last Tuesday morning, but 
the flames were extinguished before any 
damage was done. 

Miss Hope Champlin, daughter of George 
B. Champlin, was married on Thursday to 
Harold P. Babcock, of the 103rd Regiment 
Field Artillery at the Church of the Ascen- 
sion at Ipswich, Mass. 

John S. Palmer 2nd, who has bene on a 
fishing trip off Block Island, with a party 
of friends brought in 44 tuna as the result 


of Sunday’s fishing. This is one of the 


biggest catches of the season. 

Frederick A. Ballou, Jr., son of Frederick 
A. Ballou, of B. A. Ballou & Co., Inc., has 
been appointed first lieutenant of the 301st 
Field Artillery at Camp Deven, Ayer, Mass., 
where. the New England National Army is 
training. 

The Fall term of the Rhode Island 
School of Design will begin Sept. 24, with 
jewelry, silversmithing, hub and die cut- 
ting, chasing and engraving among the 
courses. Sept. 17 and 22 will be registra- 
tion week. 


Col. Harry Cutler, of the Cutler Jewelry 
Co., was one of the speakers at the annual 
convention demonstration of the Young 
Men’s and Young Women’s Hebrew Asso- 
ciations of New England at Boston last 
Sunday evening, in Temple Chabel Shalom. 

The Universal Plate & Wire Co. has 
been incorporated under the laws of Rhode 
Island with a capital stock of $100,000, 
consisting of 1,000 shares of $100 each. 
The incorporators are Charles C. Mum- 
ford, George H. Huddy, Jr., and E. Butler 
Moulton. 


Walter S. Lederer was appointed by 
Judge George A. Stone in the Municipal 
Court last Tuesday as executor under the 
will of Henry Lederer, with a personal 
bond of $200; also guardian of the estate 
of Alphonse J. Lederer and Robert J. Led- 
erer, bond $1,500. 

Mr. and Mr. Louis Lyons and son, Stan- 
ley H. Lyons, left last week for an auto- 
mobile trip over the Mohawk Trail, 
through Vermont to the White Mountains, 
where they will make a brief stay. Mr. 
Lyons’ son was recently discharged from 
the army because of defective eyesight, 
after attaining the rank of sergeant. 

Edward DeW. Powers, for 16 years fore- 
man of the S. B. Champlin Co., manufac- 
turing jewelers, 115 Chestnut St., was the 
recipient a few days ago of a ring and 
chain which were presented to him by his 
fellow employes as a token of their esteem. 
Mr. Powers is about to remove to Toronto 
for the purpose of taking charge of a large 
manufacturing plant in that city. 

The Town Criers will hold their annual 
frolic at Hunts Mills next Wednesday and 
a novel program of “stunts” and “cut ups” 
has been arranged. Frederick Aldred is a 
member of the reception committee; Joseph 
S. Gettler and William H. Thurber are on 
the masquerade committee; Nathaniel Bar- 
stow on transportation, and Jerome M. Fitz- 
gerald, and Meyer Harsberg on sports. 

Miss Helen Fowler Winsor, daughter of 
Mr. and Mrs. Morton F. Winsor, was 
matried a few days ago to Thomas A. 





CIRCULAR-WEEKLY 


73 


Hampton, son of George Hampton, at All 
Saint’s Church, this city. The wedding 
was hastened, having been originally 
planned for next month, on account of the 
enlistment of the bridegroom and the ex- 
pectancy of orders to report for early 
service. 

Albert K. Hawes; who for several years 
has conducted the Narragansett Card Co. 
in this city, died at his home, 26 North Bend 
St., Pawtucket, on Friday following a 10 
days’ illness. He was born in Union, Me., 
and came to Pawtucket when a young man, 
where he became prominent in politics, and 
for the past five pears was a member of 
the Pawtucket Common Council from the 
Second Ward. He was a member of the 
National and Manufacturing Jewelers’ 
Boards of Trade. He is survived by his 
widow and three daughters. 

Among the jewelry buyers recently re- 
ported in this city were the following: 
Mr. Gans, of Bailey Co., Cleveland, Ohio; 
Mr. Zigayer, of the United States Jewelry 
Co., Montreal; E. E. Pfersich, of A. L. 
Pfersich & Co., Philadelphia; Miss Ida 
Munsen and Miss McGrath, of Greenhut 
Co., Inc., New York City; Jacob Schorsch, 
of Emrich & Schorsch, New York city; 
Mr. Freundlich, of Baltimore Bargain 
House, Baltimore, Md.; Mr. Greene, of 
F. B. Greene & Son, Boothbay Harbor, Me., 
and Mr. Lipschitz, of the Oval Mfg. Co., 
New York. 

The following having been elected to 
their respective offices of the Gorham Sav- 
ings Bank have duly qualified: President, 
John S. Holbrook; vice-president, Barton 
P. Jenks; trustees, John D. Holbrook, Bar- 
ton P. Jenks, William S. Stone, John F. P. 
Lawton, Joseph Baker, Jr., Christopher 
Webster, Ambrose R. Peck, George H. 


Sherman, Elisha W. Crocker and Henry 


V. Gardiner; board of investment, John 
S. Holbrook, Barton P. Jenks, Joseph 
Baker, Jr., Christopher Webster, Ambrose 
R. Peck and Henry V. Gardiner; treasurer 
Henry V. Gardiner. 

Mrs. Isaac M. Potter, widow of Col. 
Isaac M. Potter, who was a member of 
the manufacturing jewelry concern of the 
Potter & Buffinton Co., has given a tract 
of land to the city of Providence for a 
public garden. The tract contains over 
52,000. feet, located at the southeast corner 
of Humboldt Ave. and Elton St. In ad- 
dition to giving the land, Mrs. Potter has 
given $5,000 with which to develop the 
property, and in a letter to the City Coun- 
cil, accompanying the gift she states that 
she has planned to leave a fund in her 
will to provide for the maintenance of 
the grounds in the future. 








A business transaction has been con- 
summated between N. B. Felshaw, a 
jeweler at Boonville, N. Y., and Eugene 
C. Potter, in which Mr. Potter takes over 
the entire stock and fixtures of the Felshaw 
jewelry store. Mr. Potter is a jeweler 
and watchmaker for C. J. Lewis. Mr. 
Felshaw first began the jewelry business 
in 1860 in the village of Constableville. 
About 30 years ago he moved to Boonville 
and opened a jewelry store in the Beals 
block on’ Schuyler St. From: there he 
moved to the Bartlett block, where he had 
been in.-business.for the past.four, years. 
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OFFICE—5 South Wabash Ave. 





Sell Your Old Silver Now 


While this World’s war has forced the price higher 
than it has been for 25 years. 


These conditions are of a temporary nature and 
we advise taking advantage of them now and before 
the bloom is off the boom, 


We cannot quote definite price as the market fluc- 
tuates from day to day. 


You may rest assured, however, that we will pay 
you top notch price on the day your shipment is 
received. 


Don’t forget to send along your 


Old Gold Gold Filled Cases 
Scrap Platinum Gold Filled Frames 
Bench Sweeps Hand Washings 


You cannot beat us in price. 
You cannot beat us in service. 


OUR SLOGAN 


You get our check by return mail; if our offer is 
not satisfactory to you, we will return shipment intact, 
express prepaid. 


Returns from sweepings in from 5 to 10 days. 


THOMAS J. DEE & CO. 


Gold, Silver and Platinum Refiners 


CHICAGO 
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WORKS—317-319 East Ontario St. 
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R. C. Barnstone, Lewiston, Me., was a 
week-end visitor in Boston. 

The Boston trade was shocked recently 
to learn of the death of Chris. Kuenzel, for 
many years a Springfield jeweler. : 

Robert Fleischer, traveling representative 
ef David Nemser & Co., has started on his 
frst Fall trip through Vermont. 

Among the buyers visiting Boston last 
week were F. B. Howard, Rutland, Vt.; 
J. H. B. Wilkin, Gloucester; John Kelso, 

idence. 
xs B. Howard, Rutland, Vt. toured 
through the Berkshire hills in his automo- 
bile last week, and en route visited the 
Boston trade. 

A Boston jewelry firm announces that a 
shipment of diamonds seized by the British 
government was released a few weeks ago, 
and has now reached this city. 

A mammoth State flag was hung in the 
retail store of the Smith, Patterson Co. 
last week, beside the Stars and Stripes, 
making an unusual and effective. decoration. 

Charged with wholesale thefts of jewelry, 
Lionel Tamassi of 150 Pearl St., Malden, 
was held in $1,000 bonds for trial later 
on pleading not guilty before Judge Riley 
in Malden District Court, last week. 

The will of William T. Currier, Boston, 
filed for probate last Wednesday, left $300 
to the city of Newburyport for the con- 
struction of a sun dial with appropriate base 
to be placed just east of Bartlett Hall. 

Richard D. Branbrick of New York, 
traveling salesman for the Keystone Foun- 
tain Pen Co., New York, was held up in 
Boston one night last week and robbed of 
$28.50, his watch and jewelry. He was 
found by a policeman with his arms and 
legs tied. 

Mrs. Edith D. Fuller, the Medford 
woman who confessed to daylight robberies 
in Somerville, Arlington, Cambridge and 
Medford, is the daughter of a former At- 
tleboro jewelry manufacturer. Neither her 
husband nor their 10-year-old daughter 
knew of her thefts. 

The Maximus Club, at its banquet at a 
Boston hotel, presentet French mirrors 
engraved with their names, and enclosed 
in cloth cases stamped with their names in 
gold, to Frank Barron, Harry Armstrong, 
Howard Preston and Russell Stiles, four 
members who have gone into war service. 

Myron H. Keyes, a Southville watch- 
maker, dropped dead at his home there late 
Monday afternoon. He was about 60 years 
old, and was well known in the trade. At 
one time he was with W. E. Hobbs, of 
Northfield, and later for nearly 20 years 
with D. C. Percival & Co., of Boston. 

The Waltham Watch Co. has filed sev- 
eral industrial exemption claims with the 
district appeal board, asking that its help 


. be freed from service in the draft army. 


The company believes it has a just claim to 
the services of these men, for they are 
working on government contracts to supply 
equipment for the army, and the goods are 
desired by the military authorities as 
quickly as possible. 

Something entirely new to Boston, which 
has aroused the interest of local and visit- 


ing jewelry men, is a tunnel just opened 
connecting the Little building with the 
Boylston St. subway. The expense of 
$25,000 in building it was borne by the 
trustees of the building. A further inno- 
vation will be a series of subway shops on 
either side of the tunnel. One of them, it 
is said, will be a jewelry store. 

Jewelry men were well represented at a 
conference at the State House last week 
of prominent business men who met at the 
invitation of Food Administrator Henry B. 
Endicott to discuss means of conserving 
wrapping and other paper. Felix Voren- 
berg was appointed to a committee in- 
structed to confer with the Retail Trade 
Board. Among those taking part in the 
conference were M. N. Smith, A. Lincoln 
Filene and W. A. Hawkins. 


Every jewelry firm in the district between 
Franklin and Essex Sts. favors the perma- 
nent removal of street cars from that sec- 
tion of Washington St., it was pointed out 
by Louis K. Liggett at a hearing before the 
City Council, Thursday evening. The Re- 
tail Trade Board, on which M. N. Smith is 
the jewelry trade representative, sent out 
57,682 cards to various sections of Boston, 
outlining four propositions, and asking citi- 
zens to vote on them. The returns, it was 
revealed at the hearing, were -overwhelm- 
ingly in favor of the permanent removal of 
tracks, the widening of sidewalks, removal 
of tracks and poles, and a one-way traffic 
system. 

There will be no outing of the New Eng- 
land Watchmakers’ Club this season. This 
has just been definitely decided. In a let- 
ter to the members, President J. Charles 
Steever says: “I have been around and 
tried to locate a good place at a reasonable 
price. Prices are out of the question, and 
the food is not up to the standard of other 
years, all on account of the unsettled con- 
dition, high cost of foodstuffs and labor 
troubles. After putting the circumstances 
up to our committee and other members, 
we are all in favor of cutting out the out- 
ing for this year, or at present. Perhaps 
in the Winter, if conditions are more fa- 
vorable, the club members might come to- 
gether for a nice little banquet and get 
better value for their money. 

Bankruptcy schedules of the W. & A. 
Bacon Co., filed in the United States dis- 
trict court here Tuesday, showed liabili- 
ties of $712,198, of which $137,582 is se- 
cured, and assets of $29,274, which do not 
include merchandise on hand, fixtures, 
debts due or stock held by the company. 
There are 1,600 unsecured creditors. The 
company has offered to settle for 33 1/3 
per cent. on the dollar. The case has been 
sent to Referee Olmstead to report on the 
terms of the firm’s offer. The first meet- 
ing of creditors is set for Sept. 30, at which 
time the company will be given some idea 
of the attitude of the creditors toward the 
offer. 
the International Trust Co., is receiver un- 
der appointment by Judge Morton, of the 
United States district court. Several meet- 
ings of creditors were held in New York, 
and prior to the offer there was talk of a 
30 per cent. offer. A reorganization is be- 


ing arranged. It is expected that a peti- 
tion for leave to sell the assets will come 
before Referee Olmstead soon, and the re- 


Charles G. Bancroft, president of. 
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interests will be the pur- 
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chasers. 
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Leroy Metcalf left last week on a busi- 
ness trip for his concern. 

F, M. Whiting & Co. started last week 
to operate their plant on a 59-hour a week 
schedule. 

Clarence Dobra, salesman for Riley & 
French, was one of the men called last 
week in the draft list. 

William Peckham, of J. H. Peckham 
& Sons, returned last week from an auto- 
mobile trip to New York. 

Thomas Totten, San Diego, Cal. a 
former local manufacturing jeweler, is 
spending a few weeks in town. 

All of the firms in the company build- 
ing closed Tuesday afternoon, Sept. 4, 
during the funeral of the late John P. 
Bonnett. ) 

R. Blackinton & Co. and F. M. Whiting 
& Co., are local firms who are recent con- 
tributors to the sustaining fund of the 
Kh... oe 

The Whiting & Davis Co. employees 
have organized a bowling league which 
will be composed of 10 teams. The games 
will be rolled in North Attleboro. 

Alton H. Riley, Alpin Chisholm, Her- 
bert J. Straker, Raymond Wise and An- 
drew Morris attended the annual outing 
= the Boston Jewelers’ Club last Wednes- 

ay. 





Lowell, Mass. 





H. P. Reeney, formerly with W. H. 
Ford for some years, has opened a new 
store in Lowell at 19 E. Merrimac St., and 
already is attracting a gratifying amount of 
trade. | 

Frank Ricard is to conduct one store 
hereafter, instead of two. Originally he 
was in business in Merrimac St., and later 
opened a second store at 123 Central St. 
He has now combined the two in the Cen- 
tral St. location. 

Among Massachusetts watchmakers, who 
have lately enlisted in different branches of 
war service are Joseph Landry, who was 
with Frank Ricard of this city; C. A. 
Hall, who was with the Blanchard jewelry 
store, Gloucester, and L. W. Storer, who 
was with Lawrence W. Lunt, Dorchester 
Lower Mills. 

The opening of Harry Raynes’ new 
store in this city is of more than ordinary 
interest. For more than 75 years a jewelry 
store was conducted in the old location 
by Mr. Raynes, his father and his grand- 
father. The new store, in the Bradley 
building, is an up-to-date jewelry shop of 
which Lowell is proud. 





It was announced last week that J. R. 
Tobin has purchased the interest of his 
partner, L. C. Canham, in the jewelry 
establishment of Tobin & Canham, Spring- 
field, Ill. Mr. Tobin will hereafter con- 
tinue the business alone. This concern was 
established 10 years ago and has become 
one of the most prominent’ business 
houses in Springfield. 
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THE JEWELERS’ 


E are extremely 
gratified in re- 
ceiving from both 
manufacturers and 
retailers, comment of an unusually fa- 
vorable character upon the editorial in 
the last issue, entitled “Stop Misbrand- 
ing and Misrepresentation” in which we 
made the point that the discussions in 
the trade in the past had shown that the 
jewelers as a class are against any sort 
of misrepresentation, direct or indirect, that 
the time had now come to stop talking 
and to act and that the retail jeweler has it 
in his power to curtail or eliminate the 
use of both fraudulent and ambiguous 
terms as to quality, even in cases where 
the law does not absolutely prohibit their 
use, by refusing to deal with manufacturers 
employing such terms, names or marks. 

The comment received emphasized the 
point made in the editorial that the 
jewelers—manufacturers, wholesalers and 
retailers alike, want to be honest, want to 
sell honestly made and honestly marked 
goods and realize that a reputation for 
honesty and straightforwardness is the one 
thing they must conserve if they are to 
build up a successful and lasting business. 
The jeweler of all merchants cannot make 
the penal code of his State coincide with 
his “code of honor” nor take advantage of 
the looseness of the statutes or the ignor- 
ance of his customers if he wishes to suc- 
ceed. Because a practice is not explicitly 
forbidden by law may be an excuse for 
merchants in some lines to follow it, but 
not so, the jeweler. Like Ceasar’s wife, he 
must be “above suspicion” if he wishes to 
hold that relation with his customers that 
will warrant their confidence and trust— 
a relation without. which it is impossible 
for him either to successfully compete with 
a mail order, catalog house, dry goods store 
or any other competitor seeking his trade 
purely as a purveyor of merchandise and 
nothing else. 

The confidence of the customer can never 
be retained by the man who uses ambiguous 
terms in the description of quantity, quality 
or character of the merchandise he sells, 
and this is equally true of terms which may 
mean one thing to the jeweler and manu- 
facturer -through their trade usage, and 
another thing to the consumer who does 
not understand the trade meanings. The 
only way for the jeweler to do business is 
to describe his merchandise by the use of 
words, symbols or marks that have exactly 
the same meaning to the customer as they 
have to him*and then have the merchandise 
correspond in quality, quantity or character 
exactly to the meaning of those words or 
marks. Nor can the jeweler with impunity 
use terms that he understands no better 
than the customer. He must know the 
meaning himself; he must know that his 
customer knows that meaning and he must 
know that that meaning fully describes the 
article to which the term is applied. 

One point particularly cannot be em- 
phasized too often in this campaign for 
honest marking and _ honest 
terms in the jewelry trade and that is, that 
honesty in the sale of’ goods, does not con- 
sist or relate to the sale of goods of high 
gerade or fine quality alone. Honest jewelry 


Honesty the Foun- 
dation Stone of the 
Jewelry Business 


mav be made of platinum. of high grade 
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gold, of gold of a low karat, of rolled plate, 
of electroplate, of silver or of silver plate. 
The cheapest article is just as honest a 
product and performs as honest a function 
in‘the adornment of the person who. buys 
it as does the finest piece of gem-set jewelty 
that ever came from a goldsmith or a 
platinumsmith. The element of dishonesty 
rests not in the character of the piece itself, 
but in the representations under which the 
piece is sold to the customer. A 25-cent 
ring sold for exactly what it is is even a 
more honest product than a $50,000 neck- 
lace in which the quality of the jewels has 
been exaggerated or misrepresented to the 
buyer. The dealer in rolled plated jewelry 
who sells his merchandise for exactly what 
it is, reflects more honor upon the jewelry 
trade than the dealer in the finest 
of precious stones who misrepresents the 
degree of perfection of his gems to his 
customer. As Pope well said in his “Essay 
on Man”: 

“Honor and shame from no condition rise; 
Act well your part, there all the honor lies.” 

Let the jeweler act well his part; let him 
see to it that the product that passes from 
his hands to those of his customer are sold 
for what they are; let him sée to it that he 
deals with manufacturers or wholesalers 
who have the same standards as he; let him 
see to it that the manufacturer or whole- 
saler who sells goods misbranded or mis- 
termed in a way that will create a false 
impression as to their quality in the minds 
of the consumer gets no encouragement 
from him, even in the sale of other lines 
more honestly marked. 

We need improvement in our stamping 
laws. We need improvement in our ad- 
vertising laws, as well as those relating to 
the sale of merchandise generally. In time 
we will get this reform if the work of the 
committees in our organizations now devot- 
ing their time to this subject bear fruit. 
But we need not wait for new legislation 
to eliminate a great deal of the fraud or 
misrepresentation that is made possible 
through the use of unwarranted or am- 
biguous terms. By refusing to sell such 
goods, by refusing to deal. with manu- 
facturers and wholesalers who make and 
handle such goods, the jeweler himself can 
do much to eliminate the evil and keep it 
at a minimum until the proper legislation 
is obtained. 





HOSE who have 
been in constant 
touch with the de- 
velopment of friendly 
feeling. and recognition of identity of in- 
terests by the -progressive jewelers of 
the country in the last 10 years sometimes 
fail to realize how great has been the prog- 
ress in these lines brought about by the 
association work in the local, State and na- 
tional fields. In fact, they have often been 
so close and so much a part of the move- 
ment as to be unable to get the proper 
perspective until some little incident causes 
them to make a comparison of conditions 
today with those of 10, 15 or 20 years ago. 
Then, and then only, do they see how much 
the jeweler has gone forward on. the road 
to fraternity and brotherhood and how 
much the bitter antagonisms engendered 
by business in the past are being dissipated 


Increased Fraternal 
Feeling Among 
Jewelers 






























































So Aap aanrurasmaereren-on 








ye eS =. = ng a — pee ea ae 
oe ~* — = = & . % aS S 
= : 3 a - F ; e < ° 
a & a eS as e * Ks , 
ae ¢ “ho . + : 
_ : he 
a 4 5 Ry a Bie RGSS > “ 
by ae 5 oe PR ES ae R SS cd , re s 
: - . * ee * * 
ai : a al & s Be ¥ x 
, a . - 3 tas ee 
¥ : ~ 
> = = 
a e" 3 
eo s ‘ =e 
~ & . 3 SS SS So ee Rae > 
x FS ne oh a Bae Setiger > 
5 
Pd 


es 
= s 3 a) : 
a meee . 
Re : 
h, ‘m4 in hy 
} : , i? t . 


‘ x : 
ee ee 


x 2 
g 


* - Md % s 
¢ J *< 
FS . % B ; 
beg LL 
eet ees . : f 
. Py i a y ‘ 
ak Dace ee ee esi 2 











Our Service 


IS ACES UP 


We realize the importance of promptness 
when you have a customer red hot to buy; 
a word from you, and a selection of our dis- 
tinctive up-to-date goods will be in your 
hands before they have a chance to cool off. 
You must appreciate what this service is 
worth to you, especially during the rush sea- 
son when you cannot possibly have enough 
stock to meet the many diversified tastes. 





Everything points to a greatly increased 
demand for goods this Fall, and this service 
will mean increased sales and satisfied cus- 
tomers. 
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(or, at least, lessened), as the jeweler is 
taught to look upon his competitor no 
solely as one who is after the same trade 
as he is, but as a brother merchant, affected 
by the same conditions, suffering from the 
same abuses and working toward the same 
ends and with the same objects in view, 

The good that has come to the trade 
by the lessening of animosity between 
jewelers of the same town has been great, 
but in no way has it been more beneficial 
to the trade than through the effect it has 
had upon the public who now see in dif. 
ferent jewelers not rivals, but friends, hold- 
ing one another in esteem. This is help- 
ing to strengthen the position of the jeweler 
in the community and getting for him a 
respect from the public purely from the 
fact that he respects himself and others 
of his calling. The most superficial sur- 
vey of conditions today compared with 
those of 10 years ago can well show the 
vast difference in the relation of jeweler 
to jeweler in that time, as what is happen- 
ing now would hardly have been dreamed 
of as possible by merchants of a former 
generation. Not a day goes over our 
heads but that some manifestation of this 
growing feeling of brotherhood is appar- 
ent or, what is better, is now being made 
apparent to the public. One day we have 
jewelers advertising together to the pub- 
lic of a community; another day we have 
the head of a great association of the North- 
west refusing to take the office of president 
unless his competitor is elected secretary 
of the same body to work with him for 
the good of the trade; still another day we 
will note the jewelers of an entire town 
closing their stores to attend the funeral 
of a brother jeweler and at still another 
time we have jewelers welcoming com- 
petitors into their own districts. 

A very graceful example of the last 
named class of incident occurred in Nash- 
ville, Tenn., recently when the Calhoun 
Jewelry Co. moved to its new store at 
Churck St. and Polk Ave. At the time of 
the removal the Nashville papers bore an 
advertisement of the B. F. Stief Jewelry 
Co., welcoming and congratulating its com- 
petitor in the following words: 

CALHOUN JEWELRY CO. 
CuurRCcH STREET AND POLK AVENUE 
For more than half a _ century 
we have been business friends 
and neighbors and today we are 
pleased to welcome you to Church 
Street and congratulate you upon 

your splendid new store. 
B. H. Strer JEweELtryY COMPANY. 


The graceful compliment paid by one 
jewelry house to another in the above ad- 
vertisement while indicative of the feeling 
that has begun to pervade our trade should, 
and must have had an excellent effect upon 
the status of the jewelry merchants in the 
business community as far as the public 
of Nashville is concerned. It showed the 
jewelry buyers of Nashville exactly how 
one house in our trade respected another 
and in this way could not but have helped 
to add to the respect and esteem of the 
public for both houses and to the business 
which they represented which was con- 
ducted on such a high plane. 





(Continued on page 85.) 
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| M. Fisher, of Dunn & Rodenberg, 15 
Maiden Lane, left last week for a trip to 
Philadefphia and Pittsburgh. 

H. D. Sherrill, of Sinnock & Sherrill, 21 
Maiden Lane, is spending his vacation at 
the Greenock Inn, Lee, Mass. 

Frank Johnson, with Joseph Fahys & Co., 
54 Maiden Lane, left last week on a two 
weeks’ trip through the east. 

F. M. Cook, of the Whiting & Davis Co., 
15 Maiden Lane, left last week for a trip 
to Pittsburgh and Philadelphia. 

Katz & Sabel, Inc., has been voluntarily 
dissolved. Saul Katz will continue to con- 
duct the business individually at 108 Fulton 
St. 

S. K. Jonas, 37 Maiden Lane, returned 
last week from a month’s trip through the 
west and southern territory. Mr. Jonas re- 
ported business conditions very good. 

A. A. Frank of Abel Bros. & Co., 58 
Nassau St., was drafted for the new national 
army and passed the physical examination 
and is now awaiting the call from the gov- 
ernment. 

The regular monthly meeting of the 
Board of Directors of the National Jewel- 
ers Board of Trade will be held at the 
board rooms, 15 Maiden Lane, on Thurs- 
day, Sept. 13, at 2 Pp. mM. 

Arthur S. Feiss, representing Rosenthal 
& Kaplan, manufacturers of diamond 
mountings, 26 John St., is now in the west 
in the interest of his concern. Mr. Feiss 
reports fair trade in his territory. 

J. J. Zimmern, of Zimmern Bros., 37 
Maiden Lane, returned last week from a 
two weeks’ trip through New York State 
and will leave this week for a four months’ 
trip through the south and west. 

Recent visitors in this city included Mr. 
Kirkpatrick of the Kirkpatrick Jewelry Co., 
St. Joseph, Mo.; M. Vaughan and Mr. Bur- 
nett of Vaughan & Burnett, Brattleboro, 
Vt.; E. B. Leckey, North Yakima, Wash.; 
George W. Feldman, Franklin, Pa. 

A charter of incorporation was granted 
last week at Albany, N. Y., to M. Man- 
ning & Sons, authorizing them to carry on 
a jewelry business in this city. The capital 
is placed at $25,000 and the incorporators 
are J. F. O’Neill, Christian Beard and J. J. 
Collins, all of 120 Broadway, this city. 

A discharge in bankruptcy was recently 
granted to Sigmund Kohn, jeweler, 1968 
Seventh Ave., this city. Mr. Kohn filed 
a voluntary petition in bankruptcy on July 
17, 1913. The schedules accompanying the 
petition showed the jeweler to have liabili- 
ties of $1,901 and assets of $824. The dis- 
charge in bankruptcy was signed by Judge 
Mayer, in the United States District Court. 

A young man who is described as a 
watchmaker living on S. 3rd St., Brooklyn, 
is a prisoner in the Kings County Hospital 
after attacking his parents, brothers and 
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sisters. On Thursday the young man be- 
came suddenly violent and Policeman 
Meyer, of the Bedford Ave. station, on 
hearing the commotion, rushed in and 
overpowered the young man. According 
to reports the youthful watchmaker had 
been acting strangely and was fearful of 
being chosen in the next draft for the na- 
tional army. 

Word was received in this city last week 
of the death “Somewhere in France” of 
Robert M. Bagg, son of the late Milton P. 
Bagg, formerly member of the firm of Bagg 
& Co., jewelers, 452 Fifth Ave. Mr. Bagg was 
born in New York 32 years ago and until 
1911 was employed by Bagg & Co. Since 
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that time he has been in other occupations 
and before enlisting with the 10th Canadian 
Battalion in March, 1916, he was in the 
lumber business in Canada. The news 
which reached here stated that he died on 
Aug. 27 last of wounds received in battle. 

S. J. Friedlander, president of the Bon- 
ner Mfg. Co., 87 Maiden Lane, returned 
last week from a few days’ pleasure trip. 
H. Agate of the same concern was a re- 
cent visitor at the New York office and 
will be here for about two weeks. Re- 
cently a Chicago paper carried a picture 
and story of Sol Bergman, who was at one 
time connected with the Bonner Mfg. Co., 
and who is a nephew of Henry Agate, 
treasurer of the concern. Mr. Bergman 
enlisted some time ago in the Canadian 
army and has seen active service in France, 
having been wounded twice. He is at 
present recuperating from gas poisoning in 
a base hospital in France. 

A recent visitor to New York was S. M. 
Strain, Brookfield, Mo., who is known to the 
readers of THE JEWELERS’ CIRCULAR by 
his contributions to this magazine. Mr. 
Strain is one of those enthusiastic jewelers 
who loves his business, and his success has 
been very marked. The Strain store, at 
Brookfield, is known as a “different store,” 
the methods are “different,” the advertising 
is “different,” the service is “different,” and 
in fact Strain himself is “different,” for he 
is chuck ‘full of*business ideas* and is en- 
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thusiastic in his telling of his successful 
methods to the other fellow. The first 
jewelers’ association in Illinois was or- 
ganized by him, and he served two terms 
as its president. 

Charles Frederick Junge, gold “smelter 
employed by the Solidarity Watch Case Co., 
was killed several days ago at Ramsay, 
N. J., when the automobile which he was 
driving overturned. The car upset when 
Mr. Junge tried to turn the machine quickly 
to prevent a collision with another automo- 
bile. At the time of the accident he was 
visiting his parents, who have a farm at 
Ramsay, and when the car upset Mr. Junge 
was caught under it and instantly killed. 
The other occupants of the car were only 
slightly injured. Mr. Junge was born in 
Hoboken, but had lived in Brooklyn since 
his youth. He was a member of St. John’s 
Lutheran Church. The funeral services 
were conducted by Rev. J. G. Blaesi and 
burial followed in Evergreen Cemetery. 
Mr. Junge is survived by a widow, a son, 
his parents and three sisters. 

Last week Theodore Raske pleaded not 
guilty to two indictments which charged 
him with grand larceny in the first degree 
and criminally receiving stolen goods, be- 
fore Judge McIntyre in Part I, General 
Sessions. Raske was. released in $1,000 
bail, which was set by Magistrate Brough 
in the First District Court. Raske is the 
man who was arrested two weeks ago, 
charged with robbing the I. Ollendorff Co., 
15 Maiden Lane, of a diamond cluster 
ring, valued at $200. When questioned by 
Detective Fitzpatrick of the First Branch 
Detective Bureau, it is alleged that Raske 
admitted the theft and is said to have 
told the police that the ring could be found 
at his home. It is also alleged that the 
officer went to the home of the young 
man and recovered the ring. Since Raske’s 
arrest three other men were taken into 
custody, but up to the time that THe 
JEWELERS’ CIRCULAR went to press no ac- 
tion on their cases had been taken. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
this city, last Thursday by Harry Rosen- 
berg, formerly in the jewelry business at 
46 John St., but now a clerk and manager 
of a junk business. The schedules filed with 
the petition list the assets as $1,198, 
which amount consists of property in re- 
version, remainder and trust $1,148, and 
property claimed to be exempted, $50. The 
liabilities, which consist of unsecured 
claims are scheduled at $4,623. Among the 
largest unsecured creditors are: Belais & 
Cohen, $1,934; Friedlander & Bartnowsky, 
$87; Lowenthal, Loeb & Co., $1,044; Henry 
Green, $89; Benedict & Warner, $50; Es- 





(New York Notes continued on .page 85.) 
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In eight years our deposits have increased over one hundred 
percent. From six millions in 1910 to thirteen millions in 
1917. This is one of the results of “Satisfactory Service.” 
We wish to increase our list of customers in the jewelry 
business and with this in view, we invite correspondence or 
a call from those who are thinking of changing or adding to 
their banking connections. 


FIDELITY TRUST COMPANY 
NEW YORK CITY 





















































ia) (= 


eI 


RESOURCES OVER 


| FIFTEEN MILLIONS 
SSS] SSS SS == —__L_y Ss si 
































THE 100 Years of Commercial Banking 


cCHALHAy BRANCHES: 






Greenwich and Warren Streets 
Bowery and Grand Street ) 
Broadway and 18th Street 
Ninth Ave. and 14th Street 
Broadway and 144th Street 





2 West 33d Street 
57th Street and Third Ave. 
86th Street at Lexington Ave. 
Broadway and 6lst Street 
Broadway and 104th Street 
Lenox Ave. and 116th Street 
125th Street and Lexington Ave. 


OFFICERS 
LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM S. STRAWN, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
NORBORNE P. GATLING, Vice-President C. STANLEY MITCHELL, Vice-President 
H. A. CLINKUNBROOMER, Vice-President MAX MARKEL, Vice-President 


ROLFE E. BOLLING, Vice-President HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier HENRY C. HOOLEY, Ass’t Cashier 
of the VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier 


GEORGE M. HARD. Chairman 
ad We Invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 
City of New York Charter Member New York Clearing House—Member Federal Reserve Bank 
Main Office, 


149 BROADWAY, Singer Bldg. Resources, Eighty Million Dollars 


The Market and Fulton National Bank of New York 


ORGANIZED 1862 81-83 FULTON STREET 


CAPITAL, $!,000,0C0 SURPLUS; $2,000.000 
PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 





















































ALEXANDER GILBERT - Chairman of the Board Invites the Accounts of Jewelers 
ROBERT A. PARKER - - - ~- President Wil] extend every facility that good banking will justify. 
WM. M. ROSENDALE - - ~-_ - Cashier 
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positer Varni Co., $327; John Weiner Co., 
$25; Charles W. Sommer, $525 ; The Market 
& Fulton National Bank, $305; Charles F. 
Noyes, $115. On Sept. 8, 1914, while still 
in the jewelry business, Mr. Rosenberg ex- 
ecuted a general assignment for the benefit 
of his creditors, and at the time, named 
Morris Leight an attorney as the assignee. 

Among the out-of-town jewelry buyers 
in this city during the past week were Miss 
Goffey, of William Filene’s Sons Co., Bos- 
ton, Mass.; W. J. Ransdell, of Hibben, 
Hollweg & Co., Indianapolis, Ind., and M. 
N. Fuhrman, of A. S. & T. Hunter, Utica, 
N. Y. 

A serious accident which resulted in a 
fatality occurred last Saturday afternoon 
about 3 o’clock in the building at 12-14 John 
St. An elevator repairer, 22 years of age, 
was accidently killed, being crushed to 
death when a car descended as he was 
fixing one of the gates. This building is 
largely tenanted by jewelers. 











Amos H. Blackinton attended the annual 
outing of the Boston Jewelers’ Club held 
last week. 

The Frank Mossberg Co. will tender a 
reception and dance to the members of the 
National Army from the Attleboros on 
Sept. 15. 

Mayor Harold Sweet presented each one 
of the first two Attleboro men to leave for 
Camp Ayer with a box of cigars last Tues- 
day morning. 

Joseph Finberg entertained the Y. M. 
C. A. boys on Saturday at his Summer 
home at Touisset. The local manufacturer 
gives this outing to the boys every year, 
and it is one of the social events of the 
Y. M. C. A. season. 

The board of directors of the Chamber 
of Commerce are conducting an investiga- 
tion of the newest factory schedule put 
into effect by the Adams Express Co. 
Previous to Aug. 15 the last trips of the 
wagons to the factories were made between 
6 and 7 Pp. m., but since then trips after 6 
o'clock have been discontinued. Thirty- 
nine manufacturing jewelers have replied 
to a question by the chamber, and they 
state that they are inconvenienced. It is 
expected that the matter will be taken up 
to the heads of the company. 

The Attleboro local of the International 
Jewelry Workers Union has sent to the 
executive committee of the body the de- 
mands which it desires to make to the 
manufacturing jewelers of the city. These 
demands have not as yet been confirmed, 
but it is thought they will be acted upon 
at a meeting to be held shortly. The situ- 
ation is extremely puzzling owing to the 
fact that a strike has never taken place 
in the Attleboros, and with many of the 
employes not being members of the union, 
it is doubtful if a complete tie-up could 


be made. Some of the union members are 
opposed to going out on _ strike, as was 
shown some weeks ago when a number of 
union men in a branch of a New York firm 
were told to strike or else turn in their 
cards. Seven of the men chose the latter 
proposition, and are still working in the 
shop. In North Attleboro conditions are 
still worse from a union standpoint, for 
many of the employes not only refused to 
join the union, but are urging others not 
to do so. It is the opinion of a disinter- 
ested person that should a strike take place 
in either town, not more than 50 per cent. 
of the men, and less than 25 per cent. of the 
girls, would go out on a strike. 
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While this incident may be an extreme 
case, it is one of the straws showing the 
way the wind blows today in the jewelry 
trade and as said before is one of the in- 
cidents which makes us realize how far we 
have progressed in the lines of brother- 
hood and fraternity in the past few years. 





TELEGRAM 


The Time to Get sent by Arno A. 
a Fair Profit Dorst, of Cincinnati, 
president of the Cin- 

cinnati Wholesale Jewelers’ and Manu- 


facturers’ Association, during the conven- 
tion of the American National Retail 
Jewelers’ Association at St. Louis, touched 
upon a most important subject to our trade 
in that he admonished the retail jewelers 
to get a fair profit for their goods, calling 
attention to the fact that many jewelers 
today are not doing so. 

This is an opportune time to inaugurate 
a reform long needed in the jewelry in- 
dustry as even before the war began and 
before prices of raw materials began to 
rise with the corresponding increase in 
the price of all jewelry lines, many jewelers 
did not mark their goods with a sufficient 
percentage of profit to make their business 
pay. In some cases this was due to ignor- 
ance—to the fact that the jeweler did not 
know what it was costing him to do busi- 
ness or how profits should be figured; in 
other cases it was due to the fact that the 
jeweler did not figure in his time or that 
of the members of his family as being 
worth anything in computing profits and 
in many cases it was due to the fact that 
the merchant believed that if he should 
charge more for his goods, his competitor 
would undersell him and get the business. 
Until the present general increase in the 
prices in every line of merchandise, jewelers 
(even those who began to realize that they 
were not charging what they should) were 
afraid to mark up their prices fearing a 
complaint on the part of the customers 
that would result in the latter taking their 
trade elsewhere. 

But conditions now are.entirely different. 
Every buyer realizes that he must pay 
more for everything that he eats, wears 
and uses and an increase in the price of 
the jewelry that he buys is therefore apt 
to cause no surprise. The jewelers must 


now increase their prices and therefore 
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there is no reason why, when this increase 
goes into effect, that it should not include 
an amount sufficient to cover the increased 
cost of doing business plus a proper profit, 
even though no such profit was charged 
before. , 

As noted editorially in THe JEweEters’ 
CIRCULAR of August 29, the reasons why 
the jeweler must charge more are well 
brought out in the pamphlet sent out by 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, which was 
published in full in that issue, and in which 
the various materials entering into the 
manufacture of jewelry were specified with 
the percentage of increase in the cost to 
the manufacturers running all the way from 
25 to 1,000 per cent. The facts there 
brought out should be studied by the 
jeweler until he is thoroughly familiar with 
them in order that he not only will under-' 
stand himself why he is paying more for 
jewelry and why it costs more, but that he 
be in a position to educate his customers 
as to why the latter must pay more. 

If ever there was a time when the 
jeweler had an opportunity to show his 
customer why quality and not price is 
the essential thing to be considered, it 
is the present. In the upward rush of 
prices in every line of merchandise the’ 
“shopper” is “at sea” as far as making 
comparisons are concerned; at least, he or 
she is no longer in the position of making 
comparisons as easily as when prices were 
to a certain extent standardized, and when 
it was safe to compare the price quoted 
by one jeweler today and that quoted by 
another jeweler a week or a month pre- 
viously. Even the “shopper” knows that 
prices are changing from week to week 
and even day to day. What is more, the 
shopper is beginning to realize that in 
attempting to hold prices down under. 
present conditions manufacturers in some 
lines are putting forth articles of an inferior 
quality under the old names and _ labels 
of the better articles that they formerly 
produced. Therefore, the only forceful 
answer to the demand of such people is 
one that ignores price and emphasizes 
quality. This is the opportunity that the 
jeweler should take advantage of in every 
possible way. In it lies his chance for a 
readjustment of business on a basis that 
will give him a fair and living profit. 


Gold Bars Withdrawn 
Exchanged at New York 
Week ended Sept. 8, 1917. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... .$2,005,872.19 
Gold bars paid depositors............. 445,640.65 
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Of this the gold bars exchanged for gold coin 
are reported as follows: 











uth @ ssl csedas sd caaees nee $252,016.34 
Satie: S: vids cccckdoontoiasekaeadon 127,769.03 
OS  Pocuepeee tor aren Sete ve 1,451,328.57 
Gil O55 cXdovisiiweninawiemgae 82,247.60 
Ret S vck60 sc cttehadseherdasneun 92,510.65 
Wi: cs oc aces onkaaeal $2,005,872.19 
The monthly meetings of the New 


Jersey Retail Jewelers’ Association will be 
resumed on Sept. 25, at which work for 
the coming season will be planned. 
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REWARD $1500.00 REWARD 


TO CHIEF OF POLICE, PAWNBROKERS AND JEWELERS: | 
On the night of May 26th the home of a resident of this City 
was entered by some unknown party or parties and the follow- | 
ing described jewelry was stolen: | 

Brooch. Design-—leaves of Diamonds—large Sapphire in middle set in gold. | 

Brooch surrounded with Pearls. This Brooch set in Platinum with excep- | 
tion of Sapphire which is set in Gold. Value $1,000.00. | 

Oblong square shaped Diamond Brooch backed with Nile Green Enamel. Pin | 

part also Platinum. Designed by Louis Tiffany. Value $409.00. | 
| 


Large Diamond Tiffany Brooch set in Platinum—safety catch. Value $400.00. | 
Diamond Circular Pin set in Platinum—from Tiffany. Value $500.00. | 
Circular 18 Carat Gold Green Enamel Sapphire Brooch. Value $150.00. 


| 

Oid Fashioned Gold Brooch—set in Pearls, Corals and Diamonds—Black | 
Enamel. Value $100.00. 

Little Enamel Flower Pin— Pearl in Center. Value $10.00. 

Little Gold Chase Leaf Brooch—White Enamel on leaves and Gold Buds. | 
Amethyst in middle. Value $30.00. | 

Small Gold Brooch with Onal in Middle. Valve $30.00. | 

Gold Chase Bar Brooch with Garnet Spark in Center. Value $20.00. 

Gold Bar Brooch and small Gold Drop Daisy in Center and two little Gold 
Chase Daisy Leaves. Value $50.00. 

One Gold Collar Pin with Heart Shaped Garnet and one Gold Collar Pin 
with Lapis-lazuli Stone. Value $25.00. 

One Gold Cameo Brooch. Value $25.00. 

Two small Gold Stick Pins with little Baby Gold Chain attached to them. 
Value $10.00. 

Two 18 Karat Gold Baby Pins with Sapphire Sparks in Center. Value $25.00. 

One Long Gold Sword Pin with Blue and Black Enamel on same, with Baby 
Gold Chain attached. Value $5.00. 

Pearl Cross about 1% x 1. all set in Gold. 
worn around neck. Value $50.00. | 

Baby Gold Chain Drop Necklace with Sapphire and Fresh Water Pearls. 
Valne $50.00. 

Two Seed Pearl Necklaces and pair of Large Seed Pearl Ear Rings from 
Tiffany. Valve $190.90. 

Royal Blue Enamel Locket—Diamond in Center. Value $50.00. 

Turquoise Blue Enamel Locket, White Enamel Border with small Diamond 
in Center. Value $50.00. 

Baby Gold Chain with Fresh Water Pearls. Value $25.00. 

Old Fashioned Gold Chain with Gold Hand Clasp—little Emerald on finger 
of clasp. Value $1506.00. 

18 Karat Gold Ladies’ Watch with initials on back, C. G. M. Value $150.00. 

rom Paris—Maker Oudin. 

Platinum Chain with little Loop set in Diamonds. Value $200.00. 

Miniature of lady set in 18 Karat Gold with initials on back All enameled 
in Old Rose Pink on border. Gold Bow-knot at top with Pearl in Center. 
Also has Gold loop so it can be worn around neck as drop. Value $200.00. 

Old Rose Drop. The drop part set in Gold surrounded with Diamond Sparks, 
with little Diamond Sow-knot on Platinum Chain. Value $150.00. 

Wide Old Fashioned Gold Bracelet with Gold Clasp—on inside of Clasp there 
are the initials M. L. E to A. C Value $100.00. 

Gold Bangle Bracelet with Sapphire—-has initials and date of purchase. 
Value $75.00. 

Baby Gold Chain Bracelet—three Pearls. Value $50.00. 

Gold Bracelet with Aquamarine. Value $50.00. 

Gold Chase Bracelet with Black Enamel. Value $25.00. 

Pair Old Fashioned Coral Ear Rings. Value $50.00. 

Pair Lapis-lazuli Ear Rings with little Pearls above. Value $30.00. 

Little pair Coral Bell-shaped Ear Rings. Value $15.00. 

Big Coral Graduated Necklace with 18 Karat Gold Chase Clasp. 
$100.00. 

Coral Necklace of small beads. Value $40.00. 

Long Coral Chain. Value $50.00. 

Little Baby Gold Chair. Value $10.00. 

Ring, solitaire, set with rectangular diamond weighing about 7% Ct. Plati- 
num setting. French ring. 

Ring, set with three diamonds in row, surrounded by sapphires. Platinum 
setting, French ring. 

Ring, set with rectangular diamond, surrounded by small sapphires. Plati- 
num setting. French ring. 

Ring. Set with five sapphires and small diamonds. Center sapphire weighs 
about 1 Ct. Platinum setting. Square shaped. French ring. 

Ring. Set with one diamond and one sapphire. Gold ogiting. French ring. 

Ring, set with oblong brilliant, weighing 2.25 Ct. and double border shank 
of 54 brilliants, weighing .61 Ct. All platinum settings. Scratch No. 
3072. Tiffany. 

Ring, set with one diamond, weighing 3.21 Ct., and six diamonds on shank, 
weighing .48 Ct. Scratch No. 3351. Tiffany. 

Ring, set with large diamond, surrounded by circle of small diamonds. Gold 
mounting. Tiffany. : 

Ring, set with pear shaped diamond, surrounded by small diamonds. Gold 
mount’ ng. iffany. 

Ring, child’s, gold. 

Ring, plain, gold. French. 

Amethyst Diop with litt:ie Pearl set above. Value $30.00. 

Gold Bar Brooch with three Topazes. Value $25.00. 

60.00 in Gold Coin. 

‘urquoise Finecer Ring. Value $75.00. 

Amethyst Ring—Gold Chase Settirg. Value $30.00. ‘ 

Gold Baby Ring with two little Diamond Sparks and one Sapphire Spark. 
Value $10.00. 

Gold Ring set in Green Stone surrounded by Diamonds. Value $100.00. 

Two Goid Read Necklaces—one large and one small. Value $75.00 and 
$50.00. , Total $125.00. 

Topaz Necklace. Valve $50.00. 

Gold Bead Graduated Necklace. Value $50.00. 

Gold Chase Read Neckiace. Value $50.00. 

Turquoise Bead Necklace. Value $25.00. : ; 

Old Fashioned Gold Drop Necklace—Black Enamel with Diamond Sparks. 
Coral and Pearls. Value $75.00. 

Gold Chase Star-shaped Brooch—Five Sapphires and four Diamonds. Value 


Can be used as pin or can be 


Value 


$75.00. 
18 Karat Gold Flexible French Bracelet set in Diamonds and Sapphires— 
three Clover Leat Design. Value $250.00. 
The Police Department of Asheville, North Carolina, is author- 
ized by the owner of the jewelry to offer a reward of $1,500.00 
for information leading to the recovery of this jewelry intact. 
For partial recovery a proportional amount of the reward will 
be paid. For in‘ormation leading to the recovery or conviction 
of party or parties who stole these articles a $500 Reward will 


FRED JONES, Chief of Detectives, 
Asheville, North Carolina. 





be paid. 
Address all inquiries to: 








OW. Yk Ce es 
PAMAAAZ VS eS 


OW, 
NS 


: 


cm 
¥ 


Te , AN, 
4 2.2 228 Se ded 


~ 
” 


Ce) > 7 4 
AY i 


ee 
, sf = s 
Ve yo 


ow 
AUT , 2% 
TAS =. %," 


A i 
WA Vee. a. 


NEE, 
OX 


“4 


A A> St 
we » ll 


Ty a 
Ay 


> >. € 
til at ee South x 


, a 
~ . od 
; a ¥ 7a 


LYNN 


Bete ol 
x $ 


BY 
ANN DNINY 











The Manipulation of 
Steel in Watch Work 


A Manual of Modern Methods 


By JOHN J. BOWMAN 


64 Pages ey - - - - - - $.50 

















Cutting 


EXPERT DIAMOND Repairing 


Specialists in Re-Cutting and Fancy Shapes. 
Our work is highest grade, charges reasonable and service 
Our years of experience enables us to save you weight. We are 
exclusive Diamond Cutters. Our own cut D sent on memo to 
responsible dealers. 


il. H. STARR CO., 5 North Wabash Ave., Chicago, Ill. 














The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
$4 Dozen—6 Sizes—14k Gold 


Order thru your jobber or 


THE LION PIN CLUTCH CO. 


68 Nassau St., N. Y. Pat. 





Pat. Pending Pending 
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Omaha. 





Alfred Brodegaard, of Brodegaard Bros. 
Jewelry Co., Omaha, is visiting in Minne- 
apolis. eae oe 

Albert Heyn has accepted a position in 
the shipping department of the T. J. Bruner 
Co., Omaha. 

T. L. Combs went east for an extensive 
trip following the A. N. R. J. A. conven- 
tion at St. Louis. 

E. J. McKean has sold out his jewelry 
business at Sidney, Neb., and has bought 
the store of A. W. Riggs at Spalding, Neb. 

Mrs. I. E. Hamilton, wife of a Neligh, 
Neb., jeweler has been in Omaha for some 
weeks taking special training in Red Cross 
work. 

J. C. Githens, Charter Oak, Ia. has been 

drafted, and is now seeking to dispose of 
his store and stock in order to join the 
colors. 

Mrs. Anna Nieman of A. H. Ed- 
monston & Co., has just returned from a 
visit she made at the home of friends at 
Mexico, Mo. 

H. C. Steiner, Albion, Neb., is building a 
new store building, and will equip it with 
new fixtures. He will be ready to open for 
business by Fall. 

J. D. Weaver, Omaha correspondent of 
THE JEWELERS CIRCULAR, was recently in- 
jured in an automobile accident. He is 
reported to be slowly recovering. 

J. P. Byrne, of the Byrne-Duff Jewelry 
Co. of Omaha, is on the road, having been 
in the South Dakota territory for the past 
few weeks. He reports a very good busi- 
ness in that territory. 

Henry Copley of this city, has just re- 
turned from Glacier Park, Mont., where 
he and Mrs. Copley spent their vacation 
hiking all over the park. They preferred 
the mountain climbing afoot to taking the 
coaches and the donkeys. 

Fritz Sandwall, of the Fritz Sandwall 
Jewelry Co., has a lot of wheat on his 
Sidney, Neb, ranch this year. Over 100 
acres were harvested, and Mr. Sandwall 
expects some handsome returns for his 
share of the rent when the threshing time 
comes. 

A. H. Edmonston, an Omaha jeweler, 
will go to Mexico, Mo., this week, taking 
with him a prominent Omaha doctor who 
wants to buy fancy saddle horses. Ed- 
monston is from Missouri himself, and a 
horse fancier. The doctor is taking the 
jeweler with him to help him select the 
best horses. 

The Shook Mfg. Co.; doing both a manu- 
facturing and a retail jewelry business, is 
now closing out its business. Charles L. 
Shock, the proprietor, died suddenly a few 
weeks ago, and the heirs have decided to 
discontinue the business, as the sons are 
at the front, and Mrs. Shook does not care 
to continue the active business life. 

Among the out of town jewelers in 
Omaha during the week were J. P. Miller 
and wife, Madison; Ed. Fanske, Pierce; 
Al Hastings, Arcadia; E. D. Sandoz, 
Dallas, S. D.; A. E. Anderson, Broken Bow; 
John Fleckenstein, Sioux City, Ia.; G. F. 
Linder, Oakland, Ia.; L. R. Sampson, 
Gothenberg; Herman Ollermann, Blair; 
Elmer E. Knerr, Stromsberg; John Morris, 
Carson, Ia; O. M. Atwood, Concordia, 
Kans.; I. H. Avey, Auburn; P. F. AI- 


bright, David City; J. W. Crabill, Platts- 
mouth; P. W. Folsom, Ashland; J. G. 
Bestes, Hartington; E. F. Schweedhelm, 
Fairmount; R. J. Kewin, Griswold, Ia; C. 
A. Hewitt, Neligh; Grover Spangler, Fre- 
mont, 








Minneapolis and St. Paul. 





R, E. Eklund, Moorhead, Minn., has en- 
listed in the army. ; 

P. W. Berens, Dutton, Mont., is visiting 
at his old home in Shakopee, Minn. 

Paul Parel, Clear Lake, Wis., visited the 
Minnesota State Fair at St. Paul last week. 

Frank Waterbury, Grand Forks, N. Dak., 
was in St. Paul this week looking for a 
watchmaker. 

A. E. Anderson, Towner, N. Dak., has 
been drafted for the army and leaves soon 
for cantonment. 

Thomas J. Peach was another out-of- 
town jeweler to motor to Minneapolis last 
week buying Fall stock. 

E. Mellin, Cambridge, Minn., was a Min- 
neapolis visitor during State Fair week, 
motoring in from his home. 

A. O. Wold, of the A. O. Wold Co., 
Langdon, N. Dak., called on the jewelry 
jobbing trade in Minneapolis last week. 

C. A. Gustafson, Tracy, Minn., stopped 
off a few hours one day in Minneapolis on 
his return from a vacation spent in Chicago. 

Marian Hansen, daughter of Louis Han- 
sen, jeweler, Devils Lake, N. Dak., is at- 
tending the Northrup Collegiate School in 
Minneapolis. 

The store of S. Jacobs & Co., 524 Nicol- 
let Ave., Minneapolis, is being thoroughly 
redecorated inside to match the new front 
just completed. 

Joseph Lohmer, of Pederson & Lohmer, 
trade watchmakers, 138 E. 6th St., St. Paul, 
has sold his interest in the business and 
will soon join the drafted army. 

William A. Nelson, formerly with Henry 
Paulson & Co., Chicago, has been appointed 
traveling salesman for C. M. Thomsen Co., 
Minneapolis, covering Minnesota and North 
Dakota. 

T. J. Morris, former traveling salesman 
for Sischo & Beard, wholesale jewelers, 
St. Paul, and at one time located at Mo- 
bridge, S. Dak., has opened a new jewelry 
store at Lester, Wash. 

Secretary E. M. Schwenke, New Rich- 
land, Minn., and R. J. Winter, president 
Minnesota Retail Jewelers’ Association, 
returned from the St. Louis convention last 
week much pleased with the event. 

Word has been received here of the death 
of John F. Hunter, of the firm of Houghton 
& Hunter, Seattle, Wash., who was killed 
in an automobile accident. W. W. Hough- 
ton, senior member, is at present visiting at 
his old home in Michigan. 

Sixteen men and 20 girl employes of 
Sischo & Beard, St. Paul, attended a fare- 
well dinner last Saturday in honor of J. W. 
Duff, manager of the jewelry department, 
and Garfield Hildebrand, traveling sales- 
man, who leave soon for the Iowa canton- 
ment. 

The following are among the jewelers 
who have visited St. Paul and Minneapolis 
during the past week buving Fall stock: 
John Goeb, St. Michael, Minn.; H. J. Horr, 
Reeder, N. Dak.; Ed. Kummen, North- 
wood, N. Dak.; L. O. Insteness and wife, 
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Blair, Wis.; I. D. Allen, Cooperstown, N. 
Dak.; I. K. Hydar, Ironwood, Mich.; Mr. 
Jacobs, of the Jacobs Jewelry..Co., Crystal 
Falls, Mich.; W. J. Fletcher and P. J. Rem- 
bold, Fairmount, Minn.; T. Thompson, 
Buffalo, Minn.; E. D., Cundiff, Conde, S. 
Dak., and J. S. Kirstein and wife, Red 
Wing, Minn. | 

The Minneapolis local of the Jewelers’ 
Union held a family picnic and outing at 
Parkers Lake, Minn., on the Electric Short 
Line, last Sunday. The day was passed 
with outdoor sports. Frank Pogle was 
chairman of the picnic committee. The af- 
fair will be annual hereafter. 











A new jewelry store has been opened 
at Pineville, Ky., by Brandenburg & Gib- 
son. 

R. F. Rusterholtz, jewelry supply job-— 
ber and manufacturing jeweler on Mar- 
ket St., has left for Cleveland, Detroit, 
Buffalo and other points, planning to 
spend a vacation of three weeks. 

At Chattanooga, Tenn., John Howe, 
jeweler, has completed a good auction 
sale, which ran for several weeks, and 
resulted in a number of excellent sales, 
and the cleaning out of a lot of old stock. 

W. G. Barter, Madisonville, Ky., has 
purchased the jewelry business of F. N. 
Fugate, and is moving it from the Kirk- 
wood store to a building next door to 
the Farmers Bank, the new store having 
been remodeled and overhauled. 

F. J. Heintz, Lexington, Ky., and Car- 
rol Welsh, Sturgis, Ky., are back from 
St. Louis, where they represented 
the Kentucky Retail Jewelers’ Asscucia- 
tion at the annual convention of the 
American National Retail Jewelers’ As- 
sociation. 

James K. Lemon & Son, Louisville, 
have secured the services of W. L. Hall, 
formerly a salesman with Wm. Kendrick’s 
Sons. Hall after leaving Kendrick’s went 
to Kansas City, where he spent a few 
weeks with the Jacquard Jewelry Co., 
deciding to return to Louisville. 

George Caspari, an officer of Wm. 
Kendrick’s Sons, has gone to Cincinnati 
where he will put in a short vacation in 
a visit with some old friends. Percy L. 
Smith, treasurer of the company, is also 
back from Cincinnati, which apparently 
has been a favored place this season with 
the Kendrick men, several of whom spent 
their vacations there. 

Huber & Son, jewelers, with a capital 
stock of $10,000 have incorporated, and 
will take over the business formerly 
handled by L. Huber & Son, jewel- 
ers. D. A. Sachs, Jr., representing 
the company, recently offered a composi- 
tion settlement of 334% per cent., and it 
is understood that the larger creditors 
were generally in favor of the adoption 
of this settlement. For several weeks the 
business has been conducted by C. W. 
Johnson, receiver in bankruptcy. It has 
not been stated when the new company 
will step in. The incorporators of the 
new organization are Leonard Huber, 
Charles L. Caron and D. A. Sachs, Jr. 
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Mig(e 
PACKAGES 
SENT 


EXPRESS 
PREPAID 
TO RETAIL 
JEWELERS 





339°5™ AVE.. PITTSBURGH, PA. B2est. ren, 


HEEREN BROS. @ CO. 


MANUFACTURERS JOBBERS IMPORTERS 
Complete Departments in 


DIAMONDS JEWELRY WATCHES CLOCKS MATERIALS 


OPTICAL GOODS STATUARY FACTORY WORK 
PENN AVE. AND EIGHTH ST. PITTSBURGH, PA. 


VERNON GOLD AND REFINING CO. 


Smelters and Refiners of Gold, Silver, Platinum, Scraps 
and Sweepings 
We submit our assay and return goods if it is not satisfactory. 


: 15 Isabella Street, N. S. PITTSBURGH, PA. 




















Established 1867 























Leading Supply House of Pittsburgh 
a a Sees MARTIN GLUCK & SON 


WATCH MATERIALS, TOOLS —«_ oe 














V.'T. F. Watch Glasses, Jobbing Stones, Findings, Etc. } se Glasses Jewelers’ Findmgs 
: : . ewelry Boxes Display Goods 
213-217 Pittsburgh Life Bldg., Pittsburgh, Pa. Jewelry Cards Show Caco Trege 
: ee Ga : Benches 
ny 8 tt Sees Gudere Filled trams dav Catsles 
Orders Filled From Any Catalogue We Solicit a Trial Order 720 Penn Ave. PITTSBURG H, PA. 











DIAMONDS, PEARLS, PRECIOUS AND IMITATION STONES 
Largest assortment of the ahove apie im stock. Big Line Diamond Mountings on Hand. 
Save time and send us your special order work. Memo packages sent on request. 


LEVITAN BROS. 309 Bessimer Bldg., Pittsburgh, Pa. 











HEADQUARTERS FOR HOLIDAY GOODS 


The Best The Biggest The Brightest 
FRENCH IVORY LINE 


Ivory Pyralin French Ivory DeParis Ivory 
Medium Priced Better Grade Highest Grade 
The Exclusive Line for the Retail Jeweler 


S. DAVIS CO. 


Manufacturers—JEWELERS—Wholesalers 
712 Penn Ave. Pittsburgh, Pa. 
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TRADE CONDITIONS. 


s opened well and dealers are feel- 
Merchandise is scarce in some lines 
those who say that the present con- 
+] re likely to be only a circumstance to what 
vo gotaeat later on in the year. The August 
business of some of the retail stores was the largest 
for that month in the history of their careers, and 
this does not look discouraging. The weather for 
the last week has been favorable and shoppers 
have been out in force. However, it is hoped that 
there will be no further draft until after January, 
for it is asserted that if there should be one this 
year, or around the holiday season, it would prove 
4 most damaging factor to business and greatly 
disturb conditions. The situation in this city now 
as to help never was as acute. Men and women 
are not to be had. Stores—department establish- 
ments—that advertise for 1,000 persons, only re- 
ceive a comparatively few responses. 


Fall trade ha 
ing optimistic. 
and there are 





Louis DeRoy is to wed an eastern girl 
in the near future and his friends are con- 
gratulating him. 

George C. Kelty, of the S. Weinhaus 
Co., is back from a trip to Atlantic City, 
having motored there and back. 

Mr. and Mrs. Rodney Pierce and George 
Pierce made a tour through Pennsylvania 
and Maryland last week by automobile. 

Martin Gluck, of the Pittsburgh Watch 
& Metal Co., left last week for Cincinnati 
and other southern places, on a business 
trip. 

William Hofmann, of Heeren Bros. & 
Co. and Mrs. Hofmann, left last week 
for Chicago to visit friends there, and 
where Mr. Hofmann is spending his vaca- 
tion. 

Thomas Orr, Ambridge, has returned 
from a very pleasant vacation spent at At- 
lantic City. W. C. Atkinson, well known 
to the trade, is also back from the same 
place. 

McCreery & Co.’s department store is 
celebrating the 13th anniversary this week 
and are making a special drive on jewelry, 
the concern having a very large jewelry 
department. 

Herman Auerbach is a candidate for 
sheriff of Allegheny county, and his 
friends wish him success in the race for 
that office. There are numerous candi- 
dates in the field. 

All of the Pittsburgh stores were closed 
here on Labor Day. It was the first Labor 
Day in many years that the jewelers did 
not celebrate with an outing, this function 
having been held last month. 

Joseph DeRoy & Sons have moved their 
mail order department to the third floor 
of their building and now occupy the en- 
tire floor with this department which has 
been growing tremendously the last year 
or two. The cashier’s office has also been 
moved to the same floor. 

Out-of-town merchants here recently 
buying goods included Thomas Orr, Am- 
bridge; C. J. Nichols, Pleasant Unity; 
L. C. Lee, Monessen; S. C. Daigherty, 
Jeanette ; J. Lanzendorfer, Punxsutawney ; 
A. Smith, Wellsburg; T. N. Smith, Mor- 
gantown; R. H. Wolf, Smithton, and 
others. 

_ Jewelers in this part of the country con- 
tinue to be drafted into the new National 
Army. The latest men who have passed 
the physical examination and have been 





notified to hold themselves in - readiness 
for service are A. Zinamon, New Kensing- 
ton, Pa., and A. J. Windberg, Wilmerding, 
both of whom have jewelry stores of their 
own. 











Charles O’Bryon, 739 Sansom St., is 
spending the month at Avalon, N. J. 

Louis Sickles, of M. Sickles & Sons, was 
in New York last week, on his way from 
a vacation spent in an automobile tour of 
New England. J. B. Robertson, of the 
material department of the Sickles firm, 
is resting at Ocean Grove, N. J. 

A.man who said he was a brakeman em- 
ployed by the Philadelphia & Reading Rail- 
road was held in $800 bail for further hear- 
ing by Magistrate Watson in the city hall, 
last Friday, on the charge of stealing jewel- 
ry valued at $271 from the department store 
of George Kelly at 2330 N. Front St. The 
larceny of a quantity of gold watches, dia- 
mond rings, signet rings and la Vallieres 
from the store was reported to the police 
Sept. 4, and City Hall Detective Cope was 
assigned to the case. He notified all the 
pawnbrokers in the city to look out for the 
jewelry, and yesterday was notified by a 
pawnbroker at Kensington Ave, and Elkhart 
St. that he had a watch answering the de- 
scription of one of those stolen. The same 


pawnbroker saw the man on the street later, © 


and calling a patrolman had him arrested. 
He was taken to the Belgrade and Clear- 
field Sts. police station, and later to city 
hall, where he was questioned by Detective 
Cope. When searched, a gold watch and 
signet ring were found on his person. De- 
tective Cope then searched his home, and 
in the man’s sister’s possession found a 
number of gold watches, diamond rings, 
signet rings and la Vallieres. They were 
all identified by Kelly employes as being 
stolen from the store. The prisoner ad- 
mitted being in the store the day of the 
robbery, but said he had gone there to buy 
a railroad watch. While going out of the 
store, he said, a man standing by the door 
winked at him and following him outside 
offered him a diamond ring for $4, which 
the prisoner says he bought. Then, he said, 
they went down to Vine St., where he was 
inveigled into a crap game and after play- 
ing for some time, found he had won a 
large quantity of jewelry from the mysteri- 
ous man. 








Lancaster, Pa. 





TRADE CONDITIONS. 

The local jewelers express satisfaction over the 
way in which the Fall trade is opening, and take 
it as promising a good season. It has been a golden 
Summer for the farmers and jewelers are bene- 
fitting by it. 





Clement F. Keller, Dallastown, has been 
taken by the draft for army service. 

F. A. Wheeler of the traveling sales 
force of the Non-Retailing Co., returned 
last week from a western trip, and has 
now gone south. 

Edward Rosenstein, treasurer of the 
United Novelty Co. of this city, who has 
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his headquarters in New York, has been 
visiting his parents in Lancaster. 

Horace C. Palmer, Pittsburgh, where 
he is engaged in the engraving business for 
himself, formerly with Ezra F. Bowman’s 
Sons, has been here visiting his parents. 

The following jewelers lately visited 
Lancaster: Mrs. D. W. Gorrecht, Mt. Joy; 
Mrs. V. Chester Brown, Quarryville; 
Frederick Kaufhold, Columbia; Isadore 
Sulzbacher of the Sulzbacher Jewelry Co., 
Florence, S. C.; Archie K. May, York; 
Sydney M. Edelstein, Coatesville; Joseph 
F, Harris, Shamokin; H. Frank Maurer, 
Strasbury; Amos Kautz, with Thomas J. 
Apryle, Johnstown; Louis Voight, Roan- 
oke, Va.; Robert P. Murray of Murray & 
Grammer, Williamsport; David H. Rauck, 
with S. H. Hostetter, Parkesburg; Robert 
H. Yates, Beacon, N. Y. 
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Samuel A. Collins, Jr., who was formerly 
with Fred Euler, is now with Mitchell & 
Norwig, 318 North Howard St. 

J. G. Engel, of J. Engel & Co., left this 
week for a trip to New York, and will go 
to the Rappahannock River in Virginia for 
a try at the fishing down there. 

D. George Millard Whitney, with the 
Baltimore St. store of the Castelberg Na- 
tional Jewelry Co., has entered the Army 
officers’ training camp at Fort Meyer. Dr. 
Beamis has returned to his old place in 
the optometry department of the Eutaw 
St. store. 

Albert G. Kaiser, with J. Engel & Co., 
who has been in poor health, left Thursday 
for Atlanta, Ga., where he will meet Jay 
Engel, who has been covering Mr. Kaiser’s 
southern swing for him up to this time. 
Mr. Engel will return to Baltimore and 
take up his end of the silverware depart- 
ment. 

Sig. Katz, with S. & N. Katz, has been 
away for some time and has spent the last 
10 days at Allenhurst, N. J. He will re- 
turn to Baltimore this week. Phil Katz, 
with the same firm, returned from a busi- 
ness trip to New York. He had traveled 
through the south for the last two months. 
5S. & N. Katz, 210 N. Charles St., have 
opened a branch store at 1013 W. 36th St., 
Waverly, in order to better take care of 
the trade this firm has in that locality. 
This store will be under the management 
of Howard C. Heiss, and will be run en- 
tirely independent of the main store. It 
has been fitted up in a thoroughly up-to- 
date manner with all new fixtures and an 
attractive interior. 

There has been a new syndicate formed 
in Baltimore called the Service Syndicate 
that will cater to the advertising of jewel- 
ers and opticians, especially for the coming 
Christmas trade. This syndicate will wage 
a campaign of advertising that they hope 
will aid materially in waking up the 
jewelers to the advantages of advertising, 
for there is every promise of a good 
Christmas trade, as the high cost of living 
has been overbalanced in a great measure 
by the scarcity of labor causing the in- 
crease in wage to an extent that it is hoped 
will ‘make the year an unusual one. 
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The AUTOCRAT 


is now supplied in 25 year gold 


filled and 14K solid gold cases. 


In the filled case The AUTO- 
CRAT retails for $25; in the 
14K case for $40. 


Judging by the way these com- 
plete watches are being ordered 
they are considered the biggest 
watch value the trade has been 
offered in a long time. 


If you want a supply of these 
splendid values for Fall and Christ- 
mas retailing put in your orders 
for it now. 


Illinois VWVatch Company 


Springfield 
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Chicago 











Chicago Notes. 





Charles Haberman has returned from a 
iness trip. 
Mey. Roekr, of the Bassett Jewelry Co., 
has returned from a trip on the road. 

V. T. Jones, of the Jones & Baumrucker 
Co., made a trip through Indiana last week. 

James M. Curley of the Waltham Watch 
Co. left Saturday for a business trip to Cal- 

nia. 
rc H. Knights of C. H. Knights-Thearle 
Co. has returned from a trip to Lake 
neva. 
. B. Bleuher of the Wm. L. Gilbert 
Clock Co. was in Milwaukee, on business 
last week. 

Leonard Krower, the well-known whole- 
saler, of New Orleans, La., was in the city 
on business last week. 

Sylvan Sandfelder, representing the D. F, 
Briggs Co., left Thursday for a trip 
through the northwest. 

R. H. King and F. A. Haller, of the Ostby 
& Barton Co., are calling on the trade in 
the northwest this week. 

I. Schuman, formerly jewelry buyer for 
Holsman & Co., has now arranged to go 
into business for himself. 

George Dunn, manager of the diamond 
department of Mandel Bros., has just re- 

“turned from a business trip. 

Albert Ellbogen and Otto Lieberman left 
this week to make a special diamond trip 
for the Stein & Ellbogen Co. 

I, Dreschler, secretary of the Goldsmith- 
Epstein Co. at 220 S. State St., left last 
week for an extended trip south. 

John W. Sherwood, president of the Sol- 
idarity Watch Case Co., spent several days 
in Chicago this week on business. 

W. A. Knitter has joined the traveling 
force of the Alvin Mfg. Co., and left this 
week on his initial trip to Texas. 

Sydney Ball of the Norris, Alister-Ball 
Co. left this week for a two weeks’ rest, 
which will be spent in New York State. 

George R. Harrison, who is in the watch 
repairing business at Great Falls, Mont., 
was in the city buying supplies last week. 

F, Milhening, of the J. Milhening, Inc., 
has just returned from Canada, where he 
has spent more than a month in the woods. 

A. W. Sproehnle received a summons 
this week to serve as a petit juror at the 
next term of Criminal Court beginning 
Sept. 17. 

C. E. La Vigne, field secretary of the 
American Fair Trade League, is spending 
several days in Chicago looking over con- 
ditions here. 

Interior decorations are being made in 


WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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the Chicago office of the National Jewelers’ 
Board of Trade on the 12th floor of the 
Mallers building. 


R. A. Briedenbach and wife of New 
York spent a few days in Chicago last 
week as they were returning home from a 
trip to Yellowstone Park. 


Charles Klein, who specializes in fine 
cameos and novelties in stones, left last 
week for the Pacific Coast, and expects to 
be gone about two months. 


Walter Ghislin, local manager for the 
Gorham Co., remained in St. Louis last 
week after attending the convention to at- 
tend to some business there. 

H. G. Dalzell has succeeded Hayden A. 
Marshall as manager of the Chicago office 


of the Fostoria Glass Co., which manufac- 


tures a novelty line for jewelers. 

Sig Stern, of Stern Bros. & Co., accom- 
panied by his wife, has just returned from 
a pleasant trip to New Mexico, in the vicin- 
ity of Sante Fe and Albuquerque. 

Joe Stein of the Stein Ellbogen Co. 
left this week for Rockford, IIl., as a mem- 
ber of the Honor Squad, as the first five 
per cent. of the new army is known. 

J. T. Montgomery, of M. A. Mead & Co., 
has received his captain’s commission in the 
Engineers Corps, and has gone to Fort 
Leavenworth, Kans., to enter into training. 

Carl P. Kionka and wife returned this 
week from an extended trip to Colorado. 
They stopped at Kansas City, their old 
home, for a few days upon the return trip. 

W. O. Kellogg, manager in Chicago for 
the Watson Co., accompanied by his fam- 
ily, and Mr. and Mrs. Johnson, motored to 
Pawpaw Lake for the week end and Labor 
Day. 

Miss M. O. Johnson of the American Sil- 
ver Co.’s office has returned to her desk 
after having spent her vacation time doing 
Red Cross work in Chicago, instead of tak- 
ing a trip. 

W. C. Penfold, representing F. H. Sad- 
ler Co., and Lon R. Richards, representing 
E. I. Franklin Co. and Swift & Fisher, left 
recently on a trip south through Texas 
and Louisiana. 

Wm. A. Juergens went to Green Lake 
last week, where his family has been all 
Summer, and motored from there to Pow- 
ers Lake for a short visit. They will all 
return next week. 

Harry Connelly, manager of the Chicago 
office of F. & F. Felger, who was laid up 
with an infected foot for several days, has 
completely recovered anc: is again at his 
office, 31 N. State St. 

Kristian Falkenberg, president of the 
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Washington State Retail Jewelers’ Asso- 
ciation, after attending the annual conven- 
tion of the A. N. R. J. A. at St. Louis, 
stopped in Chicago and spent several days 
buying stock. 

William Ford, of Burley & Tyrrell, deal- 
ers in silverware, has returned to his office 
following his recovery from a recent auto- 
mobile accident, and is said to have taken 
the vow that never again will he ride in 
another automobile. 


Among the out of town jobbers in Chi- a 
cago this week were Albert L. Haman, St. 
Paul; E. H. Pudrith, Detroit, and A. G. 
Schwab, Cincinnati. Mr. Schwab was on 
his way home after a vacation spent at 
Atlantic City. 


The employes of the Norris, Alister-Ball 
Co. are arranging for a big dancing party 
for themselves and friends on Sept. 21. 
The plans are about complete and a very 
enjoyable affair is contemplated. This will 
probably be made an annual affair. 

S. M. Sinkler, 220 S. State St., an- 
nounced this week that they had purchased 
the business and equipment of the Victoria 
Watch Co. and the Co-operative Watch & 
Repair Co., at 337 W. Madison, and the 
Washington Watch Co., at 202 South 
State. 

W. S. Sparrow, manager of Goldsmith, 
Stern & Co., in the Columbus Memorial 
building, has gone on a business trip to the 
Pacific Coast. The Chicago office last week 
received a letter from him at Denver 
Stating that business was excellent there, 
and that he was enjoying his trip a great 
deal. 

In watching a drill of the battalion of 
the First Engineers, now encamped in 
Grant Park, on the shores of Lake Michi- 
gan, visitors last week noticed a number of 
faces well known to the jewelry trade, 
manufacturing, whloesale and retail. So 
many have enlisted that it is not possible 
to keep track of all of the names for publi- 
cation, 

The strike situation among the manufac- 
turing jewelers here last week was without 
further development. There is a_ strong 
feeling, however, that the majority of the 
men who are now out will be back at work 
in a short time. The feeling is said to be 
growing among the workmen that a mistake 
was made in asking so many concessions at 
once from the employers. 

A. W. Wasburg, store salesman for the 
R. Wallace & Sons Mfg. Co., enlisted for 
marine service this week and will leave 
in a few days for Port Royal, S.C. Harry 
C. Schall, of the R. Wallace & Sons Mfg. 
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Buy in Cincinnati 


The Great Central-Western Market: 








THE THOMA BROS. CO. 


Established 1868—Incorporated 1909 


Wholesale Distributors 
fo Retail Jewelers 


Watchmakers’ and Jewelers’ Tools, Materials, Findings, 
Boxes, Cards, Tags, Etc. Watches, Chairie, Fobs, La Vallieres, 
Pendants, Lockets, Bracelets, Knives, Penciis, Etc. 

WE SPECIALIZE in Genuine Watch Materials and the 
Highest Grade Findings. 





_—_ —_ 
— 


128-130 EAST FOURTH STREET 
CINCINNATI 








Write for our 7 
900-PAGE 


complete 


Catalogue “J” 





Wallenstein, Mayer & Co. 


Wholesale Dealers in 


Jewelry, Watches, Cut Glass, 
Silverware, Clocks, etc. 


31 TO 39 FOURTH AVE. E., CINCINNATI, O. 




















A LINE OF QUALITY 


Which Appeals to Exclusive 
Jewelers 


Most extensive and the very latest 








designs at reasonable prices. 








LINDENBERG, STRAUSS & CO. 














Long Distance Phone, Main 2536 


The Dorst Company 
THE SPECIAL 
Manufacturing Jewelers 


for the 
Retail Jewelry Trade 


S. E. Cor. Fifth and Elm Sts., Lion Building 
CINCINNATI, O. 


OUR SPECIALTIES:—Diamond Mounting, Jew and Case 
Repairing, Emblem Goods and Jewels, Medals, Badges and 
Class Pins, Engraving and Enameling. 




















ye PATENTED 


For All Purposes 








DIES AND SPECIAL TOOLS 


For Jewelers 


Adolph Muehlmatt 


Lion Building 
CINCINNATI 














Send for Booklet 


Patent April 9, *12. 





vctoR ENGRAVING BLOCKS 














Platinum, Gold, Gold-Filled, 
Silver and Gold Plated 


aan Bracelet 


} 


Watches 


Ranging in price from 


coee $2.50 to $500.00 
me?-—_ ase Loose and Mounted Diamonds 
ae Send for Catalog 


Richter & Phillips 


THE LEADERS 
114-116 West 6th St., Cincinnati, Ohio 
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Co., is now at Fort Sheridan, a member of 

the Second Officers’ Training Camp. The 

Wallace concern expects to lose three more 
of its Chicago men during the month. 

Rex Winship, who is connected with one 
of the jewelry establishments at Miles City, 
Mont., was in the city last week on his way 
home to Warsaw, Ind., where he expects 
to visit for a few weeks with his mother 
and sister. Rex, who went west originally 
to be a cowboy, but who ended up in still 
more desperate fashion by becoming a 
jeweler, spent his boyhood days in War- 
saw. 

Wm. K. Thomas, father of George H. 
Thomas, with offices in the Heyworth 
building, died last Wednesday at his home, 
1630 Warren Ave. Mr. Thomas died on 
the 52nd anniversary of his marriage. He 
had been very prominent in Chicago for 
many years, and was a member of Grant 
Post, G. A. R., and an active Knight Tem- 
plar and member of the I. O. O. F. 

The Juergens & Anderson Co. start a 
big Add-a-pearl campaign this week. In 
addition to the advertising, which will ap- 
pear in the leading magazines, the house 
has assigned special trips to the salesroom. 
R. L. Kannally will go to New York city 
and the large cities of New England, Fred 
Kline through the east and southeast, E. 5S. 
Baker to Pennsylvania, Delaware and 
Maryland, R. D. Fleek to New York State, 
Massachusetts and Connecticut, and Ted 
Tracy to Ohio, Pennsylvania, Virginia and 
Maryland. 

Melville O. Crum and his daughter, Miss 
Pearl Crum, were killed last week in an 
automobile accident at N. Kildare Ave. and 
Washington Boulevard. Mr. Crum was a 
brother-in-law of William Keller, formerly 
of the American Silver Co., now William 
A. Rogers, Ltd., 32 S. Wabash Ave. The 
accident came when Mr. Crum swerved the 
machine in an effort to avoid hitting a dog. 
He crashed into another car. Mr. Crum 
died shortly after reaching the Robert 
Burns Hospital. Miss Crum, who was 24 
years old, died in the police ambulance. 

Among the retail jewelers buying in 
Chicago last week were: H. E. Ravens- 
craft, Antigo, Wis.; J. O. Thorson, Wahoo, 
Nebr.; L. Myerding, Baxter Springs, 
Kans.; C. B. Shoup, St. Joseph, Mo.; 
G. W. Combs, Villa Grove, Ill.; C. J. T. 
Daleporte, Moline, Ill.; J. R. Loose, 
Plymouth, Ind.; Geo. F. O’Brien, lowa 
City; Charles M. Schnell, South Bend, Ind. ; 
F. P. Robey, Danville, Ill.; H. W. Schlen- 
der, Austin, Minn.; J. H. Young, Ft. 
Wayne, Ind.; A. H. Bolender, Rockford, 
Ill.; A. E. Wuesterman, Champaign, III. 

Frank M. Hickok, who resigned as local 
manager for the National Jewelers’ Board 
of Trade last week, has opened offices at 
1204 Mallers building, and will practice 
law in Chicago. Associated with Mr. 
Hickok will be Lewis Goldman, his assist- 
ant for the past three years. Both Mr. 
Hickok and Mr. Goldman are licensed to 
practice in Illinois and New York and have 
been admitted to practice in the United 
States courts. Mr. Hickok will continue 
to serve the Chicago Jewelers’ Association 
in the same capacity as for the past three 
years, as assistant secretary. 

During the week occurred the death of 
Robert Slade, father of Robert Slade, Jr., 
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of Slade, Tenney & Weadley, wholesale 
jewelers at 27 E. Monroe St. Mr. Slade 
was not engaged in the jewelry business, 
but for many years was one of the city’s 
most prominent commission men. At the 
time of the Chicago fire in 1871 he had the 
largest market in the city on the present 
site of Siegel, Cooper & Co., at Van Buren 
and State Sts. Mr. Slade came to Chicago 
in 1868, and was 74 years old at the time 
of his death. The funeral was held on 
Thursday, Sept. 6, at Rose Hill Chapel, 
and interment was at Rose Hill. Besides 
Robert Slade, Jr., the deceased leaves a 
daughter, Mrs. George T. Odell, of Wash- 
ington, D. C. 
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TRADE CONDITIONS. 


Wholesalers reported a very quiet week, but 
retailers did an excellent business in identification 
coins, rings and wrist watches, caused undoubt- 
edly by the departure of the first contingent of 
the new National army. The wholesalers and 
jobbers were not discouraged with business during 
the week just closed; to the contrary they wel- 
comed the slack session, as it gave them more time 
to prepare for the large Fall business expected to 
begin shortly. 





Joe Henecksberg, Cincinnati jobber, left 
recently for his Fall trip. 

R. J. Murphy, of Maysville, Ky., was a 
visitor in the city during the week. 

The Iris Japanese store, formerly at 717 
Race St., has been moved to 108 E. 4th St. 

A. G. Schwab, of A. G. Schwab & Sons, 
was in Chicago for three days last week on 
business. 

M. R. Taylor, Hot Springs jeweler, pur- 
chased a large bill of Fall goods in the city 
last week. 

J. P. Jones, of Memphis, Tenn., stopped 
in Cincinnati a few days while on a vaca- 
tion tour last week. 

B. J. Lamb, Rockwood, Tenn., stopped 
on his way home to pay a business call at 
D. Jacobs Son’s Co. 

After a two weeks’ vacation at Mt. Clem- 
ens, Mich., Harry Bohmer, of Frohman & 
Co., has returned to the road. 

A meeting of the retail jewelers’ asso- 
ciation was called for Tuesday, Sept. 11, 
at the Cincinnati Chamber of Commerce. 

Ethel Connelley, of the Oskamp Nolt- 
ing Co.’s optical department, has just re- 
turned after a two weeks’ vacation spent 
in Indiana, 

H. F. Renzelman, Denver, Colo., en- 
eraver, left Cincinnati recently after spend- 
ing the last half of a 30-day vacation with 
friends in this city. 

C. J. Grift, of Lindenberg, Strauss & Co., 
has returned from the west, where he spent 
four very successful weeks. Sig Strauss is 
now in southern territory. 

Local jewelers were sorry to learn last 
week that Joseph Mehmert, who returned 
from a northern trip Sept. 1, had been con- 
fined to his home since getting back on 
account of illness. 

Callers at E. & J. Swigert’s during the 
week, who came from out-of-town in- 
cluded W. C. Carroll, Lebanon, Ky.; E. 
Sensenbrenner, Circleville, O., and H. C. 
Reed, Blanchester, O. 


S. N. Fisher, Sophia, retail 


W. Va., 


jeweler, was a caller upon C. E. Richter, 
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of Richter & Phillips, during the week. 
Mr. Richter made a short trip to Dayton 
on business the first of the week. 


On his way to see his son, who is sta- 
tioned with the army at Louisville, C. M. 
Wilson, of Salem, O., stopped over in Cin- 
cinnati on Thursday. His son has been 
commissioned a second lieutenant. 


Oscar Chapman, of the Loring Andrews 
Co., is expected to return Monday from a 
combined business and pleasure trip to 
New York. Mr. Andrews is still in’ the 
east enjoying an extended vacation. 


Kd. H. Croninger, wholesale jeweler, was 
named a member of the Kenton county, 
Ky., .Republican campaign committee last 
Thursday at a meeting of the Republican 
executive committee and the Fall candi- 
dates. 

Mr. and Mrs. Henry Fox, of Fox Bros. 
& Co., diamond merchants, have returned 
from a vacation at Charlevoix, Mich. Mr. 
George Fox is on the Pacific Coast visiting 
his children and is not expected back for 
several weeks. 

Joseph H. Mesch, of the Mesch-George 
Jewelry Co., returned from a trip in Michi- 
gan, Ohio and Indiana the first of the 
week, and is preparing for a six weeks’ 
southern trip. He reported good business 
on the trip just completed. 

Gustav C. Schneider, president of the 
Cincinnati Retail Jewelers’ Association, is 
home after a trip to Boston; awaiting court 
proceedings in settling the estate of an 
aunt who died recently at the “Hub” city. 
Mr. Schneider was named as one of the 
heirs to the estate, which is reported to be 
a very substantial one. 

Prof. J. M. Jennings arrived from. the 
east during the latter part of the week to 
take charge of the department of jewelry 
designing and manufacturing at the Ohio 
Mechanics’ Institute as the successor of 
Prof. T. H. Bond, who resigned. Prof. 
Jennings is preparing to take up active 
work at once for the Fall and Winter 
course. 

B. J. Lamp, Rockwood, Tenn.; C: A. 
Cole, of the Cole Jewelry Co., Lakeland, 
Fla.; E. E. Jacobs, Athens, O., and U. L. 
Jennings, of Watertown, Tenn., were out- 
of-town jewelers who called at Cohn, Hahn 
& Newstedt’s during the week. Nathan 
Hahn left Saturday for a two months’ trip 
in the south. August Newstedt is expected 
back from Illinois next week. 

Joseph Noterman, Cincinnati diamond 
merchant, was appointed by Mayor Craig 
last week to plan and carry out a celebra- 
tion in honor of the Kenton County, Ky., 
young men who left to join the new Na- 
tional army at Louisville on Friday night. 
Mr. Noterman was also named on Thurs- 
day by Republican candidates of Kenton 
county as a member of the campaign com- 
mittee to handle their battle of ballots this 
Fall. 

Clifford Miller, of the Miller Jewelry 
Co., who, as vice-president of the Busi- 
ness Men’s Club has become active head 
of. that civic organization since Colonel 
Galbraith has been summoned to service, 
had charge Wednesday of a luncheon given 
to selected men from Cincinnati the day 
they left for Camp Sherman at Chillicothe, 
O., Mr. Miller made a short speech to the 
men. 
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H. W. Porter, of the Porter & Wiser 
Jewelry Co., is spending a few days in 5t. 
Louis, Mo. 

A. C. Wrede, Houston, Tex., has opened 
a new store, having been away from the 
city for some time. 

Lynn Boyce, buyer for the Cady & Olm- 
stead Jewelry Co., leaves Sept. 15 on a 
business trip to New York. 

V. G. Cuthbert, secretary and treasurer 
of the Knaul-Cuthbert-Munn Jewelry Co., 
is on a trip through Kansas and Oklahoma. 

Cady Lee Daniels, manager of the Cady 
& Olmstead Jewelry Co., leaves Sept. 15 
for New York on a two weeks’ business 
trip. 

M. O. Stanley, formerly with Daniel D. 
Williams & Co., Emporia, Kans., has 
opened a repair shop for himself in Em- 
poria. 

Henry Tholen & Son have moved their 
jewelry stock from Victoria, Kans., to 
Hays, Kans. They will occupy their own 
new building on S. Chestnut St. 

The Kansas City Wholesale Jewelers at 
a recent meeting decided to continue clos- 
ing at 1 o’clock on Saturdays until Oct. 1. 
This is the first year this plan has been put 
into effect. 

W. G. Glick, Army City, Kans., has deco- 
rated his shop with a large electric sign 
which he says will help illuminate Wash- 
ington St. as well as attract the attention 
of the soldiers stationed here to his shop. 

Louis Oppenstein, president of the Op- 
penstein Jewelry Co., has retired as presi- 
dent of the Board of Public Works, and 
has assumed his duties as one of the four 
election commissioners recently appointed 
by Governor Gardner. 

M. R. Smith, Maryville, Mo., has pur- 
chased Ray Kennan’s jewelry store. The 
store is located on the west side of the 
square. Mr. Kennan may go into the 
jewelry business in some other city, but 
has not yet decided what he is going to do. 

The jewelry store of L. L. Chambers, 
3138 Main St., was entered by burglars 
Sept. 3 and jewelry valued at $300 was 
taken. Among other articles of jewelry 
stolen were 35 gold watches, nine dozen 
gold band rings, one dozen gold bracelets 
and one dozen gold watch chains. 

The Merchants’ Association at a recent 
meeting agreed to 5.30 o’clock instead of 
6 o'clock as the closing hour. The stores 
are opened at 8.30 a.m. It is the consensus 
of opinion that the merchants will never 
again go back to the old closing hour. The 
following jewelry firms are members of 
the association: J. R. Mercer Jewelry Co., 
Jaccard Jewelry Co. and the Cady & Olm- 
stead Jewelry Co. 

Among the visitors here last week were 
H. P. Hall, Carthage, Mo.; Ross C. Libby, 
Weir, Kans.; Frank Holt, Stillwater, Okla. ; 
James F. Brown, Arkansas City, Kans. ; 
J. W. Phillips, Chanute, Kans.; H. K. 
Herbert, Eldorado, Kans.; L. B. Kimball, 
Eldorado, Kans.; W. F. Ash, Horton, 
Kans.; J. B. Brannon, Orrick, Mo.; B. H. 
Jacobs, Atchinson, Kans.; P. S. Williams, 
White City, Kans.; J. O. Stott, Paola, 
Kans.; Mr. and Mrs. A. L. Laport, New- 


kirk, Okla.; Mr. and Mrs. B. G. Gustafson, 
Lawrence, Kans. 

The Jackson Jewelry Co. will open a 
new store at El Dorado, Kans. They 
leased the whole lower floor of the Alkman 
building. They will carry a high class line 
of jewelry and have an up-to-date optical 
parlor. Ira Ginsberg will be the new man- 
ager. He has been in the jewelry business 
with his father for years. The Jackson 
Jewelry Co. has stores operating in practi- 
cally all the large cities in the United 
States. The opening will be announced 
later. 

Wrist watches were given to each of the 
47 men, the first quota of the Kansas City 
men to be sworn into the national army, 
and who left for Camp Funston the first 
week in September. An elaborate farewell 
fete was held on Labor Day at Swope 
Park, to which the public was invited to 
bring a pound package, which was distrib- 
uted to all the men who will be called 
from here in the first draft. The pound 
packages for the first 47 were provided by 
the Round Table Club president and con- 
tained a wrist watch and a pound of smok- 
ing tobacco. 








San Antonio, Tex. 





Tom Scaperlanda, a jewelry repairer of 
this city, has been ordered to the training 
camp at Waco, he having enlisted in Bat- 
tery A, Texas National Guard. 

Miss May Chaffeer, formerly with C. L. 
Ruth & Son, Montgomery, Ala., is now 
with the E. Hertzberg Jewelry Co. of this 
city, who are installing a stock system, of 
which she will have charge. 

L. W. Braun, of S. Ruby Jewelry Co., 
St. Louis, Mo., was recently in the city 
attending to the affairs of the late N. 
Roitman, an account of whose death ap- 
peared in THe JEWELERS’ CIRCULAR some 
time ago. Arrangements have been made 
to continue the business under the direc- 
tion of Mrs. Roitman, widow of the de- 
ceased. She will be assisted by J. B. 
Dobschutz, of St. Louis, and Miss Sophie 
Roitman, formerly with the jewelry de- 
partment of the Famous & Barr Co., St. 
Louis. Mr. Braun left for St. Louis after 
settling the affairs. 

A daylight robbery occurred last week 
at the Alamo Jewelry Co., 315 Alamo 
Plaza, when a thief secured a number of 
valuable coins from the safe. Mr. Ar- 
better, the manager, gave permission to a 
man to use the lavatory at the rear of the 
store. Upon returning from the lavatory 
he, unobserved, took from the safe rare 
coins to the value of about $1,000. After 
getting out of the store the thief dropped 
a number of the coins, and was assisted 
by a nearby merchant in picking them up. 
A list of the coins includes 42 old Spanish 
gold pieces, size of $20 gold piece; 11 
United States $3 gold pieces; one $10 
Colorado gold piece with view of Pike’s 
Peak, dated 1860, issued by Gruber & Co.; 


one $1 gold piece, coined in Carolina mint- 


of Bechtler; 24 small coins of California 
coinage; one $5 gold piece of 1875. One 
arrest has been made and the prisoner 
turned over to the county authorities. 








E. Hadley, Delavan, Minn., has moved 
to Mapleton. 
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C. W. Lauer & Co., wholesale jewelers 
have opened a phonograph department. , 

Lon R. Mauzy, 205 Massachusetts Ave. 
has returned from a trip to San Francisco, 
Cal., where he went to visit his mother. 

J. F. Kiser, Muncie, M. T. Campbell 
Roachdale, and George Kamman, Seymour. 
are Indiana jewelers who transacted bus- 
iness in Indianapolis last week. 

Charles W. Lauer, of Charles W. Lauer 
& Co., wholesale jewelers on the second 
floor of the State Life building, is enjoying 
a vacation as the guest of friends in Chi- 
cago and Kansas City. 

Will Abercrombie, of Abercrombie. Bros. 
Rushville, Ind., was in Indianapolis last 
week to attend to some business matters 
and also to visit the Indiana State fair. 
Mr. Abercrombie said that business has 
been good in Rushville all year. 

C. W. Stone has resigned as the man- 
ager of the Jepson Jewelry Co., Washing- 
ton, Ind., and has been succeeded by W. 
B. Bradfield, who has been employed by the 
company for some time. This company has 
enjoyed a successful business for 50 years, 
The company announces that its optical de- 
partment will be continued. 

The Franklin Jewelry Co., which occupies 
a room on the Illinois St. side of the Occi- 
dental building, has rented one of the wall 
cases in the lobby of the building for dis- 
play purposes. The company has an attrac- 
tive display of jewelry in the case, which 
is attracting considerable attention. 

Hauser Updegraff, Columbus, Ind., last 
week lost a $500 diamond ring from his 
finger in a Columbus park. He never ex- 
pected to see the ring again, but found it 
a few days later in the possession of a 
soldier in the Jndiana National Guard 
stationed in that city. The soldier had 
purchased the ring from a tramp for $5. 

J. E. Micks, who has been a retail jeweler 
for more than 40 years, and who has con- 
ducted a jewelry store at Elkhart, Ind., 
for the last 33 years, retired from business 
last week. His stock and fixtures have been 
sold. R. R. Micks, a son of J. E. Micks, 
owns another store in Elkhart and this will 
be continued at 311 S. Main St. The elder 
Mr. Micks is one of the best known jewel- 
ers in Indiana. 

Many Indiana jewelers took advantage of 
an opportunity to combine business with 
pleasure last week by visiting local whole- 
sale houses to buy stock while in the city 
to attend the State fair. The following are 
some of the Indiana jewelers who called 
at wholesale houses during the week: A. 
J. Hart, Greensburg; J. E. Ward, Worth- 
ington; Will Abercrombie, Rushville; J. W. 
Thompson, Danville; Harold E. Ratliff, 
Carthage; W. P. Cooper, Pendleton; J. L. 
Duncan, Windgate. 








Charles J. Knapp, for eight years mana- 
ger of the repair and jewelry depart- 
ment of the Moultrie Jewelry Co. 
Moultrie, Ga., has resigned his position, 
effective Oct. 1. Mr. Knapp will open a 
store in a short time specializing on optical 
and repair business, but will also carry a 
nice line of jewelry and silverware. 
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TRADE CONDITIONS. 


Exports through the port of Detroit for the last 
fiscal year showed the enormous total of $286,- 
423,569, as compared with $182,175,085 for the 
same period in 1916. This gain of $104,248,484 
is the largest since Detroit was made the port of 
entry for the district, and does not include exports 
which left this country by way of New York and 
other seaboard ports. The great increase is largely 
due to the volume of war munitions and materials 
furnished the Allies by Detroit, and explains why 
this city is one of the most prosperous in the 
middle west. The jewelers of the city have felt 
their share of this prosperity, and still continue 
to share in it. With building of many aeroplane 
plants Detroit’s manufacturing world will be 
greatly increased. Retail jewelers generally are 
banking on a greater volume of business during 
the coming holidays than they have ever experi- 
enced before, one retailer expecting to do between 
$400,000 and $500,000 worth of business during the 
holidays. The Michigan State fair, Aug. 31 to 
Sept. 9 brought thousands of buyers to Detroit, 
and the jewelry stores were crowded. The only 
people in the trade who seem to be feeling the 
effect of the war are the installment jewelry houses, 
and they are trying hard to offset this effect by 
strenuous advertising in the daily press. Al- 
though most of Detroit’s installment houses are 
firmly established, and it is not thought they will 
be undermined by war conditions, it is expected 
they will have to curtail their credits to a large 
extent because of the number of their customers 
being drafted or about to be drafted. The war is 
also calling away many employes*in the jewelry 


trade here, but so far there has been no great, 


difficulty in filling vacancies. 





Albert J. Kleffman, president of Burr, 
Patterson & Co., manufacturing jewelers, 
791 Woodward Ave., has been elected a 
member of the Detroit Board of Com- 
merce. 

Morris Friedberg, 212 Griswold St., is 
conducting a week’s anniversary sale in 
honor of his three years in business for 
himself at his present location. Previous 
to that time he was in business with his 
father on Woodward Ave. 


Thomas Schroeder, cartoonist and adver- 
tising artist and writer, who left the ad- 
vertising chair with Gilbert E. Mi£ller’s 
“biggest little stores,” to join the art staff 
of the Detroit Journal, has returned again 
as the director of Mr. Miller’s advertising 
campaign. 

The Detroit Technical Institute, which is 
a part of the Detroit Y. M. C. A., and 
which includes a course in watchmaking, 
starts its regular Fall course this month. 
The educational work of the Detroit Y. M. 
C. A. is 25 years old, but the watchmaking 
school was only started in 1909. 

Joseph Longfield, after closing his en- 
gagement with the Levitt Jewelry Co., 
whose affairs are now being wound up in 
bankruptcy, will enter the employ of 
McCastle Co., at 11 Grand River Ave. Mr. 
Longfield is a former Toledo boy, and he 
spent Sunday of this week at his old home. 

Harry E. Tieperman, manager for Leon 
Levi, has left for a vacation on the 
Shores of Maryland, where he will spend 
most of the time fishing and taking things 
easy. George H. Rady, who has been 
with Leon Levi for a number of years, 
has left there to go into business for him- 
self. He has opened a retail office in the 
Drovers’ & Mechanics’ National Bank 
building, corner of Fayette and Eutaw Sts. 
Walter L. Gepp’ jewelry store at 44 
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Grand River Ave., was crowded to the 
doors Saturday night, and additional crowds 
were on the sidewalk outside unable to get 
in, the cause of the aforesaid activity being 
an advertisement sale, offering any article 
in the window at $4.98. Certain articles 
were advertised to be sold at certain hours 
in the evening. Some of the articles dis- 
played were advertised as selling formerly 
at $65. 

Edwin A. Gorenflo, a Detroit business 
man, aged 32 years, and a brother of 
Theodore Gorenflo, Jr., one of the mem- 
bers of the firm of Noack & Gorenflo, 
wholesale jewelers, at 184 Jefferson Ave. 
E., was killed in an automobile accident on 
the road from Cleveland to Detroit Satur- 
day night, Sept. 1. The accident happened 
near Monroe, Mich., on the return trip 
from Cleveland, when the automobile in 
which Mr. Gorenflo was riding and which 
was being driven by his business associate, 
John F. Koenig, president of the Peter 
Koenig Coal Co., was ditched. 

Gilbert E. Miller, trading as “Square 
Deal” Miller, with stores at 61 and 65 
Grand River Ave., and 351 Woodward Ave., 
is slated as the first president of the newly 
formed Lower Grand River Avenue Im- 
provement Association. A meeting will 
be held sometime this week in Mr. Miller’s 
store at 61 Grand River Ave., to complete 
the organization of the new body, which 
has for its prime object the commercial 
betterment in many ways, of Grand River 
Ave. as a business street. Geographically 
the avenue is one of the most centrally 
located of the down town thoroughfares, 
yet it has never amounted to much as an 
up-to-date business street until the jewel- 
ers began moving onto it, which has lately 
given it the new nickname of the “Maiden 
Lane” of Detroit. F. L. Reeg, an art sta- 
tionery printer, and a well known physician, 
who owns large property interests on the 
avenue, and others with Mr. Miller are the 
prime movers in the new organization. 

A new two-story brick addition is being 
constructed on Park Pl. in the rear of 
Gilbert E. Miller’s retail jewelry and opti- 
cal stores at 61 to 65 Grand River Ave., by 
the Miller-Selden Electric Co., owner of 
the property. Mr. Miller will use 1500 
square feet in the new building, an entrance 
being cut through the wall of his present 
store. The additional space will be used 
to house all of Mr. Miller’s watchmaking 
and jewelry manufacturing, engraving and 
repairing shops, which are at present scat- 
tered between his two stores, and a space 
adjoining his old original store at 64 Grand 
River Ave., now abandoned. This arrange- 
ment will give the Miller stores, especially 
the one at 351 Woodward Ave., which is 
badly crowded, much needed additional 
sales space. All workmen in_ the 
new workshops will have to pass through 
the main offices of the Miller company, on 
a balcony in the main store. This will 
give the company a much better opportunity 
to keep an efficient time system in the shop, 
and to know everything that goes in and 
out of the shop for repairs. It will also 
expedite all repair work. Mr. Miller says 
that his business so far in 1917, has ex- 
ceeded the same period in 1916 by over 50 
per cent. In May last it exceeded the same 
period in 1916 by 56 per cent. According 
to sales charts showing the exact amount 
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of all sales, he expects, with even normal 
business, to do a trade between $450,000 
and $500,000 during the coming Christmas 
holidays. 

Jewelers are much interested in several 
new laws which went onto the statute 
books of Michigan Aug. 10, as a result of 
the activities of the legislature of 1917. 
These laws include a new act defining busi- 
ness partnership, and providing for the 
winding up and dissolution of same, and 
making uniform the law pertaining thereto. 
Another law defines the licensing of pawn- ~ 
brokers in cities and villages of over 3,000. 
One act prohibits the “fraudulent sale, and 
advertising for sale of goods and mer- 
chandise,” and provides that sales of goods 
supposed to be in an insurance, bankruptcy, 
mortgage, insolvent, assignee’s, executor’s, 
admistrators’, receivers’, trustees, removal 
or closing out sale, or a sale of goods 
damaged by fire, water or smoke or other- 
wise, shall not be made until the person 
advertising such sale shall have first ob- 
tained a license to conduct such sale, from 
the clerk in the village or city where the 
sale is to take place. The act is to prevent 
fraudulent sales under the above headings, 
and provides that no goods in unusual 
quantities shall be purchased 60 days prior 
to making the application for the license 
for said sale. A fine of not less than $50 
or more than $100, and imprisonment of 
not less than 10 days or more than six 
months, or both fine and imprisonment, is 
the penalty attached to the act. 








Atlanta, Ga. 





J. I. Linler, Aiken, S. C., has accepted 
a position with M. Greer. 

George S. Daniell has accepted a position 
with Myron E. Freeman & Bro. 

J. A. Purvis has accepted a position as 
— watch maker for R. C. Paulk, Ocilla, 
ta. 

A. G. Kaiser, representing J. Engel & 
Co., Baltimore, Md., called upon the local 
trade last week and reports excellent busi- 
ness. 

W. J. Nolan and J. W. Reddy, formerly 
in the Atlanta National Bank building, have 
moved to 23% Whitehall St., where they 
will have much larger offices. 

W. L. Embry, Augusta, Ga.; Carl Zirbes, 
Washington, Ga.; S. L. Orr, Macon, Ga.; 
and A. W. Hengstler, West Point, Ga., 
called on the local jobbers last week. 

I. H. Tannenbaum, of the Guarantee 
Jewelry Co., Augusta, Ga., was married 
recently to Miss Pearl Levy, Augusta. Mr. 
and Mrs. Tannenbaum are spending a few 
days in town, but will leave shortly for 
New York city. They expect to be away 
about three weeks. 

William A. Hurst, southern representa- 
tive of the Waltham Watch Co., was mar- 
ried recently to Miss Annie McGinty, of 
Union Springs, Ala. Mr. and Mrs. Hurst 
have been on a wedding trip through the 
northern States and eastern Canada and 
spent two weeks in Boston, Mass. 





E. A. Shetter, a retail jeweler, DeKalb, 
Ill., recently made a number of changes in 
his jewelry store. A new show case was 
installed and the workshop was completely 
overhauled. 
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TRADE CONDITIONS. 

A feature of the business situation in Milwaukee 
and throughout Wisconsin is the fact that retail 
collections are as good as, if not better, than they 
ever have been. This condition is reflected in 
the improvement in collections among jobbers, 
wholesalers and manufacturing jewelers at this 
time. The per capita cash holdings of the pub- 
lic in general are far and away above anything 
heretofore known, it is believed, due to the greatly 
increased wage and salary scales in industry. 
While the bare necessities of life are “sky-high” 
in price, there is comparatively more money in 
the public purse and it is moving with a great 
deal more freedom than for many years past, 





Albert E. Levy, of England, Klein & 
Levy, New York, and L. Klein, gem mer- 
chant, Chicago, made their periodical calls 
on Milwaukee jobbers during the past 
week. 

Miss Lola Estberg, a niece of Adolph F. 
Estberg, a leading jeweler of Waukesha, 
Wis., and James B. Smallwood, city editor 
of the Washington Star, have announced 
their engagement. 

Robert A. Rank, of the Rank & Mot- 
teram Co., jewelers and silversmiths, Mil- 
waukee, has been nominated as a candidate 
for treasurer of the Kiwanis Club of Mil- 
waukee at the annual election to be held 
Sept. 12. 

The novelty and sporting goods store of 
R. B. Dewey; 268 W. Water St., Milwau- 
kee, was entered on the night of Sept. 4 
and merchandise consisting mostly of 
watches, compasses, etc., valued at $100, 
was stolen. 

Irving Schwarzburg, for several years 


~manager of the clock department of A. 


Bloedel, retail jeweler, 215 Grand Ave., has 
resigned to enlist in the First Wisconsin 
Cavalry regiment and has left for Camp 
Douglas, Wis., to join his command. 

Upon his return from the A. N. R. J. A. 
convention in St. Louis, Mo., Gustave Kel- 
ler, Appleton, Wis., stopped off at Milwau- 
kee with Mrs. Keller for the annual con- 
vention of the Wisconsin Federation of 
Catholic Societies, which was held Sept. 2 
and 3. 

The Diamond Paper Box & Printing Co., 
Milwaukee, has been incorporated with 
$25,000 capital stock by George Diamond, 
Max Heller and William Heller, and will 
engage in the manufacture of a general line 
of paper boxes for the jewelry, candy and 
other industries. 

The annual outing of E. H. Warnke & 
Co., 509 Enterprise building, was held Sat- 
urday afternoon and Sunday, at Bass Bay, 
Muskego Lakes, Wis. Arrangements were 
in charge of -T. H. Miller, superintendent 
of the Warnke shop, who has handled prac- 
tically ever outing of the Warnke forces 
since the company’s establishment 23 years 
ago. 

The Shiocton Button Co., Shiocton, Wis., 
has been organized with a capital steck of 
$5,000 by local business men to utilize a 
vast supply of clam shells in the Wolf 
River, between Shawano and Shiocton. It 
is figured that between 10,000 and 12,000 
tons are available. A factory with W 
blanking machines will be established at 


once. 
A fine silver trophy has been présented 
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to the Pewaukee Lake Yacht Club, Pewau- 
kee, Wis., as the principal award in its 
power boat contests, by the Rank & Mot- 
teram Co., Iron Block, Milwaukee. The 
Pewaukee Club has purchased numerous 
trophies from the Milwaukee house and is 
now made the recipient of a special gift for 
future competitions. 

The beautiful Grecian urn trophy fur- 
nished to the Wisconsin Women’s State 
Golf Association by the Rank & Motteram 
Co., second floor, Iron Block, Milwaukee, 
has been engraved with the name of Miss 
Frances Hadfield, Milwaukee, the first 
State champion to receive the award. The 
cup is now being exhibited in downtown 
retail display windows. 


Edward M. Perham, retail jeweler, 
Sparta, Wis., sustained a heavy loss last 
week by fire originating in a millinery store 
on the second floor of the Schram building, 
in which he occupies the ground floor. Mr. 
Perham succeeded in getting much of his 
stock into the vault and safe, but many 
clocks and much silver and china were bad- 
ly damaged by water and smoke rather 
than by flame. 

Among the Wisconsin retail jewelers 
who registered at Milwaukee manufactur- 
ing and wholesale houses during the week 
were: A. Kuckuk, Shawano; J. W. Zangl, 
Spring Green; B. Panik, Cudahy; Reinhold 
Hille, Menomonee Falls; William F. Not- 
bohm, Oconomowoc; Amidon Bros., Hart- 
ford; Thomas Bufton, Union Grove; A. 
Martin, Kaukauna; G. Sliwinski, Wauke- 
sha; E. J. McGraw, Waterloo, and R. W. 
Langdon, Pardeeville. 

The Fink-Boszhardt Co., 508 Enterprise 
building, has amended its articles of incor- 
poration to provide for an increase in the 
capital stock from $10,000 to $35,000. It 
is stated that the increase is made neces- 
sary by the growth of the business, which 
was founded about eight years ago, and 
has enjoyed marked success. The officers 
of the company are: President, George W. 
Fink; vice-president, A. C. Possin; secre- 
tary and treasurer, W. J. Boszhardt. 

George N. Paetschow, expert watch 
maker, has moved from the second floor of 
the Iron Block to new and more commodi- 
ous quarters on the fifth floor of the same 
building. Mr. Paetschow has added a 
small stock of jewelry and is enlarging his 
force. Ben Wolfgram has accepted a posi- 
tion with Mr. Paetschow, and another ex- 
pert workman will be added shortly. Clem 
Bethke, who established an engraving shop 
for the trade in quarters leased from Mr. 
Paetschow about a year ago, also has 
moved to the fifth floor and is doubling his 
facilities thereby. 

Retail merchants on the east side of Mil- 
waukee have undertaken preliminary ar- 
rangements for a campaign to make Wis- 
consin St., from Grand Ave. bridge to the 
lake front, a “Great White Way” by string- 
ing electric light festoons across the thor- 
oughfare and otherwise improving the ap- 
pearance. of the street. In recent months 
a considerable number of Wisconsin St. 
merchants have moved across the river to 
Grand Ave.. and severad more are about to 
make a similar change. This is resulting 
in a movement to make the east side more 
attractive to business houses. The lower 
Wisconsin St. district will lose one of its 
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mainstays about Oct. 1, when the Bunde & 
Upmeyer Co., E. Water and Wisconsin 
Sts., moves into its beautiful new store at 
Grand Ave. and W. Water St., in the 
Plankinton Arcade. 
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H. R. Daniels, Douglas, Wyo., was a 
Denver visitor last week. 

C. L. Clark and wife, of Laramie, Wyo. 
visited Denver jobbers last week. 

Harry L. Wise, Basin, Wyo., is here this 
week on a purchasing trip for his Fall and 
Christmas trade. 

V. L. Radcliffe and wife, recently of La- 
mar, Colo., are in Denver this week, Mr. 
Radcliffe is seeking a location. 

M. C. Nester, for several years past lo- 
cated at Eagle, Colo., has opened a clock 
and watch repair shop at Newcastle, Colo. 

E. K. Scott, for the past eight years with 
the W. W. Hamilton Jewelry Co., has re- 
signed to accept a position with the Em- 
pire Zinc Co., of this city. 

D. S. Maiman, of the Crown Mfg. Co. 
was prevented from leaving for the Pacific 
northwest last week and expects to leave 
the latter part of this week. 

Among the jewelers from outside towns 
who have visited Denver jobbers during the 
past week were the following: O. B. 
Melia, Loveland; L. C. Stoll, McCook, 
Nebr.; W. E. Bauer, Trinidad, Colo.; W. 
5. Charles, Cripple Creek, and Lloyd E. 
Gardner, Longmont. Every one of them 
predicts a good Fall and holiday business. 

L. F. Cornwall, until recently in charge 
of the watchmaking department in the Jo- 
seph I. Schwartz store, has resigned to 
look after his mining interests southwest 
of Trinidad. He is succeeded by J. J. 
Bleicher, who comes from the Elgin fac- 
tory’s repair department. He is assisted 
by another new arrival in Denver, J. F. 
Philp, who comes from Chicago. 

Mayor Edwards, of Kansas City, his 
family and a party of friends, left Denver 
last week for Colorado Springs. They have 
been in Denver three weeks and have made 
this city their headquarters while they have 
been enjoying a vacation motoring to near- 
by mountain parks and Summer resorts. 
They will spend another week or 10 days 
in the Pike’s Peak region before leaving 
for their homes. 

Denver’s new city ordinance regulating 
the hours of business for pawnbrokers is 
now in effect. [t provides that they shall 
only keep open from 6 o’clock in the morn- 
ing until 7 o’clock in the evening on the 
first five days of the week, but may remain 
open until 10 o’clock on Saturday nights. 
Their places must be closed every Sabbath 
all of the day. Violation of the ordinance 
is punishable by a fine of not less than 


$10 for each offense, and not more than 
$200. 








The partnership of Moore & Ferguson, 
Shamokin, Pa., has been dissolved, and 
W. C. Moore has taken over the entire 
stock and will conduct the business. In 
retiring from the business Mr. Ferguson 
leaves Shamokin and goes to Easton, where 
he will engage in business. 
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B. T. Van de Car is now watchmaker 
with S. B. Bailey, 450a 5. Broadway. 

Forrest E. Brown motored down here a 
few days ago from his home at San Luis 

O. 
O Mach gratification is expressed by the 
forces of Brock & Co. because of the elec- 
tion of Mr. Brock to the presidency of the 
A. N.R. J. A. . 

William Baird and wife, Yuma, Ariz., are 
spending several weeks in southern Calli- 
fornia, making their headquarters at Re- 
dondo Beach. 

E. Gerson, 415 Title Guarantee building, 
motored to Santa Barbara for Sunday and 
Monday, and will go soon on a fishing trip 
to Big Bear Lake. 

T. J. Parker has the sympathy of many 
friends in his affliction through the loss of 
his wife by death. He is left with a little 
two-year-old child. 

Sol Meyer, of the Meyer & Talbott Co., 
motored to San Diego for the Labor Day 
holiday, accompanied by his wife, son, 
daughter and Gus Behrstock, of his sales 
force. 

Paul Grimm, 325 W. 4th St., and Harry 
Adams, of the Adams & Abel Co., motored 
together to San Diego on Sunday, return- 
ing on Monday after a delightful drive 
down and up the Coast road. 

E. W. Reynolds has returned to his office 
after a week spent at Idyllwild, a resort 
just a mile high in the mountains beyond 
Hemet and San Jacinto. He went in his 
own motor car and was accompanied by 
Mrs. Reynolds. 

The following out-of-town jewelers have 
been here recently: E. M. Mather, Nogales, 
Ariz.; D. Van Wart, Huntington Park; 
J. H. Padgham, Santa Ana; Mrs. A. L. Eac- 
rett, Hollywood; A. Young, El Monte; 
E. T. Stoddard, Whittier. 

Clarence Diebenkorn is back from a tour 
through the southern part of the State and 
will work in the city for a week or two 
before starting out again. Labor Day 
marked the ninth anniversary of his be- 
ginning work in this city. He was first a 
salesman in the store of the E. W. Rey- 
nolds Co. 

H. L. Gruber, diamond merchant with 
office in the Title Guarantee building, took 
a motor ride of more than 400 miles through 
southern California on Sunday and Mon- 
day, going via Oceanside, Escondido and 
Ramona to Pine Hills, a delightful resort 
in the mountains about 60 miles east of 
San Diego, thence to Warner’s Hot 
Springs, and returning via the old San 
Diego Mission and the new army canton- 
ment at Linda Vista. He was accompa- 
nied by Mrs. Gruber. 

W. S. Robeson, jeweler, with the E. 
Bastheim Co., has received a telegram from 
C. W. Gilfillan, his assistant for the past 

nine years, and who is now at Sidney, O., 
announcing that he had been married and 
would not return to this city. Mr. Gilfillan 
left here recently for a vacation at his old 
home in Sidney. There he met a young 
lady, who was his childhood sweetheart, 
and the result was the revival of affection 
between them, and they promptly became 








engaged. Mr. Robeson also formerly lived 
at Sidney, and had become much attached 
to Mr. Gilfillan, whose services he now 
much regrets to lose. 








Pacifie Coast Notes. 





Preston C. Duncan has sold out his store 
in Sheridan, Wyo. 

W. C. Hudson, Quincy, Cal., has moved 
his store to Oroville. 

Bertram E. Bowler, of San Diego, has 
sold out his store to E. G. Hammond. 


F, L. Murray has opened a store in a 
room in the Slavin building, Pasadena, Cal. 

Quite a number of the employes of the 
Edmund Bastheim Co., Los Angeles, have 
been drafted. 

Ernest Wright, Willow, has been spend- 
ing the past two weeks at Berkeley, Cal., 
with his family. 

Charles M. Griffith, proprietor of the 
Dollner’s jewelry store, Visalia, has sold 
out to A. C. Hooper. 

W. V. Seward, formerly of Cloverdale, 
has purchased the store of O. Stover, of 
Crescent City, Cal., and will locate there 
permanently. 

John B. Krause, a pioneer of Puyallup, 
Wash., and who had been in the jewelry 
business in that place for 10 years, died a 
few days ago. 

Frank Dobrowsky, Redding, Cal., is tak- 
ing an extensive vacation, motoring with 
his family to Tahoe and from there he is 
going to Yosemite. 

E. G. Capo, who was in business in Tuc- 
son, Ariz., for 20 years, under the firm 
name of the Capo-Hohusen Jewelry Co., 
has returned to Tucson after an absence of 
a year and a half and will open a store. 

A club, known as the 24-Karat Club, com- 
posed of Orange county jewelers, met last 
week in Huntington Park. This was the 
first meeting and there were about 14 mem- 
bers present. Business conditions were 
discussed, after which a banquet was held 
in the Huntington Inn. 

L. C. Swain, who recently announced that 
he would discontinue his business in Cen- 
terville and devote his entire time to his 
optical business in Oakland, Cal., has re- 
considered and will continue his jewelry 
business in Centerville and place a man in 
charge of the store. He will divide his time 
between the two stores. 

Five representatives of Brock & Co., of 
Los Angeles, will soon be in New York to 
purchase stock for the Christmas trade, for 
Los Angeles and the southern territory. 
The last to start was G. A. Brock, presi- 
dent of the company. The others who are 
now in New York are Clem S. Class, sec- 
retary of the company; C. D. McNiff, man- 
ager of the jewelry department; George W. 
Miller, manager of the silverware depart- 
ment, and Miss Gertrude Tilly, in charge 
of the toiletware and novelties. 








Frank Conreaux, Meriden, Conn., for 
over 26 years employed in the tool de- 
partment of the Parker Clock Co., cele- 
brated his 50th birthday several days ago. 
Mr. Conreaux was born in Alsace-Lorraine, 
Sept. 1, 1867, and came to this country on 
Nov. 2, 1890. He is a prominent member 
of Court Schiller and the Eagles. 
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TRADE CONDITIONS. 
Business is brisk with the wholesalers and job- 


bers. The dealers in the city as well as the out- 
side towns have commenced their Fall buying and 
everything points to a very heavy business for the 
holidays. Jobbers in silverware state that the re- 
tailer is a little slow in placing his orders, caused, 
no doubt, by the very unusual advance in silver. 
This is a mistake, according to those in the busi- 
ness, for there is every reason to believe that 
silver will not come down in price, but, instead, 
it will soar higher and higher. There is more of 
a demand in the precious metal than ever before 
and the output grows less and less every -year. 





B. Shemanski, Tonopah, Nev., was in the 
city last week on a buying trip. 

J. E. Lewis, Pacific coast manufacturers’ 
agent, is at present in Spokane, Wash. 

William J. Fulton, eastern manufactur- 
ers’ agent, with offices in 704 Market St., 
has just left for a business trip to Los 
Angeles. 

J. H. Spiro, who is now in Montana, re- 
ports that business has never been better in 
that section of the country than at the 
present time. 

M. Mead, manager of the sales depart- 
ment of A. I. Hall & Son, is taking a two 
weeks’ vacation at his country home in 
Redwood City. 

L. O. Levison, one of the members of 
the firm of the California Jewelry Co., 
leaves in a few days for the diamond mar- 
ket in the east. 

M. Marshall, of San Luis Obispo, Cal., 
who was in the city for a few days last 
week, has gone to San Diego for a two 
weeks’ vacation. 

Julius Wise, manufacturers’ agent, has 
just returned from a three weeks’ trip in 
the southern part of the State and leaves 
almost immediately for a business trip to 
Portland and Seattle. 

John Kocher, San Jose, came up to San 
Francisco a few days ago on a buying trip, 
and while having lunch at the Palace was 
robbed of his grip which he had left in his 
machine. Mr. Kocher is mourning the loss 
of many valuable personal belongings. 

Nathan Shiman, of the firm of Shiman 
Bros. & Co., New York, has been quite ill, 
and he has therefore been unable to make 
his regular Fall trip to the Coast, Mr. Jack- 
son of the firm making the trip for him. 

Shreve & Co. received a few days ago 
an order from the War Department for | 
250,000 identification tags, to be used for 
the men of the national army. These tags 
are worn around the soldier’s neck and in 
case of death or disability render identifica- 
tion simple. 

Among the out-of-town dealers who 
were in the city of late, looking over the 
different lines, were: C. L. Bothwell, San 
Jose; George Bangle, Vallejo; C. J. Jacobs, 
Vallejo; C. F. Neville, San Mateo; E. T. 
Callahan, Davis; J. Nielson, Palo Alto; J. 
Gardner, Stockton; M. Marshall, San Luis 
Obispo; F. W. Willett, Watsonville; J. 
Kocher, San Jose, and R. Smith, manager 
of the jewelry department of Weinstock, 
Lubin & Co., Sacramento. 








The firm of J. F. Mallard, Rusk, Tex., 
has been incorporated as the Mallard Drug 
Co. 
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C. T. Rogers of the Hoyt Jewelry Co. 
is spending a week’s vacation in the Ozarks. 


George J. Hess, president of the Hess 
& Culbertson Jewelry Co., has returned 
from Battle Creek, Mich. 

Joseph I. Gutfreund of the Gutfreund- 
Arnold Jewelry Mfg. Co. has returned from 
a vacation trip to Chicago. 

F. S. Pickels of the Robbins Jewelry Co. 
returned Saturday from a hunting and fish- 
ing trip in southeast Missouri. 

S. J. Arnold of the Gutfreund-Arnold 
Jewelry Mfg. Co. has moved into his new 
home at 5797 Westminster PI. 

H. W. Porter, of the Porter & Wiser 
Jewelry Co., Kansas City, Mo., was visiting 
in St. Louis during a part of the past week. 

The traveling men of the Bauman-Massa 
Jewelry Co., who came in for the A. N. 
R. J. A. convention, have returned to 
their territory. 

Clarence E. King, vice-president of the 
Mermod, Jaccard & King Jewelry Co., has 
been elected Captain of Company F, Second 
Battalion, Missouri Home Guard. 

E. H. Meier of the Erber-Crompton Mfg. 
Co. left Wednesday on a trip through Illin- 
ois. C. S. Erber, president of the company, 
has started on a trip through Missouri. 

David Hyman, superintendent of the 
Gutfreund-Arnold Jewelry Mfg. Co., has re- 
turned from a 10 days’ automobile trip to 
Kansas City, on which he was accompanied 
by his family. 

John Fink, Fort Smith, Ark., passed 
through St. Louis, Wednesday on his way 
east. His son, “Jack” Fink, spent a week’s 
vacation in St. Louis and transacted busi- 
ness before returning home. 

F. W. Hoyt, president of the Hoyt Jewel- 
ry Co., has started on a southern trip. C. 
M. Fairley has started through Texas. H. 
W. Kellersman has started through Mis- 
souri, Kansas and Nebraska. 

William G. Drosten, secretary of the 
F. W. Drosten Jewelry Co., has returned 
from Boston, where he attended a meeting 
of the stockholders of the Brockton Heel 
Co., of which he is a director. 

Mr. and Mrs. Harry Heilbron, Tulsa, 
Okla., spent part of their honeymoon here 
before going on to New York. While here 
Mr. Heilbron bought fixtures for the new 
store into which he will move on Oct. 1. 

Lawrence Oberting, A. L. Blankenheister 
and Marvin Hoffman, travelers for the St. 
Louis Clock & Silverware Co., have gone 
back to their respective territories after 
coming in to attend the A. N. R. J. A. 
convention. . 

Lieut. Louis J. Dubuque, formerly with 
the R. Lowenstein Jewelry Co., after spend- 
ing a furlough of three weeks in St. Louis, 
has returned to Fort Riley, Kan. He will 
be an officer of the New National Army 
at Camp Funston. 

J. R. Tobin has purchased the business 
of Tobin & Canham, Springfield, Ill., and 
will conduct it alone in the future. The 
business has been in existence for the past 
10 years. Mr. Canham has not announced 
his plans for the future. 

George L. Weber of the McCoy-Weber 
Jewelry Co., has returned from an auto- 
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mobile trip through Ohio, Pennsylvania 
and West Virginia and to Washington, D. 
C., which occupied three weeks. He was 
accompanied by Mrs. Weber. 

The following out-of-town jewelers were 
in St. Louis during the past week: John 
Greer of the Mitchell-Greer Jewelry Co., 
Ft. Worth, Tex.; M. E. Meyer, St. Charles, 
Mo.; F. W. Keim, Marissa, Ill.; E. E. 
Gibson, Marissa, Ill.; J. A. Johnson, In- 
dependence, Kan.; Charles Pilcher of the 
Pilcher Jewelry Co., Mexico, Mo.; Nor- 
man Paine, Hillsboro, IIl. 

The Griesedick cup, won by the Century 
Boat Club in the eight-oar shell race, 
Sunday, Sept. 1, is now on exhibition in 
the show window of the J. Bolland Jewel- 
ry Co., by which company it was manu- 
factured. It is 4% feet in height, with 
a rowing scene in raised work as its dec- 
orative feature. It is the largest cup ever 
manufactured in St. Louis and is consid- 
ered by many the handsomest. 

Samuel Kober, of the MHarris-Kober 
Diamond Importing Co., has received a 
letter from his sister, Miss Flora Kober, 
trained nurse, who went to France with 
Washington University Hospital Unit No. 
21, which left St. Louis June 1 and has been 
in active work in St. Louis for nearly a 
month. She writes that American officers 
and-soldiers are buying diamonds and jewel- 
ry in France to save the import duty which 
is imposed. 

Fred G. Wehrle, a Belleville, Ill., jeweler, 
was called into the Probate Court at Belle- 
ville a few days ago to appraise the silver- 
ware left by a Mrs. Josephine Hecker and 
divide it into five equal parts for distribu- 
tion among her heirs. Wehrle found that 
some of the pieces were nearly 100 years 
old and of a pattern that could not be 
duplicated. After he had divided the 
pieces into five lots, the names of the five 
heirs were placed in a hat and the distribu- 
tion was by Ict. 

A party of about 100 members of the 
St. Louis Chamber of Commerce will leave 
here about the middle of November for a 
tour of Mexico. Mateo Oriz, Mexican 
consul here, has expressed a desire to be 
a member of the party. It is expected that 
A. J. Pani, Mexican Secretary of Com- 
merce, may meet the delegation at the 
border and accompany it on the tour, A 
St. Louis trade directory printed in Spanish 
will be taken along. As proof of improved 
trade conditions and relations it is stated 
that within the past few weeks more than 
$100,000 worth of goods have been sold in 
Mexico by St. Louis firms. This is con- 
sidered excellent trade. 

James Williams, who helped another man 
smash the window of Linz Bros. Jewelry 
store at Dallas, Tex., on Jan. 2, 1914, and 
made off with $17,000 worth of diamonds, 
was led through here the other day with a 
padlocked chain about his neek by G. W. 
Gambill, a Texas prison official, who was 
taking no chances on losing his prisoner. 
Williams was arrested in Chicago after his 
escape, from a convict farm near Hunts- 
ville, Tex., where he was serving a term 
for the diamond robbery. Bambill had an 
idea that Williams was such a desperate 
criminal there would be no getting him 
back to Texas if the usual bracelets and leg 
irons were used, so he draped his prisoner 
with chains, held with padlocks and led 
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him, rigged up like that, from Union Sta- 
tion to the St. Louis jail and back to the 
station after Gambill had seen the sights 
of a great city and was ready to resume his 
journey. 

The activity of a young man who Offered 
new jewelry to Market St. pawnbrokers 
for two days drew the attention of detect. 
ives, who arrested him at the Portland 
Hotel. With him was a woman, who was 
also taken into custody. They said they 
were Norbert and Marie Lambert at Owens. 
boro, Ky. Bracelets, pins, watches, chains 
etc., still bearing the price tags, filled a grip 
found in their room. The articles were 
estimated to be worth $300. Lambert said 
the jewelry represented his winnings in a 
crap game in Oklahoma City, Okla. last 
week. The woman said her home was in 
Parsons, Kan. Papers found in their pos- 
session showed that they had stopped at 
Fort Worth, Oklahoma City and several 
other places. The man said he was 24 
and the woman said she was 21]. The 
jewelry was identified by the police, from 
descriptions, as part of the loot taken in 
a burglary of Wolf & Klar, at Fort Worth, 
Tex., on Aug. 12. Jewelry and other 
articles valued at $1,000 was stolen. The 
Fort Worth authorities asked that the 
couple be held. Lambert and his wife 
agreed to go to Texas without requisition 
papers. Sheriff Fitch of Fort Worth took 
them back. 

J. J. Hagen, for several years manager 
of the F. W. Drosten Jewelry Co., left 
Saturday for Cleveland, O., to take charge 
of the Burt Ramsay jewelry store at 1 
Colonial Arcade. Mr. Hagen has been 
with the Drosten firm 16 years. He started 
as a boy in the repair department, in due 
time elevated himself to salesman on the 
floor, then became buyer of the jewelry 
department and finally was made a member 
of the firm and manager. His departure 
from St. Louis is occasion for sincere re- 
gret on the part of his many business as- 
sociates and other friends. He expresses 
great appreciation of what the Drostens 
have done for him. The past two Sundays 
the newspapers have carried an advertise- 
ment urging his friends and customers to 
continue their patronage with the firm. His 
only reason for leaving is that in Cleveland 
he will have a better position. In his new 
position he hopes to have the continued co- 
operation of the manufacturers and their 
representatives, as he has had it in the 
past, to which fact is partly due his success. 
The duties he has performed at the Drosten 
store will be divided for the present be- 
tween William G. Drosten, FE, J. Pourcine 
and Miss Elsie Huebli. 
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J. Oppleman, jeweler of Hopewell, Va. 
was the recent victim of a mysterious rob- 
bery which netted the thief about $55. The 
robbery was not discovered until the next 
day and as the doors had not been forced 
the jeweler formed the opinion that the 
thief hid in the store before the establish- 
ment was closed for the night. The jeweler 
lost a laValliere, several revolvers, a Get- 
man silver toilet set, a German silver mili- 
tary set, a hand bag, several pairs of trou- 
sers and a suit of clothes. The robbery 
was reported to the proper authorities and 
steps taken to apprehend the thief as soon 
as possible, 
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Community Welfare and the Local Merchant 





Address by Frank B. White, Managing Director, Agricultural Publishers’ 
Association, Before the Convention of the American National Retail 
Jewelers’ Association at St. Louis 
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BRING you the greetings and felicita- 
I tions of the Agricultural Publishers’ As- 
sociation, of which I have the honor of be- 
ing managing director. I am not here to 
tell you how to run the jewelry business, 
for the very good reason that what I do 
not know about it would make a very large 
book. I am here to speak to you on the 
subject of “Community Welfare and the 
Local Merchant,” for the purpose of finding 
our rightful position in community life and 
considering ways and means by which we 
mav extend our trade radius and sell more 
jewelry to farmers. I take it that what 
you gentlemen are interested in is more 
business and more profits, and I want to 
talk about the man who not only possesses 
wealth, but who is the creator of wealth— 
the man who is interested in- the biggest 
business on earth. He and his kind are 
doing more to support the world in this 
present crisis than any other class of busi- 
ness man. 

The farmers of America will produce 
this year ndt only enough to pay for the 
nation’s year’s cost of the war, but a good 
$10,000,000,000 besides. It is the farmer 
and his wealth and his buying power that 
you are interested in. I want you to see 
some of the exhibits that I have here that 
will aid me in presenting my subject to you 
in a more comprehensive manner. They tell 
us that one “I see” is worth 50 “hearsays.” 
If I can have your attention through both 
your eyes and your ears, I may be able to 
put my message before you in a clearer 
light. 

The business in which you are engaged 
is of such an esthetic nature, and has to 
do so forcibly with the arts and sciences, 
that you may wonder why I make bold to 
present to you the common farmer as a 
worthy prospect for your business. | You 
may find something in what I am going to 
show you that will prove that the farmer 
is worthy. We desire everything good for 
him and his wife. What he does for you 
and for me in producing food and clothing 
is enough in itself to commend his occupa- 
tion to us. He is entitled to the best the 
world supplies. He is a buyer of practical 
jewelry, particularly in the practical lines, 
such as watches, clocks, silverware, and the 
farmer’s sons and daughters are large buy- 
ers of ornamental jewelry, else why do 
the mail order houses use so much of their 
yaluable catalog space in illustrating 
jewelry most profusely. 

We would haye you know that the 
farmer must be dealt with intelligently and 
that it is your duty to sell the farmer real 
values in the jewelry line. The farmer 
has made rapid advancement during the last 
25 years. I can very well remember my 
boyhood days back on the farm when car- 
pets were not a common thing on the 
farmer’s floor. But today you will find the 
farmer's home well furnished and the 
farmer’s table well laden with the good 
things of life. 


As a supplement to my text I would in- 
vite your attention to the words of Gar- 
field : 

“At the head of all the sciences and 
arts, at the head of civilization and 
progress, stands, not militarism, the 
science that kills ; not commerce, the art 
that accumulates wealth; but Agricul- 
ture, the mother of all industry and 
the maintainer of human life.” 

I would have you keep in mind this senti- 
ment as we make progress in our delibera- 
tions. First, then, there are two horns to 
our dilemma. First, the merchant; second, 
the farmer. I want you to find your place 
in your community life, and I am going to 
point out to you, if I can, the farmer’s place 
in your community life. 

EXHIBIT:—A Good Community Must Be a 

Good Trade Center and Must Have Good 

Peoples, Good Farmers, Good Merchants, 

Good Schools, Good Churches, Good Lawyers, 

Good Doctors, Good Newspapers, Good 

Banks, Good Highways, Good Shipping Fa- 

cilities, Good Homes. 

These are all essential to a healthy com- 
munity existence. You owe something to 
your community; in fact, every man owes 
some of his time and a part of his wealth 
to the business or profession in which he 
is engaged. You owe it to yourself, your 
family and so on down the line. We are 
looking these days for the highest degree 
of efficiency. We are told that we, as citi- 
zens in these United States, have developed 
but ten per cent. efficiency. That is the 
average. What about the other 90 per 
cent.? Of course, it is made up of the 
undesirable, the lazy, the indifferent and 
the dependables. This fact may be more 
clearly understood if we will cite the con- 
dition that exists in this nation, which re- 
veals 40 per cent. of our citizens as pro- 
ductive—those who produce wealth—and 
60 per cent. non-productive. Of the 40 per 
cent. who are productive, there is another 
division to be made between those who are 
fairly productive and those who are really 
helping to build the nation’s wealth. The 
60 per cent. of non-productives is made up 
of children, the sick and incapacitated, old 
age, drunkards, imbeciles, lazy, etc. If we 
could attain success, we must be willing to 
improve ourselves. 

If we would be good merchants, we must 
reckon with these facts in a sensible way. 
The world offers a choice of all the de- 
sirable things of life, providing we will pay 
the price. If we want efficiency, want to 
be productive, it costs something. There 
are two elements in business that must be 
reckoned with—men and money., Both are 
necessary in the mercantile business, and 
both are required to make a success of 
farrhing. The world is asking you and me: 
“Who are you?”; “What have you?” and 
“What are you going to do with it?” In 
community life and in business life we find 
that he profits most who serves best. We 
must do our best to encourage a likeable 
happy environment. We cannot expect peo- 


CIRCULAR-WEEKLY 99 


ple to trade with us unless we are friendly. 
They look for the smile—not the frown. 
“The thing that goes the farthest towards 
making life worth while, 
That costs the least and does the most, is 
just a pleasant smile; 
The smile that bubbles from a heart that 
loves its fellowmen, 
Will drive away the cloud of gloom and 
coax the sun again; 
It’s full of worth and goodness, too, with 
manly kindness blent— 
It’s worth a million dollars, and it doesn’t ° 
cost a cent.” 
The element of success is expressed, I 
think, most effectively by Stanley: 

“He has achieved success who has 
lived well, laughed often and loved 
much; who has gained the respect of 
intelligent men and the love of little 
children; who has filled his niche and 
accomplished his task; who has left 
the world better than he found it, 
whether by an improved poppy, a per- 
fect poem, or a rescued soul; who has 
never lacked appreciation of earth’s 
beauty or failed to express it; who has 
always looked for the best in others 
and given the best he had; whose life 
was an inspiration; whose memory a 
benediction.” 

Now let me direct your attention for a 
moment to your local trade center. 
EXHIBIT:—Farm Customers 50 to 8 Per 
Cent. The Small Town Buying Center. 
Average Trading Radius Twenty Miles. In 
1906 Horse and Buggy Required Hours on 
the Road Once a Week to Reach the Small 
Town Buying Center. In 1917 Minutes to 
Town Any Day By Auto or Ford. A New 
World for the Farmer’s Family. The World’s 


Biggest Market, Economic Change Requiring 
New Selling Methods. 


The delightful business in which you 
gentlemen are engaged as jewelers or 
metalsmiths is more than selling material. 
You are really selling satisfaction, making 
people happier by possessing the jewels and 
gems that they buy from your store. 

EXHIBIT:—Every Business Has Three Part- 

ners—Capital, the Employer; Labor, the Em- 

ploye; the Public, the Consumer. No Indus- 
try Can Thrive If Co-operation Among the 

Three is Lacking. No Business Can Succeed 

that Has a Dishonest or Indifferent Partner. 

Each Partner Owes a Duty to the Other. 

You are one of these Partners. 

That sentiment applies with equal force 
to the farmer.. His relation to you is quite 
as important as your relation to him. We 
must remember that while individuals may 
form communities, it is institutions alone 
that can create a nation. So says Earl of 
Beaconsfield, and we believe it to be true. 

I have said that you must interest your- 
self in the farmer and that you must like 
him—try to help him and ask him to help 
you. You cannot force the farmer to buy 
of you. You cannot ‘drive him into your 
store. You must make it so attractive and 
so inviting to him that he will want to come 
in, and then you will] find him a ready cua- 
tomer. Don’t think that he is looking for 
the cheap things always. It is a mistaken 
notion that some people have that the 
farmer buys cheap things. The reason he 


buys cheap things is because those are the 
things that are forced upon him. The rea- 
son he buys so much from the mail order 
houses is because he wants better things 
than the average local merchant has to offer 
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“‘America’s Leading Jewelry Auctioneer’’ 


JAMES L. HAND 


14 Maiden Lane NEW YORK 


Recently concluded the sale of the assets of The Roehm Co., Manufacturing 
Jewelers, by order of The United States District Court of Southern Michigan, 
Mr. Lee E. Joslyn, Referee. This was considered a very difficult stock to sell, 
it being composed largely of finely jeweled fraternity emblems, artistically made 
pieces set with diamonds, rubies, emeralds and pearls. I was selected to conduct 
this important sale by the representative of the Court because a real expert was 
needed, an auctioneer familiar with valuable gems. This is but one of the many 
auctions that Hand has conducted for the United States and Canadian Courts. 
Have been employed many times by banks, trust companies, receivers, executors 
and trustees because of his ability and straightforward methods. Have con- 
ducted the sales of the largest and finest jewelry stocks ever sold by auction 
and have had the distinction of being invited to London to conduct sales. 
Every unpleasant feature of the old fashioned auction is absent at the Hand sale. 
Is there any wonder that his services are in such demand. A prominent Maiden , 

Lane Wholesaler once said, “Have you noticed the better standard that is demanded of Jewelry Auctioneers, since 
Hand entered the field?” The Hand methods are different. The reputation of the store is carefully guarded. Only 
your own goods sold. No misrepresentations. Your trade treated with courtesy. The after effects of the Hand 
Auction are always beneficial to the store. Specializing high class stocks, but the small store receives the same care- 
ful consideration as the large one. Will call on you without obligation on your part, furnish cash or any honorable 
assistance. 


I would be pleased to send you my illustrated copyrighted book. It tells all about auctions—the 
right and wrong kind—and gives a hundred references. 









































Telephone—1624 Cortlandt 


The Leading Jewelry Auctioneers 
of the United States 


COMRIE & BROKAW 


14 Maiden Lane, New York eae” 
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Our Methods Are a Guarantee Against Loss 
RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 
chants, Banks, Receivers and Trustees. 
When you want the best, and a guarantee of assured success, write or wire us. 


14 MAIDEN LANE . . . . - NEW YORK 
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him. You must remember that the farmer's 
wife is an intelligent being and she is at 
least “fifty-fifty” buying power of the farm 
home. You cannot sell the farmer by a 
hard luck story. He is used to cheerful 
things. He communes with nature, out un- 
der the canopy of Heaven, where things 
are bright and cheerful for him. The only 
trouble with the farmer is that he is too 
much in his own company. He needs the 
social side of life, which you, as a mer- 
chant, should help provide for him. 
EXHIBIT:—The World is Dying for Need 
of Just What You Are Wasting on Yourself 
—Pity, Sympathy, Energy. 
Better give a little of it to the farmer. You 
can do it through co-operative methods. 
Your association has affliated with it nu- 
merous State associations, and we presume 
there are many local associations identified 
with your State associations. That is a 
good thing for the jewelry business. I have 
summarized this matter as follows: 
EXHIBIT:—Association Activities—Co-ordina- 
tion of Purpose, Combination of Effort, Con- 
servation of Energy, Increased Production, 
Decreased Waste, Attain Greatest Efficiency. 
These are days of association activities. 
We want to co-ordinate every effort, how- 
ever. In the State of Illinois we have what 
we call our Community Betterment Commit- 
tee of One Hundred. I have the honor of 
being a member of that committee. One of 
our committeemen made an investigation of 
his home town. He found that there were 
over 35 different associations, each going 
its own way and getting nowhere, caring 
nothing about the others. Elbert Hubbard 
had an experience in a hospital for the 
insane in an eastern State. He was being 
shown through the institution and finally 
came to a group of a dozen men who were 
working under the direction of a foreman. 
He stepped up to the foreman and said, 
“What would you do if these men were to 
combine and attack you?” And the fore- 
man said, “Man, you ought to be in this 
institution. Didn’t you know that if these 
men had sense enough to organize an at- 
tack they would not be in here?” We must 
combine our efforts, but in a local organiza- 
tion you must remember that the farmer 
has you pretty well surrounded and he is 
running his business in his own way, sim- 
ply because you merchants let him. You 
never take him into account in buying your 
stock of merchandise. You never question 
him as to what he needs. You take it for 
granted that it is his duty to buy what you 
have to sell. Now, you may be a good 
buyer, but the farmer has some ideas of 
his own. I want to talk with you about 
this farmer for just a moment, and here 
are a few exhibits that I am going to pass 
over hastily just to give you an apprecia- 
tion of the farmer as a buying power. 
EXHIBIT:—The Farmer Has the Largest In- 


come. That Gives Him the Largest Buying 
Power. 

EXHIBIT:—The Farmer Is An _ Intelligent 
Buyer. He Wants Quality. He Is Willing 
to Pay for Value, but He Wants a Full Dol- 
lar’s Worth in Value. 





EXHIBIT:—The Farmer Has Evolved from 
Laborer to Capitalist. Believe It? Ask the 
Banks. 


I am frank to say to you that the farmer 
has made greater progress in the develop- 
ment of his business than have you mer- 
chants, He has applied the arts and sci- 


THE 
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ences of good agriculture, and he has been 
instructed by the Government, agricultural 
colleges, and particularly by the farm 


papers, to improve his home conditions. 

EXHIBIT:—The Farmer Uses a Toothbrush, 
Wears Garters, Buys His Daughter a Piano, 
His Son an Automobile and His Wife Better 
Dresses, Shoes, Hose, Underwear, Gloves, 
etc., Than the Average City Wife Wears. 
He Is a Consistent Buyer of the Things You 
Advertise. 


I say the farmer wears garters. We know 
that because an investigation has been made 
that amply proves it, at least more than 
50 per cent do The farmer’s wife also 
wears garters, and why not? They are 
made of the same material that we are. No 
better blood courses through any veins than 
that of the farmer. 

EXHIBIT:—The Farmer Buys and Wears 50 

Per Cent. Better Clothing Than the Average 

City Man. His Wife? Oh, Yes; She’s a 

Good Dresser, Too. 

I base this statement on an investigation 
that was made before the war. An enter- 
prising New Yorker canvassed the situa- 
tion in that city and found that the average 
price for a suit of clothes was but a little 
over $10. A gentleman in Iowa canvassed 
the situation and found that the average 
price of a suit of clothes was $15.40. If the 
farmer will buy an average of better cloth- 
ing, will he not buy better jewelry, if you 
invite him to? 

EXHIBIT:—Most Present Day Leaders in 

Big Business Were Country Boys. Many 

Just as Good Stuck to the Farm. They Are 

Your Best Customers Today. 

I need not argue that point with you.. 
You will agree that the men occupying the 
substantial positions in high places are 
largely men who were country boys. An- 
other evidence that will convince you that 
the farmer is worthy of your consideration 
is found in this exhibit. 

EXHIBIT:—Two-Thirds of the Country Peo- 

ple Own Their Own Homes. Two-Thirds of 


the City Families Rent Homes. Try the 
Country. 
We like to do business with those who own 
property, who have a good credit rating, 
and have money to buy with. It is reason- 
able to suppose that the man who owns a 
home is best qualified to buy jewelry. 
EXHIBIT:—There Are 10 Times as Many 


Persons Engaged in Farming as in the Next 
Largest Occupation. 


Most of us like to keep with the crowd. If 
you want a large field of activity, reach out 


into the country and deal with the masses. 
EXHIBIT:—The Total Rural Population Is 
53.8 Per Cent of the Total Population of the 
United States. His Buying Power Is 52 Per 
Cent., Too. 





EXHIBIT:—Farmers Want Quality and Serv- 
ice, Too. 





EXHIBIT:—Farmers Buy and Use the Same 
Articles as You Do. 


-_-—--— 


EXHIBIT:—Farmers Are Dealer Buyers 96 

Per Cent. Educate the Dealer. 

This brings me to that much discussed 
subject—the mail order business—to which 
I alluded earlier in my remarks. It is a 
fact that the mail order business of this 
country has reached immense proportions. 
Two and a half million dollars per day is 
the estimated amount received in cash by 
mail order houses engaged in mail order 
merchandising. Most of these concerns give 
great prominence to the jewelry business. 
It is, therefore, necessary that this ques- 
tion should be faced squarely. We are not 


CIRCULAR-WEEKLY 101 


here to condemn the mail order business. 
They are amply qualified to take care of 
their own interests. We are here to help 
you men from the trade centers who are 
conducting retail stores. We know of no bet- 
ter way to meet successfully mail order 
competition than by the exercise of the one 
great advantage that you have over the 
mail order house, in that you are on the 
ground and can render a real helpful com- 
munity service. If you can show the 
farmer that the business you are doing in 
his community is adding to his property 
values, and if you are friendly and kindly 
to him and his family, interesting yourself 
in all the public developments that will help 
the farmer’s condition, you become his 
friend and he becomes your customer. The 
mail order house has a hard time breaking 
through a line of defense of that kind. 
Build high the walls of your community life, 
not only for town, but for the country that 
represents the trade radius surrounding the 
town. The farmer has you surrounded by 
his farms. True, he is an independent citi- 
zen; and, as stated before, he can be per- 
suaded, but he cannot be driven. 








If I Were a Merchant 


ND did business in a large city, I 
would hunt up the merchants in other 
exchanges who had the same _ telephone 
number as my store. I would organize 
with them to boost our number and secure 
cumulative advertising, as well as business 
from them. : 

For instance, if Main 640 were a 
painter, and Central 640 were a druggist, 
and North 640 were a haberdasher, then all 
three by pooling advertising could drive 
home that number till everyone in town 
remembered it. Other combinations could 
be worked out with co-operative force, 
such as the “600 family: Main 610, sta- 
tioner; Main 620, hardware dealer; Main 
630, shoe dealer,” and so on down the list.— 
E. S. Brandt in System. 











Diamond Output During 1916 in the 
Union of South Africa 





(THE Bureau of Foreign and Domestic 

Commerce, at Washington, recently 
issued a supplement to the Daily Consular 
and Trade Report in which was contained 
an interesting summary of the business ac- 
tivities of British South Africa. In speak- 
ing of the Johannesburg section, Consul 
E. A. Wakefield, who compiled the informa- 
tion, had the following to say about the 
diamond industry: 

“Although the output of diamonds in the 
Union of South Africa for 1916 does not 
compare favorably with that of 1913, when 
the record total of 5,163,545 carats, worth 
$55,428,496, was mined, the past year’s pro- 
duction, 2,346,330 carats, valued at $27,- 
877,215, shows the present state of this in- 
dustry in contrast to that of 1914, when 
there were 454,686 carats less than in 1916, 
but with a value $1,173,785 greater owing 
to the price of diamonds then prevailing. 
Of the 1916 production the Transvaal fur- 
nished 615,200 carats, worth $4,543,674, and 
the Orange Free State 220,365 carats, 
$3,575,735.” 
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You are now offered an exceptional opportunity for this 


Aimberina. 


season in 


This generation 1s receiving it with the same enthusiastic 
approval as was the case twenty-eight years ago when it was 
first introduced. 

The beautiful color combination adapts itself most effectively 
to the new shapes and styles in glassware; exclusive in appearance, 
still at prices that will interest you, and, most of all, your 
customer. 

Our salesmen have a complete line of new Amberina, Cut 
and Engraved glassware, also displayed in New York City Show- 
room, No. 1271 Broadway. We will gladly send you our new, 
complete catalogue of Amberina. 


Write for our new Amberina 
electro advertising service booklet 


The Libbey Glass Co. 


TOLEDO, OHIO 
ESTABLISHED 1818 Trade Mark on every piece 
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The Evolution of Glass Making 





By Emma Gary Wallace 
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DHE glassmakers of the middle ages were 
gentlemen workers or artists. The 
Imperial glass factory of Frontincennes, 
located at Foret-Eu, was the first to be 
established in France and from it un- 
doubtedly sprang all of the other Norman 
glass works. In fact, history has it that 
this establishment was founded in the 
second century, and if that is so, makes it 
easily the oldest glass factory in the world. 

It is certain that the factories of 
Poitiers were very active during both the 
Roman and Grecian glassmaking periods. 
This industry was fostered by the govern- 
ment. It survived the Norman invasion, 
and in time attracted both Greek and 
Venetian artists. The Crusaders brought 
back some of the secrets and ideas of 
improved glassmaking from the East, and 
King Charles V extended many privileges 
to glassmakers. He exempted them from 
taxes and later kings allowed none but 
those of noble birth to work at the art. 

In the year 1338 a tract of the forest of 
Chamborant was granted to an eminent 
glassmaker on condition that he should 
manufacture and deliver 3,000 pieces every 
year to Humbert Dauphin of Viennois. 

With all the perfection in the art of the 
imitation of jewels, pearls defied the glass 
makers’ skill until in 1656 M. Jaquin 
triumphed over even this difficulty. The 
nearest that the glassmakers had ever been 
able to approximate pearls in appearance 
was to line glass beads with quicksilver. 
This gave them a silver rather than a 
pearly appearance. M. Jaquin prepared 
delicate glass tubes which he lined with 
powdered fish scales and filled with melted 
wax. These tubes were then cut and 
shaped into beads. He even succeeded 
in duplicating the uneven shapes and little 
irregularities of real pearls both in form 
and color. So perfect were these imitation 
pearls that they were difficult of detection 
from the real article except by expert tests. 
It is said that the scales of 16,000 fish 
were required for a single pound of the 
essence of pearl. 

Both the French and the German people 
claim to have originated the art of glass 
painting. Limoges claims that a Venetian 
colony, located at that point, practiced the 


art about the year 800. 
Plate mirror making reached great per- 
France in 


fection in the 17th century, 


owing to the skill of Venetian workmen 
located there, and to the rediscovery by 
Thevaret of the art of casting plate glass. 
This now superseded the method of blow- 
ing plate and made possible the manufac- 
ture of large glass surfaces. For over a 
century it was possible to obtain casting 
plate only from French makers. 

In the 18th century a glass factory was 
established at St. Quirin, with German 
workmen in charge, and from the methods 
employed here were evolved the modern 
French and English plate glass systems. It 
was not until 1823 that D’Artiques estab- 
lished the famous “crystallerie de- bac- 
carat.” 


In the meantime the German people had | 


acquired much skill in glassmaking. The 
earlier samples of their art seem to be of 
Roman origin, but they themselves gained 
much progress in the manufacture of imi- 
tation jewels, and in the ninth century 
taught some of the nations farther north 
the principles of glass manufacture. 

The inhabitants of a section of Bavaria 
claim to have originated glass painting and 
enameling on glass, having samples of the 
art which they claim were in existence in 
999. Time after time these people have 
held festivals in honor of the early prac- 
tice of glass painting among them. This is 
of more importance than would at first ap- 
pear, for few people of that day could 
read or write and the historical paintings 
on glass constituted the libraries of the 
times. 

A native of Prague again rediscovered 
the art of glass casting in molds in the 
17th century. He also is recorded to have 
made fine samples of cut glass in 1609. 
He was not the first one to cut glass, 
however, for the ancients had articles dec- 
orated in this manner, but for centuries 
the art seems to have been lost. The Vene- 
tian glassmakers were anxious to learn 
the secret of glass cutting, and so they 
sent one of their number, a glassmaker of 
Murano, to serve as a porter in one of the 
glass cutting factories in order that he 
might learn the secrets of the process 
through performing his duties in different 
parts of the establishment. This man, by 
the name of Bnati, worked here for three 


years, then returned in 1739 to take out a 
Venetian patent on Bohemian cut glass. 
Some years later a German glass worker 
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discovered the method of cutting glass 
with a wax film, drawing a pattern through 
the wax and etching the design into the 
surface with hydrofluoric acid. The Ger- 
man makers were also famous for a rich 
and brilliant ruby-gold glass. Mirror 
making came to them from France. 

English plate glass factories were now 
in a flourishing condition, and the art of 
Mosaic work was revived in that country 
during the latter part of the 19th century 
through the efforts of the nobility. 

Previous to the landing of Columbus 
on the shores of America the articles of 
glass used by the aborigines were prob- 
ably made entirely of obsidian or volcanic 
glass. -This was used by primitive peoples 
for arrow heads, knives, cutting imple- 
ments and some articles of ornamentation. 

During the early settlement of the va- 
rious colonies by European people the need 
of articles of glass was sorely felt, and in 
1608 some glass artisians wére brought to 
Jamestown, Virginia. About this time the 
interest in the raising, storing, and manu- 
facture of tobacco overshadowed the in- 
dustry, which suffered -in consequence. 
Some years later, however, a number of 
Italian glassmakers were brought over to 
manufacture beads to trade to the Indians 
for their furs, land, and other possessions 
of value. Many of these beads are still 
in existence, and the favorite forms seem 
to have been a green bead striped with 
white, after the style of a gooseberry. 

In 1639 a glass house was erected in 
the Massachusetts Bay Colony at Salem, 
Mass., and not long after another in Penn- 
sylvania. The Puritan fathers were not 
altogether in favor of mirrors, as they 
felt that these encouraged vanity, conse- 
quently they taxed them heavily to help pay 
for the Indian wars. 

Window glass in small sheets was 
brought from England and set in leaded 
panes, and it was not unusual for the 
lightning to play about these and some- 
times melt the framework. Jan Smeedes 
was granted an allotment of land on Man- 
hattan Island, and he carried on the busi- 
ness of glassmaking so extensively that 
the street upon which he was located was 
called Glassmakers St. This thoroughfare 
is now known as S. William St., New 
York. 

A Dutchman by the name of Bamber 
built a glass factory in Brooklyn in 1754. 
The first bottle blown in his establishment 
bears his name, and is still preserved by 
a local historical society. Glassboro, N. J., 
was founded in 1775 by German workmen, 





(Continued on page 105.) 
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Pairpoint Genuine Hand Cut Glass 
Hand Blown—Not Pressed 














HOLD. GLASS 
2665 








airpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK, 43-47 W. 23d St. MONTREAL, Coristine Bldg., St. Nicholas St. SAN FRANCISCO, 140 Geary St. 
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The Art Glass Trade’s 


Oracle. 





His Suggestions, Criticisms and Opinions, 








HE business department of THE JEWEL- 
eRS’ CIRCULAR has recently been send- 
ing out a series of pamphlets. It is just 
possible that some of the readers of this 
column may not have seen these, so I quote 
from the first one of the series sent out, 
entitled “Have You Got It?” 
“Vision in business is as rare as Sahara 


oases. j ePnOny 
“Jim Hill had it—saw the possibilities 


of the golden west—built a railroad—the 
Great Northern. 

“Field had it—saw the future of the great 
wants of the 


metropolis—Chicago—the 


will be extremely good during the coming 
season and the Christmas holidays, and 
that unless jewelers, who are handling fine 
crystal ware, fine decorated china and such 
goods as are from time to time exploited 
in this department, place their orders in 
fairly large quantities now (when I say 
now, I mean at once), they will find when 
the rush of business comes that their 
shelves will be depleted and they will have 
no assortment of stock to offer their cus- 
tomers who come with their money in their 
hands. Warning has been given regard- 
ing this situation several times in this par- 
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No. 61—ARTICLES SHOWING STONE WHEEL CUTTING ON LIGHT CRYSTAL WARE. 


masses—planned his great department 
store. 

“Henry Ford had it—saw cheaper cars 
by greater volume—a car for the average 
man.” 

It further asks, “Have you the vision to 
see through the smoke of battle the future 
of business?” and goes on to show that 
retail stores in London showed increased 
earnings last year—particularly jewelers. 

London, as you must know, is far deeper 
in the throes of the war than any part of 
the United States ever can be, yet business 
has increased. 

Pamphlet No. 2 entitled, “Do You Be- 
lieve It?” states that the fellow who said 
“opportunity knocks but once” was mis- 
taken, and that the jeweler’s big chance 
has come rather because of the war than 
in spite of it. 

Billions of dollars will be spent in this 
country through the war, a large portion 
of which must filter through into the hands 
of the great spending public, the middle 
class and the working man. Letters quoted 
in this pamphlet from Canadian jewelers 
tend to show what the retailer may expect 
in this country during the coming season. 

The reason for referring to these 
pamphlets is to bring home again as em- 
phatically as possible the fact that trade 


ticular column, and again it is emphasized 
with all possible force that if jewelers wish 
to have an excellent assortment to offer 
their trade they should not hesitate to order 
in liberal quantity and early, so that when 
the time comes they can say to their cus- 
tomers, “We have the best assortment in 
stock and would like you to look it over 
thoroughly.” 

In giving this advice, it is established 
upon precedent and experience of our 
friends of the allied countries who have 
been through the phase of the war that we 
are just entering, and in that we follow 
their advice and examples in warfare, let 
us also profit by their experience in busi- 
ness. 

Canada, perhaps, is the nearest, in that 
both the United States and Canada are 
removed upwards of 3,000 miles from the 
seat of war, yet the United States has 
the advantage over Canada in that it has 
each of the allied countries for its cus- 
tomer, thereby making an additional profit 
through its trading over that of the Cana- 
dian people who have not the vast re- 
sources that this country has to back its 
business deals. In conclusion, don’t be 
faint hearted about the Christmas market, 
as all signs point to buying being even 
better than in normal years. 
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When the commercial travelers come 
around and show you their samples of cut 
crystal this season, because they ask you 
10 or 20 per cent. more for goods, don’t 
be surprised and don’t refuse to give them 
orders on that account. They are having 
to pay approximately from 30 to 500 per 
cent. more for material used in the manu- 
facture of their products. 

Though manufacturers are assured by 
the blank manufacturers that their prices 
will remain now as they are until Oct. 1, 
there is no knowing, no guaranteeing and 
no certainty that the price for blanks will 
not again be advanced 10 per cent. or 20 
per cent. at that time, so that jewelers who 
hesitate and say they will put off order- 
ing for two or three months, may find 
themselves in a much worse plight and 
will have to pay more than the current 
price, even though the current price is 
considerably more than paid last season. 

Manufacturers have not advanced their 
prices without just reason. In fact, it has 
been done with great reluctance, and there 
has been great justification for this pro- 
cedure, and in many cases the price has 
not been raised so much as the increased 
cost of material used_in manufacture. 

Sir ORACLE. 














The Evolution of Glass Making 


(Continued from page 103.) 











and this and the one at Kensington, Pa., 
built a few years earlier, are still in opera- 
tion, and are the oldest ones in America. 

The Massachusetts legislature determined 
to foster the art of glassmaking by special 
privilege. In 1787 they granted to a 
Boston company the exclusive privilege of 
glassmaking in the State for a period of 15 
years. 

Pittsburgh began to make glass in 1796, 
and is still one of the largest centers. 
The abundance of coal in Pennsylvania 
makes possible the use of this fuel instead 
of wood, and as there were quantities of 
good sand bordering the rivers, the industry 
grew apace. The‘discovery of natural gas, 
of artificial gas, and petroleum as a fuel 
have all helped in the evolution of the 
various processes. Strange to say, a Mas- 
sachusetts carpenter invented pressed glass 
in 1827, making a cheap product possible 
for every one. The United States at the 
present time, or previous to the war, was 
still making large importations of foreign 
glass, her export consisting largely of 
pressed glass product. 

Many interesting collections of glass- 
ware of American manufacture are in ex- 
istence. Among these is the glassware of 
General Washington, medallion portraits in 
glass of some of the early men of prom- 
inence, choice specimens of opal and prism 
glass. 

The United States leads today in the 
manufacture of artistic glassware of all 
kinds, the Tiffany company of New York, 
the Steuben glass works and others having 
won pre-eminence through the rare beauty 
of their products in art and stained glass. 
Among the manufacturers of cut and fine 
engraved crystal ware, we have a surprising 
number whose products are equal to the 
best in the world. 
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This illustration shows a specimen page of our new 
booklet of Silver Plated Novelties which will be off 


press about September 15th. 

Bass Novelties have become a recognized and impor- 
tant factor in the stocks of the progressive jeweler. 
Write for booklet. It is yours upon request. 


Silver Plated Hammered Pierced Design 
$12.00 Doz. 
8.50 “ 


MANUFACTURERS 


610-18 Broadway, N.Y. 














T. B. Clark & Co. 


Rich Cut Glass 


Honesdale, Pa. 














No. 1300 Celery, Devonshire 
New York Salesroom: 


$2.80 | 
High Grade Potash Glass Cox & Lafferty, 1140-1146 Broadway 

















F INE. GLASSWARE OF OUR OWN MANUFACTURE ONLY 


A VISIT TO OUR ESTABLISHMENT IS EDUCATIONAL. 
We make a thousand articles in Crystal Tableware: Plain, Engraved, Etched, 
and Cut. 
Reproductions of Old English Cut, and Venetian Colored Glass, and a repre- 
sentation of Gold Decorations of the Honesdale Decorating Co. 


Inspection invited. 


C. DORFLINGER & SONS 


36 MURRAY STREET “i “3° “t “i NEW YORK 
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Products for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 











(Continued from issue of August 15.) 

ILVER deposit ware has been in demand 
S in past years. It is being introduced 
now by a most progressive firm in combina- 
tion with delightfully delicate designs of 
stone wheel engraving on elegantly shaped 
crystal vases. Illustration No. 37 shows four 
of these new decorations. It is one of the 
attractive things of the season and is 
just in line with the class of goods that 
jewelers can successfully handle. There is 





No. 57—RICHLY ENGRAVED CRYSTAL VASES 
WITH STERLING SILVER ORNAMENTATION. 


no doubt that jewelers will find these ready 
sellers if they will display them attract- 
ively in show windows and show cases. 
The combination is a very pleasing one 
and is something different. 

x * * 


China has always more or less formed an 
important branch of many jewelefs’ stores. 
To get the right class of this ware one 
must be careful. Illustration No. 58 shows 
some high class Japanese vases of very 
beautiful glazes. In this case it is the 
glaze that forms the principal charm and 
decoration. Some are running glazes, as 





No. 58—arTISTIC JAPANESE VASES. 


will be seen in the vase on the right hand 
side of the illustration, or mottled glass of 
green, brown and ox blood and are made 
Im a great variety of shapes. It will be 
noticed in the decorations that there are 
little birds perched at various angles, and 
if a jeweler uses these little decorations to 
the right advantage, they will many times 
aid in a good sale for him. These are 
not molded with the vases nor are they a 





necessary part of them, but are put on with 
a little adhesive wax at any angle to suit 
the taste of the purchaser. These birds are 
very inexpensive and many a time when a 
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artistic finish that gives? Take the vase 
and we'll make no charge to you for the 
bird.” 


4 ht 


Mounted crystal ware has always been in 
vogue, but more of it has been sold of 
recent years than in 1 great many previous 
years. Illustration No. 59 shows attractive 
pierced metal cruet holders. The mount- 


ings of these pieces are silver plated ‘on 
nickel plate which guarantees almost life- 





No. 59—crYSTAL WARE CRUETS WITH PIERCED SILVER PLATED MOUNTINGS. 


jeweler. has a customer who is hesitating 
about buying an expensive vase, he could 
clinch the sale by bringing one of these 





No. 60—DAINTY CRYSTAL WARE FLOWER 
BASKET, 


little china birds and sticking it on at the 
right angle, saying to the prospective cus- 
tomer, “There now—see what a pretty little 


long service. These are made in so many 
different designs that it is hard to give 
an adequate idea, even with a full page 
illustration, but the three shown are fair 
examples of the cruets that are being 
offered the trade by many manufacturers 
along these lines. 
x *« * 


Flower baskets of crystal ware are always 
useful items of decoration. Cut flowers of 
some kind are always obtainable. Apart 
from their: utility as flower vases they are 


always highly ornamental and add -materi- 


ally to the decorative scheme of a room. 
Illustration No. 60 shows one of the latest 
of these with graceful floral decoration. 
The cutting on this crystal blank is all that 
can be desired and at the same time it is 
not an expensive article. Jewelers will ' 
find these readily salable and will be en- 
abled to turn their money over quickly if 
they decide to make this line a part of 
their stock. 
x * * 


Many times it has been pointed out that 
light cutting stone wheel engraving and 
rock crystal engraving on crystal ware 
has been more popular this year than’ for 
many years past. Even those manufactur- 
ers who never before cut the light crystal 
and only the heavy ware, have turned their 
wheels to decorating the thinner material. 
In illustration No. 61 on page 105 are 10 
pieces with quite a pretty conception’ for 
their decoration... The center vase shows a 
butterfly apparently in flight and surrounded 
by a well conceived floral decoration. The 
whole idea gives one a vivid portrayal of a 
butterfly hovering over flowers. This same 
motif has been carried through the com- 
plete line of light crystal ware including 
tumblers, stem ware and various other 
specialties. . It makes an attractive and 
showy decoration and one that should sell 
quite rapidly when properly displayed in a 
jewelry store. 
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ATTRACTIVE PACKAGE 


READY TO CARRY AWAY 
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A new and most timely de- 


STARS and STRIP ES sign. Cut on pure CRYS- 


TAL BLANKS. Packed in a most attractive red, white and blue 
box as shown above. 

Saves wrapping and is all ready for your customer to take 
home, or easy for you to deliver. The workmanship is the very 


best. 
WRITE FOR PARTICULARS 
Sample set will be sent to rated firms. 


DIA MONKUT 


POPE CUT GLASS CoO., 
23 Worth Street 


New York 














The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. 1. Hall & Son, 150 Post St., San Francisco, Cal. 


Hall Clocks 


We offer for early delivery an 
unusually _ assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 




















For this 12-Piece assortment of TABLE NOVELTIES. 
They are SILVERPLATED ON NICKEL PLATE, guaran- 
teed not to tarnish, and are rapid sellers. Terms, 2/10 
net 30, f. o. b. factory, to rated firms. No charge for 
package. Send in your order. 


96.62 : 






















W. & S. MANUFACTURING C0O., new vorx N.Y. 














THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- ete. 
pin wire, Guaranteed. 


w 





EAR WIRES 


for unpierced ears. 


SOF 


Open. Closed. 





SAFETY CATCH 


For Brooches, etc. 
Can be applied to any 
work where pin tongues 


are used. 
x 





“= 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.¥. 





MESH BAGS REPAIRED 


We will repair the Mesh, 
resilver and reline most 
TR 45" any Mesh Bag, for 75c. 

¢ Mail order a_ specialty. 






Pousece eer rompt Service for Middle 

; we gs West and Western Dealers. fies 

==" FEDERAL JEWELRY CO. 
BEFORE Milwaukee, Wis. 











W.H. Swenarton 


(Ex-Examiner UH. #. Patent Office) 
Counsel in Patent Causes 


2 Rector Street, New York 
Patents Trade-Marks 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tuz 
JEWELERS’ Circular regarding any advantageous 
device or plan which they are utilizing in connec- 
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tion with their business. 











Written expressly for The Jewelers’ Circular 


We Got Our Rural Mailing List 








por some time we had realized the in- 
adequacy and incompleteness of our 
rural mailing list and had plunged around 
jn the regular accepted ways trying to en- 
large it. Finally we hit upon a plan, the 
success of which has called forth so many 
“Hallelujahs” from our firm that we are 
sending it along to [HE JEWELER’s CIRCULAR 
that you may all join the chorus. 

Each month we advertised a “Birthday 
Gift” to be given away by our store to the 
fortunate person whose birthday fell on the 
date we had chosen as the lucky one. At 
the beginning of every month we drew for 
a date, put it down in cost letters in a little 
diary used solely for our “Birthday 
Campaign.” Then we advertised freely in 
the local papers all about the campaign, what 
the gift was to be, when it would be given 
away, etc. Our first gift was a silver bread 
tray, another time we gave a lavalliere, a 
man’s gold knife, a baby spoon, a cut glass 
bowl, a brooch, two bangle bracelets, and so 
on. Often we stated the value of the 
articles given away. No tickets had to be 
given out, no numbers drawn, no purchases 
made, no coupons bought. The person born 
in the month of May for instance, had 
merely to come in our store some time 
during the month, and state the day (not 
year) of his birth. On the first Saturday 
night of the new month, about 7 :30, the gift 
would be given to the fortunate person. In 
case there was more than one name down 
for the chosen date some one in the 
store at 7:30 on that Saturday evening was 
asked to “draw” for the right name. It 
was also explained that whenever no name 
was handed in for the chosen date (this 
happened one month) the gift for that 
month would be included with the next 
month’s gift thus adding to the interest. 

Following are two of our ads from the 
town paper. 

That the plan brought hundreds of people 
into our store that had never before fre- 
quented it, must be obvious. Of course 


many of these people immediately increased 
our sales and others “came back” after 
The Birthday Gift became 
around. 
where ll 


several months. 
“the talk” for miles 
telephone lines 


On the 
the 


country 


twenty-seven receivers always come off to 
hear the conversation whenever anyone is 
called, the interest soon became enthusiasm. 
We never palmed off “old stuff” on them, 
but always tried to give them -something 
which would bring them back with a train 
of neighbors and relatives close behind. 


“Say what is this about the birthday 
present from the K Jewelry Store. 
Don’t you have to buy anything in order 
to put your name in?” 

“No, not one thing. One of my nieces 
got a silver spoon two months ago. I’m 
going to make Howard bring me down the 











A Birthday Gift to 
You from the Karl! | 
Kipp Shop 
onl ge og Agt pore Ragen | 


valued at. $6.00 has a. date in 
March on. the back | 


This Tray will be given to the FIRST person’ 
who hands in this date as their. birthday. 

We will continue giving Birthday presents 
appropriate for each member of the family 
eéch month from now on. 

If your we is in March, tell us the date 
and pe we can a you the silver 
tray fo Birthday G 

No Birthdays received = ail or telephone. 
Kindly bring them in yourself. 

The Bread Tray will be given to the right 
person on the first Saturday night in April. 
Come in and see who gets it. 


Our watch and jewelry repair-department can . 
attend to your repair work sa 
Chiristmas Coupons 


a <a. given Say coats aa 
THE KARL KIPP. SHOP 
Jewelers and Craftsmen 


East Aurora, New York 


“if you give or receive a gift from The Kart 
Kiee Shop you will be to say so”” 




















Come in and see 
who gets the 
March Birthday 
Present 





The silver bread tray in our win- | g 
dow will be given to some fortu- : 
nate person on SATURDAY EU- ) 
ENING, APRIL Ist. 





The April present will also be on display a 
night. If you were bore in April. come 
and tell ue the date of your bisth, and i 
your date corresponds with that on the 
Fit, the gift will be yours. 

It will be to your advantage to watch for the dates 

- @f our Easter Sale. 

Our. repair department is efficiently able te 
to repair your watch, clock or jewelry. 














THE KARL KIPP SHOP 
Jewelers and Craftsmen 
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East Aurora, New York 


“if you sive or receive a sift trom The Kart 
Kipp Shoe vou will be proud to say so” 


FLIES ILRI OMNI a 














TWO ANNOUNCEMENTS THAT HELPED 


One day on the railroad train, two women, 
evidently from the country, sat directly in 
front of me. One of them said to the 
other: 

“Did you know that Ella got the present 
from the K Jewelry Store last 
month ?” 

“No, did she? Aint it grand! And it was 
a necklace too, wasn’t it?” 

“Yes, and a beauty too. I’m going to 
make Alfred put his in next month, and 
the baby’s comes in August, I’m going to 





put his in.” 


Another day on the street, I heard this: 


BUILD UP THE RURAL MAILING LIST. 


very first thing next month so I can put 
my name in.’ 

You see, one of the rules was that the 
person had to bring in his own name. No 
one else could bring it for him, nor could 
it be either phoned or written to us. We 
wanted them to see our store and feel our 
courtesy. 

The December gift was a large glass 
basket. This we did up in a Christmas 
package, with ribbons and seals and Christ- 
mas card from our store enclosed. We put 
it in the window and left the contest un- 
known until the night it was given away, 
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Taking a Lesson 
From the Frog 


You remember the fable of the big- 
gest frog who had a brilliant theory 
of getting his meals without effort. 


“For,” said he, “it stands to reason when | 
open my mouth as wide as this it is much 
larger than the pond, the flies must fall 
into it—there’s nowhere else for them to 
go. I'll chase no more flies.” 


And hedidn’t. For he grew so weak with hunger 

























The Riverside he finally couldn't chase flies even if he would. 
The most dependable mod- “ Alas!” he groaned with his last breath, “ there 
erate price watch in the are no more flies in the world.” 
world. The universal rep- 
cone of eg fine The obvious moral applies to business of all 
™~ ff srt erage: tae nan H kinds — the dealer as well as the nianufacturer. 
PREM MA timepiece—the Riverside And that is why to-day the Waltham Watch 
SS 19 jeweled move- Company, possessing the largest factory in the 
y ment. The River- ld. built th th ° f half 
( em )) side comes in five world, built up wi e experience of over ha 
Wee sizes: three for a century of watch making, has launched a 
{Bi men and two for most extensive national advertising campaign. 


; women. 
=a ee Dealers are linking up with this campaign, bringing 

SN themselves to the attention of the public as Waltham 
dealers by artistic window displays of Waltham 
Watches, newspaper advertisements and picture slides. 

















We would be glad to have an opportunity of co-oper- 
ating with you for greater patronage and profit. 


WALTHAM WATCH COMPANY 
WALTHAM, MASS. 











189 ST. JAMES STREET, MONTREAL 


WALTHAM 


The World’s Watch Over Time. 
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the date of which we altered that month, 
making it come the Saturday night before 
Christmas. It was no uncommon sight to 
see people standing before the window 
speculating as to what the Christmas Birth- 
day Gift could be in such a large box. It 
was labeled “Birthday Gift for December— 
Do not open until Christmas.” ah 

This campaign was last year, but it is 
not over yet, for aside from our superb 
fist of rural names and our increased sales, 
we are keeping it alive by sending a small 
Birthday Card, enclosed in an envelope, to 
each person on our list. Io country people, 
this is not unnoticed, and we are usually 
thanked by them. So does the goodwill 
grow like a snowball. Oe 

Next year we are anticipating a renewal 
of interest by sending to each person on our 
list, a small unset stone (the birth stone 
for that month) with our compliments and 
congratulations. A card will be enclosed 
stating that “we. will set this stone free of 
charge, int any ring, brooch, lavalliere, 
bracelet, etc., purchased at our store.” We 
are thus expecting to sell mountings for 
rings, lavallieres, bracelets, etc., aside from 
reminding the people that we are the store 
in which to buy. 

Every country jeweler knows, or should 
know, the importance of his rural trade and 
we believe this little scheme of ours will swing 
a good bit of it our way. The farmer boy 
saves all his earnings to buy his “best girl” 
a ring or bracelet; fathet and mother al- 
most always buy a good standard watch for 
their daughter when she is 18 or their son 
when he is 21; even the “hired men” must 
have signet rings—and although they do 
not now buy two karat diamonds or oriental 
pearls, they do want “solid gold” and 
“something good.” 

















The Man Who Thinks Big 


BIG head is much better than a little 
mind! The former contracts once 
in a while, the latter neither contracts nor 
expands, but remains pensive, gnawing at 
the cockles of the heart—sapping the vital- 
ity—killing the efficiency of the poor “boob” 
who is cursed with a mind biased enough to 
envy the success of those around and about 
him. 

“Here’s to” the man who thinks big, acts 
big, and does big things without altering 
the circumference of his cranium. 

“Here’s how” to the man with a little 
crappy mind—may he be always a source 
of comfort to himself. May he sometimes 
remember that he is in a class by himself, 
without feeling the stigma of isolation from 
people and minds of broad vision, imagina- 
tion and determination.—/mprint. 











T. A. Huntzberger, for the past 18 years 
associated with the Binder Jewelry Co., 
Greenville, Miss., has resigned, to go into 
the general merchandising business at 
Heathman, Miss. His departure is much 
regretted by the different members of the 
firm and especially by the customers. Be- 


ing of a genial and gentle disposition he 
was held in high esteem and had a host of 
friends. 
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Showing the Customer What to Buy 











Written expressly for The Jewelers’ Circular. 
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Mest jewelry is purchased for gift 

purposes, and therefore it is evident 
that the jeweler and his force should be 
able to make intelligent suggestions to 
their customers regarding merchandise that 
is suitable for presentation purposes. 


Furthermore, suggestions of this kind 
should not be confined to the store, but 
if properly distributed assist to bring jew- 
elry to the mind of the prospective pur- 
chaser of a gift, so that he will visit the 
jeweler instead of a merchant in some other 
line. For the jeweler, remember, is com- 
peting for gift business not only with 
others in his own field, but with stores 
carrying all sorts of other merchandise, 
all of which is being promoted as especially 
suitable for gifts. 

Making specific suggestions of this kind 
has another advantage, in that it often 
shows the customer that something worth 
while can be purchased at the price which 
he or she had in mind. It is a fact not 
always generally appreciated by the jeweler 
that the average person hesitates to enter 
a jewelry store in seeking an article for 
use aS a gift unless he is prepared to pay 
a substantial sum; whereas many attrac- 
tive items are carried in the stock of every 
store in the trade and sold at reasonable 
prices. The result is that the prospect 
often goes to a department store or else- 
where, looking for something within his 
means, when he could have got an excellent 
value, with the added “class” that comes 
from purchasing at an exclusive jewelry 
shop, without paying any more money than 
was actually spent. 

The store of C. D. Peacock, of Chicago, 
one of the best known jewelry houses in the 
country, has published a little booklet, 
“Shopping Suggestions,” that fills the niche 
in very excellent style, giving the customer 
a wide range of suggestions and presenting 
the possibilities of the stock in such a way 
as to interest those of every taste. The 
introduction to the book is as follows: 

“What to give is often a considerable 
problem. These shopping suggestions are 
meant to give you a definite idea of the 
wide range in design and price of the gifts 
at Peacock’s. 

“Peacock’s is essentially a gift store. 
People recognize that here they can find 
only the best—that nothing inferior is 
sold; that every article has distinction, 
artistic merit, individuality; and, best of 
all, they know that the Peacock reputation 
of seventy-five years adds much to the 
value of the gift—but nothing to the price.” 

The jeweler who is getting out literature 
of this kind might paraphrase the last sen- 
tence, in the event that his store had not 
been established long enough to make this 
point worth emphasizing, by saying, “When 
you come to a high-grade jewelry store 
such as this is, you have the satisfaction 
of getting a name that adds much to the 
value of the gift—but nothing to the price.” 

This appeal is along lines that all appre- 


ciate, for it is a fact evident to every- 
body that the gift that comes from a real 
jewelry store is considered, for that reason, 
to have the merit which is derived from its 
selection by experts and its inclusion in a 
stock where only jewelry is handled. 


The possibilities of various jewels for 
gift purposes are analyzed in the Peacock 
book, pearls, for instance, being referred 
to in effective style. “A gift to live through 
many generations” is offered as “a necklace 
of perfectly matched pearls.” 


“The fisheries of the world,” it is said, 
“yield their finest pearls to us. By great 
skill and care in selection we are able to 
offer an unrivaled display for your selec- 
tion. 

“Each individual pearl has been chosen 
for its exquisite color and luster, and 
every string graduated with the utmost 
nicety. 

“Like almost nothing else you could de- 
cide to give, the necklace of pearls is 
sure of an enduring welcome. Unin- 
fluenced by the change of fashions—a gift 
to last and give pleasure always. 

“If you are a judge of pearls, come 
here to make selection. If you lack con- 
fidence in your own judgment, rely upon 
us to give you the very best you can buy. 
The undivided attention of our experts at 
your service.” 

This is “good stuff,” as advertising men 
would put it, from the fact that it is 
creative. It not only lists pearls as ap- 
propriate gifts, but it shows why they are 
perfect gifts, and tends to establish a 
desire in the mind of the man who can 
afford an expensive gift for something in 
which pearls play the leading role. The 
booklet, by the way, is inclusive enough 
to reach the rich man as well as the person 
of moderate means, as the lists of diamonds 
and other precious stones, which follow, 
show. 

These include goods valued all the way 
from $3.50 to $20,000, and include baby 
rings, diamond rings, diamond brooches, 
pearl brooches, friendship circle brooches, 
diamond bar pins, bouquet pins, diamond 
studs, handy pins, pendant earrings, soli- 
taire earrings, pearl and diamond rings, 
ruby and diamond rings, emerald and dia- 
mond rings, sapphire and diamond rings, 
scarf pins, bracelets, diamond plaques, pearl 
sautoirs, lavallieres, pearl strings, platinum 
lorgnettes, fobs, sleeve links, emblem 
charms, diamond lockets, diamond fobs, 
diamond crosses, diamond and platinum 
lavallieres, emblem pins and buttons, cigar 
cutters, match safes, tie clasps, vest button 
sets, diamond necklaces, diamond emblem 
charms and buttons, diamond and pearl 
pendants, fancy shaped diamonds in plat- 
inum settings. 

The object here, of course, is to give a 
broad range of merchandise suitable for 
gifts, and at the same time to show that 
prices are so comprehensive that no matter 
whether the prospective purchaser is a 
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Defend Your Business Against Losses 
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Jewelers— put your store on a 


profitable war footing 








Install our labor-saving devices without delay. 
They will help you to meet war-time conditions. 


They will enable you to give 
quick service with new clerks hired 
to replace those gone to the front. 


They will tell you without delay 
whether your new clerks are good 
clerks. 


They will help your new clerks 
to do their work quickly, accurately, 
and well. 


They will protect new clerks from 


temptation and help them to start 
right. 
They will save work by cutting 


out all bookkeeping of customers 
accounts. 


See our up-to-date electric Na- 
tional Cash Register and the new 
N. C. R. Credit File. 


They will stop your losses and 
increase your profitt—-make you 
more money. 


Install this complete system at once and settle for 
it in small monthly payments out of what it saves 


THE. NATIONAL CASH REGISTER COMPANY, DAYTON, OHIO 






_ tas & 


Dept. 153, National Cash Register Company, Dayton, Ohio 


Please send me full particulars of your latest model 
cash register and the new N. C. R. credit file. 
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g-week clerk or a millionaire, he can 
fnd exactly what he wants in this stock. 
That is one thing that the high-grade jew- 
elry store must constantly contend with— 
the impression likely to be gathered by the 
casual observer that it is in a position to 
care for the business only of the rich, 
when, as suggested, the scope of its stock 
‘. so great as to make it easy to suit the 
taste and the purse of every type of pur- 

r. 
Oa ier classification of the goods car- 
ried is on the basis of the person to whom 
the gift is to be made: articles for women, 
articles for men, articles for children, 
articles for men who smoke, etc. These 
fists are especially suggestive to the per- 
son who is likely to be puzzled by the task 
of selecting a present for a hard-to-please 
friend or relative. 

Articles for women, for instance, include 
combs, bouquet pins, bracelets, brooches, 
bonbon boxes, barrettes, card cases, ear- 
rings, garters, friendship circles, hatpins, 
lorgnettes, mesh purses, penholders, belt 
pins, pencils, thimbles, vanity boxes, scis- 
sors, mirrors, watch pins, veil pins, reading 
glasses, coin holders, puff boxes, etc. Here 
again the range of price is broad, as it is 
in the list of articles for men. This in- 
cludes belts, smoking sets, watches, cigar 
cutters, cigar holders, cigarette cases, 
corkscrews, key-rings, key-chains, match 
boxes, pencils, pocket knives, suspenders, 
tie clasps, toothpicks, pocket nail files and 
many other practical and useful articles. 

A special list, as indicated; has been com- 
piled for the benefit of those seeking gifts 
for men who smoke, as it is realized that 
Lady Nicotine is one whose followers are 
usually devout, and who appreciate articles 
which may be used in her service. The 
smokers’ list covers such things as cigar 
box openers, cigar cases, cigar cutters, 
cigar holders, cigar jars, cigarette cases, 
cigarette holders, match boxes, pipes, pipe 
cleaners, table cigar cutters, pocket light- 
ers and calabash pipes. Some of the items, 
as noted, are used in both the general list 
for men and the special one made up for 
the smokers. 

Buying jewelry for children is not a 
dificult task with the suggestions of the 
Peacock book before one. The _ mer- 
chandise especially designed for this pur- 
pose covers bib holders, bib pins, rattles, 
thimbles, spoons, food pushers, knives and 








forks, cups, bowls, porringers, napkin 
rings, plates, talcum bottles and silver 
watches. Some of these articles are priced 


as low as fifty cents, while the maximum 
on this list is $40. 

The list then proceeds along certain well- 
defined channels, such as dining table fur- 
nishings in silver or mounted with silver, 
silver tableware, buffet and sideboard fur- 
nishings, Sheffield plate and silver plate. 

This is a big division in itself, but does 
not exhaust the possibilities, by any means, 
for there are other classifications, these 
being on the price basis. Lists are given 


of articles selling at fifty cents, seventy- 
five cents, $1, $1.50, $2, $2.50, $5 and $10. 
It will thus be noted that the store, in 
making up this list of shopping suggestions, 
has followed three classifications: one with 
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reference to the persons to whom the gifts 
are to be presented; the next based on the 
character of the merchandise and the other 
on price. 

The fifty-cent items offered in this con- 
nection are a sterling silver chatelaine pin, 
sterling silver tie clasp, sterling silver 
handy pin, sterling silver thimble, sterling 
silver glove buttoner and sterling silver salt 
shaker, while in rolled gold plate at the 
same figure are to be had brooches, tie 
clasps, handy pins, collar buttons and auto- 
matic eye glass holders. 


Emphasizing the matter of quality at a 
low figure, the firm says with reference to 
these items: “No matter how low the price 
may be, the article is never cheap in quality. 
Our prices are lower than those of other 
reputable dealers by reason of our being 
able to save in other ways than by cheapen- 
ing quality.” 

The importance of the name of a high- 
grade jeweler, with a reputation based on 
years of service to his community, is sug- 
gested in another place, where it is said, 
“Every recipient of a gift with ‘Peacock’ on 
the box values is higher than others. The 
name ‘Peacock’ costs nothing extra, and is 
evidence that the donor was satisfied to give 
only the best.” 


Birthstones are featured prominently in 
this book, while appropriate information 
regarding wedding anniversaries 
given. There is a special list of goods 
suitable for anniversary and wedding gifts, 
many of them, of course, valued at high 
prices, but some at moderate figures being 
included. The articles listed are almond 
dishes, bonbon dishes, berry bowls, bread 
trays, bread and butter plates, compotier, 
fruit salad bowls, water kettles, tea sets, 
coffee sets, sugar bowls, cream pitchers, 
water pitchers, sandwich trays, gravy boat 
and tray, marmalade jars, syrup pitchers, 
peppers and salts, salt sets, individual cas- 
ters, mayonnoise dishes, waiters, bouillon 
cups, flower bowls, ice cream platters and 
plates, celery dishes, centerpieces, muf- 
fineers, nut bowls, tea caddies, olive dishes. 

In connection with the various lists para- 
graphs with a merchandising angle are 
usually printed at the bottom of the page. 
‘Some of these have considerable sales 
punch. For instance: 

“Tf you don’t know beforehand just what 
gift you want, visit Peacock’s. We will 
agree to show you quickly what will exactly 
suit you and will devilver it at any address 
at exactly the time you wish it delivered. 
To send just the right thing at the right 
time adds to the appreciation of a gift.” 

The final item of information given in the 
book is the store’s guarantee, which is as 
follows: 

“Whatever you understand by satisfac- 
tion, we contract that you shall have; our 
guarantee of satisfaction is that everything 
you receive from us must fulfill your ex- 
pectations and satisfy you as long as you 
have it. You know better than anyone else 
what satisfies you. We take your word for 
it that a purchase from us does not, and this 
guarantee means to us that we must do any- 
thing necessary to make it satisfactory.” 

Every jeweler can make capital out of 
the constant presentation of gifts in his 
community. A suggestion book such as 
that described would be a big help. It need 
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not be costly nor elaborate, and even the 
store with a comparatively small stock 
could make a brave showing in the classi- 
fication of lists, since the same items could 
be used in a number of different lists. The 
book would be useful in getting inquiries 
from those who read the advertising of the 
store, as it could be offered freely. And 
names secured in this way would make 
valuable additions to the mailing list. 
While a gift suggestion book would be 
especially appropriate for distribution dur- 
ing the Christmas holidays, it would also be 
an all-year-round business booster of no 
little value. 





Taking Advantage of the Movies 





SLIDES OF ADVERTISED GOODS. 


GHOULD any of the national advertisers 

whose lines you stock, offer slides free 
of charge boosting their goods, avail your- 
self of the opportunity. On the slide there 
is only room for your name and address as 
the local representative, consequently you 
obtain the full benefit of such publicity in- 
stead, of, perhaps, having to share it with 
your competitors. 


FIGHTING “DOWN TOWN” TRADE. 


What are you doing to fight the “down- 
town” bugbear? Folks living in residential 
sections visit the local motion picture 
theatre of an evening because it saves them 
the trouble of dressing up and traveling 
down town. The neighborhood theatre is 


_the right place in which to attack this evil. 


this is how one jeweler advetised ina movie 
show houseorgan: “NO NEED FOR YOU 
TO GO DOWNTOWN TO BUY YOUR 
JEWELRY. YOU HAVE A FIRST 
CLASS JEWELER RIGHT IN YOUR 
VICINITY THAT SELLS ALL KINDS 
OF JEWELRY AT THE LOWEST 
PRICES QUOTED DOWNTOWN. IN 
ADDITION WE GIVE ALL WANTS 
OUR PERSONAL ATTENTION AND 
STRIVE TO PLEASE THE MOST 
PARTICULAR AND DISCRIMINAT- 
ING PATRONAGE.” 


Here is another argument which you 
might add: 


“WHEN YOU VISIT THIS THEATER 
YOU DO NOT GO DOWNTOWN FOR 
YOUR AMUSEMENTS. SO WHY 
PATRONIZE DOWNTOWN STORES?” 


KEEPING DOWN CIRCULATION COSTS. 


If you are located in a downtown section 
and desire to cover all parts of the town 
simultaneously with a motion picture film 
you will require more than one print in cir- 
culation. If the picture is approximately 
250 feet in length, the cost will work out 
at $25 a print, on the 10 cents a foot basis. 
As the picture will only be retained for a 
day or so, it is extremely doubtful whether 
the expense will be justified. A film does 
not begin to show signs of tear and wear 
until after about six months’ constant use, 
so there is ample time for it to go the 
rounds. 





Last Wednesday night the Strange 
Jewelry Co., Sherman, Tex., lost a 
diamond ring, worth $130, in a window 
burglary. 
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37 Years Making Display Fixtures 


YOURE 


For Tris CATALOG 


Treat Your Show Windows Good 


Make Your Windows Pay Your Rent 


....Keep after your windows. Remember many sales are 
made from the sidewalk. Here is something really good and 


profitable to buy. A hanging fixture for Jewelers’ Windows. e 
You can now get some good out of the top space in your 
show windows that is now not being used. This illustration shows 
how the fixture trims up , Fee You can hang the fixture 
height you desire. ead on. 
ne ‘Made ‘a Oak or Birch Mahogany. End brackets are made of % 


inch square wood nae, Soreenee me _— ante. a grees 
six-foot chain with strong ceiling hooks. e shelf is 4 inc , 
ee fnoell with cleated ends. Made strong and right. No. 210 of all grades. 


has 2 end brackets. No. 211 has 2 end and 1 center bracket. ; 
met furnish them in Golden Oak waxed, Antique Oak waxed, Weath- 


ered g waxed or Birch Mahogany, dull flat finish, finished Feath er Fans 
Gauze Fans 
Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 
321 Fifth Avenue, New York 


Near 32nd Street 





~ 
~ 


























No. 210 has 12 inch x 36 inch shelf, with 6 foot chain and hooks - -§ $4.20 
No. 211 has 12 inch x 48 inch shelf, with 6 foot chainand hooks - -§ $G.10 


THE OSCAR ONKEN Co. 41 aust. CINCINNATI, O. 
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Fe. Cc. JORGESON & CO. 
Makers of HIGH-GRADE “JEWELERS? FIXTURES Trade-Marks of the Jewelry 


| illite . "Seana and Kindred Trades 
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THIRD EDITION 
COMPLETELY REVISED 
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Sold to Jewelers’ Circular Subscribers only 


Price $5.00 — Express Paid 


One year's su iption to The Jewelers’ 
Circular $2.00 for 52 issues. Com- 
bination price for both - - - - 90:00 





The Jewelers’ Circular Publishing Co. 
11 John Street, New York 








St. Louis Watchmaking School 


Established Thirty Years 
If you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in a 
first class Jewelry Store. 
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Colonial Wall Case, No. 128. , __ Counter Case and Table, No. 107. Write for our Catalog at once. 
WRITE FOR OUR CATALOG. ST. LOUIS WATCHMAKING SCHOOL, St. Louis, Me. 








Don’t Buy Jewelry Boxes 
Before you see our catalogue illustrating a large variety of 
Jewelry boxes of all kinds, including watches, clocks, jewelry, 
silverware, cut glass, cutlery, traveling sets, pyralin and 
French Ivory, Leather Novelties, tools and material, ete. 
Now ready for mailing. Note our prices on Ring Boxes. 





Manipulation of Steel in Watch Work 





Purple Piush Lift Off Cover....... Per Doz. $.85 

Purple Plush Hinge Cover........ “ 1.25 By JOHN J. BOWMAN 
Leatherette Spring Hinge Cover.... a 1.45 ; . 
Velour Covered Lift Off Cover... .. “ 35 Reduced Price, 50 Cents, Postpaid 
Velour Hinge Cover............. ss 1.05 9 

Paper Lift OW Cever........... Per Gross 1.95 





Jewelers’ Circular Publishing Co. 11 John Street, New York 


Order Now while our stock is complete. 
JOSEPH HAGN & CO. 300-306 W. Madison St., Dept. J.C., Chicago, III. 



































September 12, 1917. 


THE JEWELERS’ CIRCULAR-WEEKLY 115 








Sales Plans That Sell More Goods 








Written expressly for The Jewelers’ Circular by A. E. Edgar, Author of ‘“‘How to Advertise 
a Retail Store.” 





’ 














Or of the first things a jeweler does 
when he puts on a special sale is to 
cut the price of a lot of goods. The idea 
is right, but it is often wrongly applied. 
Prices must be cut on some lines if a sale 
is announced. But why announce a sale? 

The writer has often advocated dividing 
the year up into a set number of periods— 
a mercantile calendar—as it were. Each of 
these periods are to be devoted to selling a 
certain line of goods. The periods natu- 
rally fall into months and weeks, following 
the astronomical calendar. 

There are 12 months or periods in the 
calendar year. Why not divide the mercan- 
tile business of the jeweler into similar 
periods? 

We have birthstones for each month. 
This gives us a certain amount of ready- 
made selling possibilities. 

We have other important periods. Wed- 
dings in January and June, Easter, gradua- 
tion, vacation, Christmas, and others less 
important. Here again are sales ready- 
made for us to pick up. Do we pick up as 
many sales in each of these seasons as we 
should? We all recognize these periods 
and prepare in advance for them by buy- 
ing lines we consider suitable. 
us advertise a little more vigorously. A 
few even go so far as to try to inject a 
little enthusiasm into the veins of our 
clerks. 

These are important seasons in our busi- 
ness year. We recognize them to some 
extent. Should we rest at that point? 
Would it not be a good idea to be a little 
more specific with our advertising; to urge 
the public to purchase along a certain line? 


There are certain seasons of the year 


when the department stores and others are 
having cut price and clearance sales. The 
public mind is attuned to bargains. The 
bargain note is sounding everywhere—ex- 
cept in the jewelry store. 

The jeweler cannot afford to level his 
business to the standard of these stores— 
his is a high-class business, but sales are 
the chief aim of all—sales at a profit. 

Can the jeweler take advantage of the 
bargain spirit that permeates the human 
mind? Can he do so without losing pres- 
tige or dignity? Why not? 

As a general rule sales are conducted in 
such a manner that the individual sales are 
many, but of a low average amount. The 
only kind of a sale the writer has knowl- 
edge of that will produce the opposite, that 
is, large sales at a normal profit, is a 
“Combination Sale.” 

The principle involved is a good one. A 
series of combinations of articles are 
offered at a reduced price. “There you 
go,” says one jeweler, “cutting the price 
and lowering the profit.” Well, let us see 
where we will land. 

If we include in each of the series of 
combinations, that is, in each combination 
of articles one or more that we are anxious 
to get rid of for one reason or another and 


Some of: 





cut the price away down on that we may 
not have to cut the price on any of the 
other articles at all. If we can do this we 
will make money by our sale instead of 
lose it—as is often done in sales conducted 
along old lines. 

Here is another alternative: In case we 
do not have any articles we find it profit- 
able to cut so deeply in price to secure its 
sale we can include in each combination 
of articles one or more upon which there 
is a particularly “long” profit. We can 
then reduce this to the minimum and the 
combination will bring a normal profit on 
the rest of the articles. 

With these features in view, the jeweler 
could put up a number of combinations or 
assortments. There might be a five dollar 
assortment, a ten dollar assortment, etc. 

Other assortments that would not harp 
on the “price” idea would be a “Family 
Assortment,” a -“Girl’s Assortment,” a 
“Boy’s Assortment,” a “Household Assort- 
ment,” an “Office Assortment,” etc. 

Before us lies an advertisement of a sale 
in which there are a number of items spe- 
cially priced. Selecting from these to form 
a “Family Assortment,” we could use the 
following: 

Ladies’ leather handbag with solid silver 
trimmings, $3. , 

Young ladies’ bracelet, 20-year guarantee, 
$7.50. , 

Baby ring, solid gold, $1. 

Man’s signet ring, solid gold, $5. 

Boy’s watch, $5. 

The total value of this assortment is 
$21.50. It was offered in separate items at 
a total of $12.50. It could have been 
offered at $15 in a combination sale and 
have made the jeweler more money. 

Would there be as much merchandise 
sold in this way? As a general rule, no. 
But we have all decided long ago that it 
is not the amount of merchandise sold that 
really counts—it’s the amount of profit the 
sales will produce. 

We have given the above assortment in 
detail to make our idea perfectly plain to 
all. Any combination of articles the 
jeweler wishes to make may be offered. 

Other combinations that would be very 
likely to “take” with the buying public 
would be “silverware” combinations, hol- 
lowware, flat silver, etc., “cut glass” com- 
binations, “bric-a-brac’’ combinations, etc. 

Another method of conducting a “combi- 
nation sale’ would be to have several dis- 
play cases, each with an assortment rang- 
ing in values between certain figures and 
offered in the combination at a lower 
figure. 

To illustrate this let us suppose there are 
five cases in all and that the combination 
sale figure is set at $20. In each case there 
are to be shown articles ranging in price 
from $5 up. Perhaps some of these will 
run up to double that figure, if there are 
old articles in the stock to be got rid of. 
The customer is to select one article 
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from each case, making five articles in all. 
She gets the five at $20, in reality getting 
one free. If she is a good judge of values 
she may get $50 worth of goods for $20. 

In advertising this combination sale the 
last idea above should be very strongly 
emphasized. “Are you a good judge of 
jewelry values?” “Can you select the $50 
value offered at $20?” “Here is a chance 
to show your ability to select $10 articles 
for $5.” Headlines like these with a full 
explanation and a list of some of the higher 
values will make the advertising attractive 
and secure the attention required to make 
the sale a success. 


It will be wise to not only state that some 
of the articles are only worth $5, but that 
it is the privilege of the customer to select 
from the cases in which there are many 
articles of greater value. 

“You cannot lose. You get $25 for $20. 
You might get $50 worth. It is an oppor- 
tunity worth seizing. Call and see if you 
can pick out the high value for yourself.’” 

A combination sale will run for two 
weeks if the jeweler wishes. Early in the 
sale he should emphasize the point that the 
first buyers get the best choice. Later this 
idea should be carefully suppressed. 

If he wishes, at the end of the two weeks, 
he could advertise a week’s clean-up of the 
balance at choice for $4. If he does this 
he should gather up the fragments and 
place them in one or two cases, removing 
any stock he thinks should not be included 
in the single article sale. 


A more sensational method of advertis- 
ing a combination sale would be to include 
a certain amount of goods in a lot and offer 
one free. This will help to sell goods, but 
it will not be nearly as dignified a proceed- 
ing, nor will it add anything to the prestige 
of the establishment, which the sale con- 
ducted in the manner previously suggested . 
would. 

Referring back to our idea of a selling 
period for each line of goods, we might 
suggest that there be a series of “weeks.” 
Each week to be devoted to some article, 
cut glass one week, hollowware another, flat 
silver another, stationery another, leather 
goods another, cameras another, and so on 
down the list. 

These weeks of special sales are not to 
be selected haphazard. The logical time of 
year should be selected for having these 
special weeks. These special weeks should 
become more or less permanent “dates” in 
the business year. They should be prepared 
for. Special lines for popular selling 
should be purchased. Special advertising 
for the newspapers prepared in advance. 
Special window and case displays should 
be carefully made. The business should be 
made to center around the particular line 
during the week it is being especially fea- 
tured. This is not a new idea, by any 
means, but in many cases where it has been 
tried out it has been done in such a half- — 
hearted manner that it was impossible to 
secure the best results. 

During these special weeks combinations 
of articles from the line being featured 
may be made to produce increased sales. 

Some jewelers are afraid to offer high 
grade articles in their advertising. This is 





(Continued on page 125.) 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it’s called “cargo”; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a> 


supply of 


(The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser. Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The profits satisfy you. 





““A Quarter of a Century ”’ 








The Wadsworth Watch Case Co. 


Factory : Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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The Watch and Its Adjustment to Temperature 





Written expressly for the Jewelers’ Circular by F. B. Pyms,:’F. B. H. I. 














A L watches claiming to be reliable have 
been put through the various adjust- 
ing processes, which are the isochronal, 
positional and temperature. Unless ad- 
justed to these three factors a watch can- 
not be expected to give the timing results 
that is expected today in our complex sys- 
tem of civilization. Though the terms are 
used very often not many really quite un- 
derstand or realize the importance of these 
adjustments; if they did we would not 
see so much evidence of this fact in the 
mutilated watches that arrive from time to 
time in the repair shops to be put in good 
repair and adjusted again—if possible. 
The worst part about these various ad- 
justments is that it is impossible to tell by 
merely looking at the watch whether the 
adjustments have been made or whether 
they have been destroyed; only by results 
can this be ascertained. The temperature 
adjustment is quite an important one and 
will be dealt with in this article. 

After the isochronal and positional ad- 
justments the temperature adjustment 
completes the list of the various adjust- 
ments that go to make up the reliable time- 
piece that many branches of business insist 
upon and expect. A watch may be very 
accurately adjusted to isochronism and po- 
sitions but will prove itself to be utterly 
useless as far as timekeeping is concerned. 
For every change in the temperature, 
whatever its cause, will just so much affect 
the rate whether it be a few seconds or a 
few minutes; the error will be proportional 
to the change in the temperature. 

The first to apply a corrective to the 
balance spring for the temperature varia- 
tions was John Harrison, the celebrated 
horologist, who applied his idea to his 
watch, which is still preserved to this day, 
having a bimetallic arm fixed at one end, 
and carrying at its free ends two pins, to 
embrace the balance spring near its outer 
point of attachment. His own description 
of this device is as follows: “The ther- 
mometer kirb is composed of two thin 
plates of brass and steel riveted together 
In several places, which, by the greater 
expansion of brass than steel by heat, and 
contraction by cold, becomes convex on 
the brass side in hot weather, and con- 
vex on the steel side in cold weather; 


whence one end being fixed, the other end 
obtains a motion corresponding with the 
changes of heat and cold, and the two 
pins at this end, between which the bal- 
ance spring passes, and which it touches 
alternately as the spring bends and un- 
bends itself, will shorten or lengthen the 
spring.” 

Other celebrated horologists adopted 
curbs on the Harrison principle at that 
period, but it was John Arnold, who leav- 
ing the spring alone, decided to compen- 
sate for the loss of its elasticity by means 
of a laminated balance rim composed of 
brass and steel soldered together, and 
shaped to a circular form by bending with 
pliers. To Thomas Earnshaw we give the 
credit of giving us the balance of today; 
he improved on Arnold’s construction by 
turning the steel center and fusing the 
brass around it, thus obtaining a sound fu- 
sion of the metals and a perfectly circular 
rim. 

The construction of the ordinary com- 
pensation balance consists of a center bar 
the ends of which support the rim, The 
rim is composed of two metals having 
different co-efficients of expansion. The 
two metals employed are brass and steel, 
which are the most used for this purpose. 
The brass expands and contracts a great 
deal more than steel, and it is by means 
of this difference that the rim or balance 
“compensates.” The metal having the 
greater expansion is placed on the outside 
of the rim and that having the least or 
smaller expansion is placed on the inside 
of the rim. 

When such a balance is heated the two 
metals expand, but the metal forming the 
inner portion of the rim does not expand 
as much as the outer part does, and the 
struggle between the two metals to reach 
their respective new measurements causes 
the free end of the rim to curve inward. 
Two metals of different lengths cannot re- 
main together as one piece unless they ad- 
just themselves to a curve with the shorter 
portion on the inner, shorter, part of the 
curve and the longer part on the outside. 
The following experiment exemplifies this 
action. Take a sheet of cardboard that 
is quite dry and on it paste a piece of 
paper that has been moistened well. Wet- 





ting the paper has stretched it; as it dries 
and endeavors to return to its original size 
it will curve itself and the cardboard into 


a curve, with the paper on the inside: The 
action is similar to that produced by a 
higher temperature in the compensation 
balance. It is necessary that the balance 
rim be cut quite through or the change of 
curvature could never take place. 


The correction of the temperature errors 
in a timepiece controlled by a balance and 
spring 1s more complicated than one that 
is controlled by a pendulum. In the pen- 
dulum, if the parts be so arranged that 
the distance between the centers of oscilla- 
tion and suspension of the pendulum re- 
main constant in all temperatures, the 
time will be constant; and it is compara- 
tively easy to obtain, within close limits, 
an almost perfect compensation for a pen- 
dulum. This introduces a certain fact 
that is very much adopted by young mem- 
bers of the trade and which is entirely 
erroneous. It is assumed that because of 
the fact that the compensation of a pendu- 
lum will be perfect if its effective length 
remains the same in all temperatures then 
the compensation of a chronometer is equal- 
ly simple. There is also the fallacy among 
quite a few that a “compensation balance 
is so constructed that its radius of gyration 
remains constant in all temperatures.” This 
is entirely wrong for the simple reason that 
such a balance would correct but little of 
the error. It would only correct the er- 
rors caused by its own expansion and con- 
traction. A plain balance will increase in 
size when the temperature is raised, so that 
a timepiece would lose in heat from this 
cause alone, but it is a small part of the 
error. The principle alterations of rate are 
due to the effects on the elastic nature of 
the spring attached to the balance. In 
heat the spring becomes fatigued and can- 
not hurry along so well, in colder tempera- 
tures it becomes more energetic. 


The dimensions of the spring alter, and 
it was customary to attribute part of the 
loss in heat to the increase in the length of 
the spring, but, as any change in length 
must be accompanied by a corresponding 
change in width, these two alterations will 
exactly neutralize one another in all tem- 
peratures, and as the spring will also grow 
thicker in heat it would actually be 
stronger if it were not that the increase in 
volume is always accompanied by a com- 
paratively large decrease in the modulus of 
elasticity. The balance, therefore, to cor- 
rect the errors due to changes of tempera- 


ture must grow smaller in heat and larger 
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‘a cold. No good reason has ever been 
put forward in explanation of the effect 
that heat has on the balance-spring so far 
as the elasticity is concerned. We have 
only hypothetical reasons. It may be pos- 
sible that the heat increases the size of 
the molecules composing the spring, or it 
may be that these molecules become separ- 
ated. Then again their cohesion is les- 
sened. 

Berthoud, in 1773, published the follow- 
ing result of the effect of temperature 
upon one of his chronometers. He fig- 
ured that in passing from 32 degrees to 
92 degrees, Fahrenheit, it lost daily by— 
Expansion of the balance.... 62 seconds 
The loss of the spring’s elastic 

force 312 seconds 
Elongation of the spring..... 19 seconds 

393 secs. or 6 mins., 33 secs. 
For quite a long period this deduction was 
taken as authoritative, and as far as the 
total amount of errors due to temperature 
goes this may have been correct, but there 
is no warrant for assuming that part of 
the loss was due to the elongation of the 
spring. As mentioned before the thickness 
and width of the spring would be increased 
in exactly the same proportion as the 
length, and as the strength of a spring 
varies as the cube of its thickness the 
spring would be absolutely stronger for an 
increase in temperature if the relative di- 
mensions only were considered. 

We will now consider what the com- 
pensation really consists of. As_ al- 
ready mentioned we know that in heat 
the greater expansion of the brass ex- 
terior of the rim will curve the segments 
inward and carry the screws toward the 
center. In cold the greater contraction of 
the brass carries the screws outward, and 
thus compensates for the contraction of 
the entire balance, which would ordinarily 
cause a gain in time. It is obvious, there- 
fore, that the screws or weight should be 
carried outward in cold and inward in 
heat, just enough to make up for the ex- 
pansion or contraction of the balance, the 
temperature effects on the balance-spring 
and, to a lesser degree, other changes due 
to temperature, such as the oil and the 
mainspring. When this is accomplished, 
the compensation is correct, and we then 
say that the watch is adjusted for tem- 
perature. It is only when tested can we be 
assured that such a watch is in reality 
adjusted. There are many watches hav- 
ing the words “adjusted for temperature” 
that may have had that property destroyed 
by some means or other. 

In order to secure the best action in the 
tim of a balance, the metals must bear 
a certain proportion to one another in 
density, dimension and construction. The 
old style compensation balances contained 
steel that was well tempered, which made 
it very active and as the brass was gen- 
erally left soft this made it less active. 
The proportions adopted then were about 
one-third steel to two-thirds of brass. The 
balances of today have the steel usually 
soft and the brass hardened by rolling or 
hammering, preferably the latter, and the 
Proportions are about two-fifths steel to 
three-fifths brass. The relative propor- 
tions between the width and thickness of 
the rim are quite important. The thinner 
the rim in proportion to its width the 
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more active it will be, in that its deflec- 
tion will be greater in the changes of 
temperature. In other words such a bal- 
ance will respond much quicker to the 
changes in the temperature. It also fol- 
lows that there will be a greater tendency 
to the property of centrifugal force and 
also the greater liability of distortion when 
improperly handled. If the rim is too 
thick it will not respond easily to the 
changes of temperature and a close ad- 
justment will be impossible. A good pro- 
portion for the thickness would be about 
4/l10ths of the width of the rim. 

Before using a compensation balance it 
is the practice of some adjusters to spin 
the wheel close to an alcohol lamp giv- 
ing out a heat sufficient to subject the 
wheel to a higher temperature than it 
will ever be put to. One authority places 
this to be about when the ends of the 
rim touch the notch. The writer cannot 
see though, how this can be taken as a 
rule, for there are to be seen balances hav- 
ing spaces at the free ends ranging from a 
mere slit to two and three millimeters. The 
balance is then placed on a cold plate and 
tested for poise, and if necessary trued. 

When a watch is said to be over-com- 
pensated it means that the weights on the 
rim have been moved to near the free end 
thus causing a gain in heat. When under- 
compensated the reverse takes place. The 
remedy for over-compensation is to move 
the weights nearer the fixed arm of the 
wheel and when under-compensated nearer 
to the free ends. 

The angles at which the free ends are 
cut are such that there is no possibility 
of the free ends getting under the corner. 
So long as the cut is wide enough to cover 
all probable ranges of temperature it is 
preferable to have it as narrow as possible, 
in order to enable the handling thereof 
with less risk of distortion. The cross bar 
expands in heat too, but its increase is so 
small that it is practically negligible. How- 
ever, it must not be forgotten that the bar 
and fixed ends of the rim do expand and 
go outward in heat a little, while the free 
end comes in considerably. There must, 
therefore, be a point in the rim, near the 
fixed end, where the diameter of the bal- 
ance is the same in the two temperatures, 
and a weight added at this point to make 
it go slower would create little, if any, 
disturbance of the compensation. 

(To be continued.) 





It’s less expensive to indulge in rebellious 
rounds of joyous laughter—right smack 
from the heart, than to grumble and show 
bilious characteristics that emanate from 
the region of your liver. Be happy—make 
it a habit. Smile once in a while just to 
prove that none of the small things of this 
world can make you do otherwise. 

Result: Better health, better friends, 
better business, better prospects ahead and 
occasionally a better and fresher portion 
of plum duff from the “better half.” It’s 
simple philosophy—only the simpletons 
(“nuts” we call ’em when we are busy) 
who cannot understand the simplicity of 
clean, cheerful and contented living. 

Don’t be afraid of the grouch! He can’t 
contaminate you unless you are one of his 
species.—Inprint. 
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Using a Mouth Blowpipe 





A SUBSCRIBER asks: “Will you explain 
to me why I have to use my blowpipe 
about 15 minutes in order to get the hard 
solder melted? The hard solder and the 
article become red hot and the solder seems 
to melt and does not adhere to the article.” 
It is not stated whether this is gold or 
platinum jewelry. In any case it is dif- 
ficult to melt hara solder with a mouth 
blowpipe; very few workmen can do it 
without exhausting effort; a hotter flame is 
needed. 

If it is platinum jewelry, the whole trou- 
ble is with the heat; the metals are simply 
not hot enough to flow together and join. 

If it is gold jewelry, in addition to a lack 
of heat, the chances are that in 15 minutes 
of blowing you have dislodged your flux, 
so that a film of oxide has formed over both 
article and solder, and when the latter does 
melt it is not able to unite with the article 
because of this oxide. 

There is a knack in using a mouth blow- 
pipe; you may not be able to learn it. But 
whether your metal is platinum or gold, 
the solution of the difficulty is to use a 
hotter flame than the mouth blowpipe pro- 
vides; use a flame that is hot enough to 
melt the solder promptly, and heat the gold 
quickly without blowing away the flux. 





Production of a Plaster Cast and Its 
Practical Utilization 





HEN, in the manufacture of jewelry, a 
large number of similar articles have 
to be made, as, for instance, ball crosses 
and other articles, in soldering the separate 
parts together it is best to proceed as fol- 
lows: 
First, an exact model is made, see illus- 
tration, then make a frame of thin sheet 





A PLASTER CAST FOR MAKING JEWELRY. 


brass or iron corresponding to the form of 
the object. The frame is placed on a piece 
of card or wax sheet and poured full of 
plaster, not mixed too thin. In order that 
the plaster may not crack when soldering, 
the joints of the frame must be soldered. 
Then, while the plaster is still soft, the 
model, previously greased with oil, is forced 
into it to the depth of about one-third. 
When the plaster has set, the model is re- 
moved, the finished mould is heated to red- 
ness and placed on a prepared coal, serves 
as soldering plate. By this process much 
time is saved; all the articles turn out éx- 
actly alike, and in the event of repeat orders 
we have an exact pattern. 








A man wearing a soldier’s uniform re- 
cently stole a watch worth $7 from E. A. 
Malsberry, jeweler, Rockwood, Pa. 
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KK BRAND STANDS FOR STANDARD OF MERIT 
See ihat KK is stamped in front and back of every label 


INSIST ON GETTING KK BRAND GLASSES onty * 


If your jobber will not furnish you with 
KK GLASSES send your order to us 


THE H. KH. IMPORTING CO., Inc. 
41-43 Maiden Lane New York City 




























One Piece Fancy Setting 
NO WEAK SOLDER JOINTS 


These settings are beautifully made and are backed up with our forty years’ 
experience and repttation for well made gold settings, galleries and findings. 
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[In Which Is Contained a List of the Latest 


Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 


Registered Trade- Marks. } 

















UNITED STATES PATENTS. 





issue of Aug. 21, 1917. 


1,237,326. BUTTON- FASTENER. Cmartes A, 
GceozEy, Providence, R. I., assignor to B. A. 
Ballou & Co., Inc., Providence, R. I. Filed 
Feb. 19, 1917. Serial 149,455. 

In a button fastener, a bodkin formed of a 
wire whose body is split longitudinally for a por- 
tion of its length and the split portion separated 
to form resilient arms both adapted to be slightly 
compressed upon being forced through the eye of 





the button shank, a reduced neck portion near the 
middle of the bodkin for frictionally retaining the 
button shank, one end of the bodkin being bent 
off at an angle to permit its being swung down 
out of line with the axis through the eye of the 
shank, 


1,237,389. BELT-CLASP. Wuttram E. Rovunss- 
VILLE, Attleboro, Mass., assignor to C. A. 
Marsh & Co., Attleboro, Mass. Filed March 
22, 1917. Serial 156,522. 

In a belt clasp, the combination with the face 
plate, having a bell-end affixing member, of walls 
upon the top and bottom of the plate, inwardly 




















directed oppositely disposed flanges upon the walls, 
and a clamp member pivotally mounted upon the 
flanges near one end of the plate to bind the other 
end of the belt. 


1,237,540. CASE FOR CIGARETTES OR THE 
LIKE. Otuiver MirtcHett, Needham, Mass., 
assignor to Webster Co., North Attleboro, 
Mass. Filed July 12, 1916. Serial 108,937. 

In a cigarette case or the like, a pair of hinged 


| 
' 
' 
' 





lids; a base; a pair of spring-links connecting 
with and suspending the base between said lids. 


1,237,619. FOUNTAIN-PEN. Harvey Green 
Craic, Kansas City, Mo., assignor to Kraker 
Pen Co., Kansas City, Mo. Original applica- 
tion filed April 9, 1914; Serial 830,636. Di- 
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$1,173. 


vided and this application filed Sept. 23, 1915. 
Serial 52,304. 

In a fountain pen having telescopically inter- 

fitting barrel and pen section, the barrel provided 

at its mouth with a metallic reinforcing ring pro- 





vided in its surface with recesses, said ring em- 
bedded in the barrel mouth and the material of 
the latter filling said recesses for holding said ring 
rigid therewith. 


1,237,776. CIGARETTE-CASE, Bert G. Hacketr, 
Providence, R. I., assignor to Metal Products 
Corp., Providence, R. I. Filed July 3, 1916. 
Serial 107,213. 

In a case of the character described, the com- 
bination with a pair of hinged lids, of a holder 
comprising a pair of side members pivotally 
mounted between said lids, means for separating 





said members and retaining them flat against the 
insides of the lids to receive cigarettes, and means 
for locking said members closed to retain the 


cigarettes. 
DESIGNS 


CUFF-BUTTON. Sguire Bray, Attleboro, 
Mass. Filed June 12, 1917. Serial 174,366. 








Term of patent 3% years. 


51,182. PROTECTOR FOR ARTICLES TO BE 
WORN ON THE WRIST. Irvine R. Lep- 
ERER, Providence, R, I. Filed July 2, 1917. 


—<————_— 


Serial 178,261. Term of patent 3% years 
51,185. SPOON, FORK, OR SIMILAR AR- 











TICLE. Artuur A. Parrett, Meriden, Conn., 
assignor to International Silver €o., Meriden, 
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Filed May 21, 1917. Serial 170,073. 


Conn. 
Term of patent 3% years. 


51,187. JEWEL-MOUNTING LINK. PHILIP 
Reiter, New York. Filed May 26, 1917. Se- 


ck 
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rial 171,327. 


$51,189. SPOON, FORK, OR SIMILAR AR- 
TICLE. Gustave STROHHAKER, Wallingford, 
Conn., assignor to International Silver Co., 


Term of patent 14 years. 




















Meriden, Conn. Filed May 21, 1917. Serial 
170,072. Term of patent 3% years. 
issue of Aug. 28, 1917. 
1,238,149. TABLEWARE. Oruo V. Kean, Provi- 
dence, R. I. Filed March 15, 1916. Serial 
86,568. 


An article of the character described comprising, 
in combination, a blade and a handle, said parts 
each comprising an open metallic edge frame, and 
body portions of ceramic material constituting the 
main portions of each of said parts, said frames 
being joined by a metallic shank, said shank being 





provided by united wae portions of said edge 
frames intermediate said body portions, said united 
portions being integral with the frame portions of 
said handle and said blade, said frames composed 
of a grooved wire, the edges of said body portions 
being seated in said groove. 


1,238,150. TABLEWARE. Orno V. Kean, Provi- 


dence, R. I. Filed March 13, 1917. Serial 
154,475. 





A spoon or like article comprising, in combina- 
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Soldering Outfits, Platinum Welding Outfits, Platinum Melting Outfits 
Loaned Free to Our Oxygen Customers, —— in -" U. S. 


is “LITTLE HOKE-PHOENIX S P 
= TORCH FOR VERY LARGE PLATINUM =,” 






























s 

. f 

~ 
- 2 - ——~ | 


settteetege 
or ne SoeeeeceseeeseneseseNsslese, 


/___HOKE-PHOENIX TORCH 
: FOR PLATINUM MELTING AND 
| +ALL KINDS OF ANNEALING 


















































































MODEL 70 






























V4 Bring in your platinum clips or filings, much 
Nl or little, and melt them free, or watch me do it. 

7 Z No charge; no obligation. 

| You save ° $1. 50 out of every $5 of your old 2-tank costs if you BORROW. 

You save $4 out of every $5 if you Buy the Hoke-Phoenix. 

It will pay you to throw away your old outfit and borrow the New Hoke-Phoenix. 

Borrow and try—then, buy if you wish, or continue to use on our free loan plan. Loan contracts made for 

one year or two years. 

Big jewelers and big refiners, who have large lots of platinum to melt, and little jewelers and little refin- 


ers, who have small lots to melt—ALL pronounce the Hoke-Phoenix New Model 1-tank platinum melters 
superior to other systems. Big and little outfits, to suit your needs. Ask ANY New York jeweler about 


the Hoke-Phoenix. 
OXYGEN DELIVERIES “This afternoon or Tomorrow morning” everywhere. Ask for Circular. 


SAM W. HOKE, Migr. "Sin cee ne 


JOHN AUSTIN & SON 


Gold, Silver and Platinum ’ 
Assayers, Refiners and Smelters B 
74 and 76 Clifford St., PROVIDENCE, R. I. he uyers 


We Do Our Own Smelting Directory 









































Attention, Jewelers ye Werte Price, $1.00 


For cleaning and repairing of all kinds and the furnishing of genuine material 

















for such watches, please telephone to, call at, or send to our nearest office. The Jewelers’ Circular 
E. HOWARD CLOCK COMPANY: cricaco “SE ee Publishing Company 
This Ils Gur Diamond Anniversary {1 John Street New York 
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e and a handle, Paes of said parts - 

ae d rtion of ceramic material, a 
sire I = ea said body portion and the 
other part, a metallic binder strip substantially en- 
compassing the edge of said body portion and se- 
cured to said shank, and a strengthening member 
overlying both said ceramic material and the por- 
tion of the shank adjacent thereto. 


HAT-PIN PROTECTOR. Henry T. 
Sroner, Edina, Mo. Filed June 19, 1916. 
Serial 104,535. - 

An article of manufacture comprising a single 
strip of resilient metal bent back upon itself form- 
iag 2 loop and a pair of legs having outwardly 
turned ends, the said legs having transversely 


tion, 4 blad 





extending corrugations therein, the corrugations 
in one leg extending into the corrugation in the 
opposite leg, and means secured to the edges of the 
legs for limiting their movement away from each 
other. 


1,238,495. COUPLING FOR NECKLACES. Bern- 
warp B. Curist, Brooklyn, N. Y. Filed Feb. 

20, 1917. Serial 149,773. 
A coupling of the kind described comprising 
3 socket member and a plug entering the socket 
member, a main snap catch on the plug to engage 





the socket member, a safety catch on the plug 
independently engaging the socket member, and 
independent means for releasing each catch. 


1,238,657. FOUNTAIN-PEN. Marx FINsSTONE, 
Brooklyn, N. Y. Filed Feb. 19, 1917. Serial 
149,477. 

In combination with a fountain-pen-barrel hav- 
ing a slot therein and a compressible sack within 
said barrel, a compressing device for said sack 
consisting of a depressible bar, a lever located 
within said slot to depress said bar, and a sup- 
porting element for said lever within said barrel 
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connected to said depressible bar, said supporting 
element being provided with an upstanding longi- 
tudinal rib and side-wings arranged to contact with 
the inner surface of said barrel when said lever 
is manipulated to depress said bar, all of said sack 
compressing elements being unsecured to said 
barrel. 


1,238,721. CLUSTER-TOP. Asranam L. ELtas- 
orr and Cuar_es BrrnsauM, New York. Filed 
Feb. 16, 1917. Serial 149,004. 

A cluster top comprising a crown grid having 
formed therein a series of annularly disposed open- 
ended sockets, a reinforcing under body having a 
series of supporting arms radially disposed, the 
ends of said arms being rigidly attached to said 
grid adjacent the perimeter thereof, said arms 





being each bent lengthwise to provide a plurality 
of divergent light-reflecting surfaces, and a series 
of upwardly-extending converged arms mounted on 
said under body, the upper ends of said arms 
being centrally converged and the sides of said 
converged arms being shaped to provide surfaces 
for reflecting light laterally from the center of said 
under body between the first-mentioned arms. 


; ark! 


DESIGNS 


$1,201. CROSS-HEART PENDANT. Writram J. 
DonnELLy, Butte, Mont. Filed July 7, 1917. 





Serial 179,279. Term of patent 14 years. 


51,208. FORK. Myer Harry Lesott, Chicago, 
Ill., assignor to Lebolt & Co., Chicago. Filed 


< 











rs 


March 22, 1917. Serial 156,775. Term of 
patent 3% years. 


51,209. WEDDING-RING. Myer H. Lesott, Chi- 
cage, assignor to Lebolt & Co., Chicago. Filed 





July 11, 1917. Serial 180,000. Term of 
patent, 3% years, 


$1,210. WATCH-FOR, WATCH-CHARM, 
BROOCH, PREASTPIN, OR SIMILAR AR- 


TICLE. Anprew C. Moruo tt, Kenosha, Wis. 





Filed July 5, 1917. Serial 178,879. Term of 
patent 14 years. 


$1,216. SPOON, FORK, OR SIMILAR ARTI- 
CLE. Cuarites F. Simms, Attleboro, Mass., 


| 


























assignor to The Watson Co., Attleboro, Mass, 
Filed July 17, 1917. Serial 181,028. Term of 
patent 14 years. 


$1,218. SPOON. FORK, OR SIMILAR ARTI- 
CLE. Froyp Wattace, Wallingford, Conn. 








Filed June 26, 1917. Serial 177,076. Term of 
patent 3% years. 
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UNITED STATES TRADE-MARKS, 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with See- 
tion 6 of said Act.] 





Trade-Marks Published Aug. 21, 1917. 
Ser. 101,944. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Unrenrasrik von J. Rausce 
ENBACH S ERBEN VORMALS; INTERNATIONAL 
Watcu Co., Schaffhausen, Switzerland. Filed 
March 6, 1917. Under ten-year proviso. 


INTERNATIONAL WATCH CO, 


Particular description of goods.—Watches, Watch- 
cases, Watch-Dials. 
Claims use since 1868. 
Ser. 104,667. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Etcin Nationa, Watca Ca., 
Chicago. Filed June 25, 1917. 


Creamlme 


Particular description of goods.—Watches and 
Watch Movemerts. 
Claims use since May 1, 1917. 
Ser. 105,113. (CLASS 28. TEWEILRY AND PRE- 
CIOUS-METAL WARE.) Gotpsmita, Stzan 
& Co., New York. Filed July 19, 1917. 


SAMMIE 


Particular description of goods.—Finger-Rings. 
Claims use since July 17, 1917. 
Ser. 105,114. (CLASS 27 HOROLOGICAL IN- 
STRUMENTS.) Gotpsmitn, Stern & Co., 
New York. Filed July 19, 1917. 


SAMMIE 


Particular description of goods.—Watches. 
Claims wse since July 17, 1917. 
Ser. 105,327. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tarsot Mro Ca, 
Providence, R. I. Filed July 27, 1917. 


“Talco’ 


Particular description of goods.—Cigarette-Cases, 
Match-Cases, and Cigar-Cases Which are Made of 
or Plated with Precious Metal, Including German 
Silver. 

Claims use since July 18, 1917. 








Sales Plans That Sell More Goods 


(Continued from page 115.) 








a mistake. High-priced articles have cus- 
tomers awaiting them or they would not 
be placed in the jeweler’s stock. It is the 
same with a combination sale. Do not 
make the combination too low. It is bet- 
ter to sell fewer articles, numerically, and 
get a larger net cash result from the sale. 
If the sale is conducted during the “dull” 
periods lower class of goods will sell more 
readily, but if conducted during normal 
selling seasons the higher grade of goods 
will sell, if properly prescribed to the 
public. 

The jeweler should experiment with the 
combination sale idea. It is making good 
in some stores. It can be made the means 
of advertising the establishment at the same 
time it advertises the special combination, 
Any selling plan that will produce more 
sales and at the same time give the estab- 
lishment wider publicity and add to its 
prestige as a reliable store, is worth featur- 
ing constantly. The combination idea can 
be carried out at all times, even when no 
particular advertising of the idea is done. 
The salesman can often increase his sales 
by suggesting articles to “go with” the one 
purchased. 
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Luminous Watches 


Any watch that has good hand clearance 
can be made luminous by our factory. 
Radium Dials should have a reputation for 
quality behind them. Let us tell you how 
we can illuminate yours. 

We are the pioneers in America for self- 
luminous (Radium) compounds and the 
many uses for them. 


Military Wrists Pocket Watches 
Dials Hands Repairs 


Radium Luminous Material 


Shines in the Dark 
TEST YOUR DIALS AT NIGHT 





Radium Luminous Material Corporation 


Fifty-five 50 NEW YORK 
Liberty Street | CITY 


Sees AT ni 

















Dont 
Breathe 
Polish- 


, — 


You're doing it 
now—But you 
don’t HAVE to 


Every article 
you polish 
contributes 
towards the 
payment for 


“Eman POLISHING DUST COLLECTOR 


You might just as well have the outfit, because you are only losing the gold 
mow as it is. And then your health—just think what that means—are you im- 
yes in your system the seeds of some disease—are you wilfully disregarding 

great danger that lurks in the metallic dust of articles resulting from polish- 
ing operations? Whether you do the polishing yourself, or rot, means nothing; 
the dust floats around through the air. You breathe it, everybody in your place 
breathes it. You’re strong, now, no doubt, and healthy. You won’t notice the 
ae done to your system except in case you should fall sick or have a heavy 
cold, then you will begin to notice it. A little prevention now—a clean shop—a 
neat shop—and then more income from the use of the outfit, that’s what you get 
when you buy this Dust Collector. 


WRITE FOR CATALOGUE 


LEIMAN BROS., 62 John St., NEW YORK 


MACHINERY FOR COMPLETE SHOPS SUPPLIED 
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HINTS FROM HERPERS 











THE ABOVE DEsdIGN PRODUCED Wit 
OUR MATERIAL. 


AWN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD ST. NEWARK. ©. J. 











— A CCURAC 


GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINERS O 





ye 91 Page St., Providence, R. I & 
% Our Modern Methods © 
“4. Produce Greatest 


ar 
ey Results >) 
30 YEARS &¥ 
S 
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Experien 
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“LL. &S. GOLD ALLOYS” 


Yellow, red, green and white 


Alloys 


Platinum, Gold and Silver Solders 














L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 





























